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FOREIGN NUMBER. 


The next number of the AMERICAN DRUGGIST, out on August 
11, is our monthly Foreign Number, for circulation among 
the principal buyers in British India, the Dutch East Indies 
and the West Indies. These countries offer excellent oppor- 
tunities for the extension of American trade in Drugs, 
PROPRIETARY MEDICINES, APPARATUS, CHEMICALS, Etc. <A 
large share of this desirable business can be secured by adver- 
tisers in the AMERICAN Druccist Foreign Number. We can 
help advertisers to increase their trade and to establish new 
connections. Copy and cuts for advertisements should be sent 
at once—the sooner the better. Rates for advertising may be 
obtained on application to Foreign Department, American 
= Publishing Company, 62-68 West Broadway, New 

ork. 


OUR FOUR GREAT SPECIAL NUMBERS. 
Tt Golden Jubilee meeting of the American Pharmaceu- 


tical Association at Philadelphia in September will be 

the most important event in the history of American 
pharmacy. At this meeting will be presented a series of his- 
torical papers of surpassing value to the student of pharmacy, 
and every person even remotely connected with the calling 
will find the proceedings of absorbing interest. A special 
semi-centennial number of the AMERICAN DruGGIsT will be 
published on September 13, containing a full, graphic and 
copiously illustrated report of this important meeting, thus 
giving to the trade of the country the first complete report 
of the proceedings. This issue will also contain a special 
Spanish Supplement, and will reach the leading pharmacists 
and importers of Mexico, Cuba and Porto Rico. Fourteen 
thousand copies will be issued, covering the principal drug- 
gists, both wholesale and retail, in the United States. 

This will be the first of a series of four great special issues, 
the second of which will contain a complete, critical and vivid 
report of the proceedings of the annual meeting of the Na- 
tional Association of Retail Druggists at Cleveland, a meeting, 
the outcome of which will be of the highest importance to 
every branch of the trade, proprietors, wholesalers and retailers 
alike. Since this issue will give to the trade the first news of 
this important meeting, it will be eagerly read by the re- 
cipients, and advertisements in it will command the attention 
of 14,000 leading druggists. 

The third great special issue of the series will appear on 
October 13, and will give to 14,000 druggists a full telegraphic 
account of the proceedings of the annual meeting of the 
National Wholesale Druggists Association, held at Del Monte, 
Cal., October 8-11. The leading importers and pharmacists of 
Hawaii, South Africa and Australia will also be covered by 
this issue. 

The fourth and last of this series will be our annual special 
fall number, which has come to be one of the great events of 
the year. Twenty-two thousand copies of this edition will be 
sent to all the wholesale druggists and to the leading retail 
druggists of the United States. 

Advertisers are offered in these four great special issues an 
unequaled opportunity to cover the drug trade of the United 
States, Cuba, Porto Rico, Mexico, the Hawaiian Islands, South 
Africa and Australia. Notwiths‘anding the remarkable ad- 
vantages offered by these four great special issues the rates 
for advertising will not be advanced. To secure insertion 
copy for advertisements should be in the hands of the pub- 
lishers at an early date. 





INCREASING PRESCRIPTION TRAD 





r this issue we publish the prize paper in Subscribers’ 
Discussions No. 5 and announce the topic for the 
sixth series of Discussions. We look for a wide and 
interested participation in the discussion of Question 
No. 6, since it relates to a subject which lies perhaps 
the closest of all to the professional welfare of the prac- 
tising pharmacist. In the discussion of ways and means 
of developing and extending the commercial side of 
pharmacy, the importance of building up the more purely 
professional features of the business is often overlooked. 
The topic which we have selected for treatment is con- 
tained in the question, What Means Should be Taken 
to Build Up a Prescription Trade and Increase Profits? 
The topic, it will be seen, calls for a wide range of treat- 
ment, but the chief points for consideration center round 
such features of the conduct of a successful prescription 
department as the fitting up of this part of the pharmacy 
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and its disposition in the store with regard to its adver- 
tising value, and approved methods of keeping in touch 
with the physicians of the neighborhood and getting 
them interested in the line of preparations made by the 
druggist, including reference to the nature of the adver- 
tising literature placed before the physicians. It is sug- 
gested that the writers of papers in competition for the 
prize offered in this Discussion might give particulars 
of their methods of dressing prescriptions so as to make 
the finished package attractive, since a well dressed pack- 
age appeals to both patient and physician and furnishes 
an indication of the general care observed in dispensing. 
The character of the labels employed for different classes 
of prescriptions might be described, and hints and sug- 
gestions be given regarding the selection of bottles and 
containers, while added interest might be lent to the 
essay by some account of the rules observed in the pre- 
scription department with regard to the checking and 
dispensing of prescriptions. We have not attempted, of 
course, to outline the entire field of inquiry, and other 
points for consideration will readily present themselves 
to the pharmacist who is at all desirous of building up 
his prescription trade and increasing his profits. We 
may say that there will be consolation prizes for the 
writers of essays which fail to carry off the first prize, 
but which may be deemed worthy of honorable mention 
and publication with the prize winning essay. 





DECISIONS AFFECTING THE N. A. R. D. 


HE decision handed down by the Appellate Division 


of the Supreme Court of New York at Bingham- 
ton, in the case of Rourke Bros. against the president 
of the local retailers’ association and others, might at 
first glance seem a set-back to the tripartite plan of the 
N. A. R. D. We give the decision of the court in full 
in another column, because the newspaper press with its 
customary disregard for accuracy has been announcing 


“ 


in scare heads the defeat of the “drug trust” and the 
rout of the N. A. R. D. The aggressive cutters and 
others who have been debarred from purchasing pro- 
prietary articles owing to their refusal to enter into an 
agreement to maintain prices are a little premature in 
their declaration that the decision is favorable to their 
interests, for the decision by itself has no real bearing 
on the case. There has been no decision by any court, at 
any time, anywhere, that either the National Association 
of Retail Druggists or the National Wholesale Drug- 
gists’ Association has done anything that was illegal. 
The facts in the case are that the New York Supreme 
Court has overruled the demurrer filed by the president 
of the Binghamton Retail Druggists’ Association and 
the other defendants in the suit brought against them 
by Rourke Bros. But a decision is one thing and an 
opinion is another. The decision overrules the demurrer, 
while the court’s reflections on the suit are mere obiter 
dicta and do not form part of the decision. The next 
step will be for Rourke Bros. to proceed with their suit 
and prove that the things which they aver have been 
done have actually been done, and if done, that they are 
actually illegal. 
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A decision of a more definitive character has been 
handed down in the Illinois courts in the suit brought 
against Louis K. Waldron, of Chicago, to test the legality 
of the Worcester plan. The outcome of this suit is to 
establish the validity of the’ Phenyo-Caffein contract as 
made between the manufacturer and his agents and the 
next immediate purchaser. The contract, however, is 
only valid thus far; it does not follow the sale from a 
third party who does not happen to be an authorized 
agent of the manufacturer. It is evident that this con- 
struction of the law is fatal to the plan, and the friends 
of the National Association of Retail Druggists will 
have to look to the tripartite agreement or some similar 
plan in their efforts to maintain prices on proprietary 
goods, and overcome the present demoralization of 
business. 





PHYSICIANS COMPETING WITH PHARMA- 
CISTS. 


P in New Haven there is considerable agitation over 
a physicians’ supply company which has been op- 
erated by several prominent physicians of that city. The 
president of the New Haven Medical Society is interested 
in the concern, but he has decided to call a meeting of the 
society to consider charges of unprofessional conduct on 
the part of the backers of the company. These are 
charged with financial interest in the concern, which put 
up proprietary medicines of which the formulas are se- 
cret. This secrecy is in violation of the code of ethics of 
the medical society. There is bad feeling among the 
physicians over the subject, and in view of the effect on 
the medical association it is expected that the company 
will close up their affairs. 

This item might be made the subject of a lengthy ser- 
mon, for it well illustrates the growing spirit of commer- 
cialism in medicine. Massachusetts druggists know the 
story full well, for that State is liberally sprinkled with 
companies formed and owned by physicians, each having 
their specialties in the form of elixirs, pills and the like. 
These, for the most part, are legitimately made for the 
companies by the large manufacturing concerns. The 
next step is to push the goods, and this is not difficult, for 
the stockholders realize that big sales mean fat dividends. 
The readiest, and to those interested best, method is 
adopted—namely, each stockholder physician prescribes 
his concern’s wares. The druggist is affected because he 
has to stock another line of goods at fabulous prices that 
he already has a duplicate line of on his shelves. Some of 


these companies have been organized by professional pro- 
moters who have been well rewarded for their trouble. In 
some of them very little capital is required for the actual 
transaction of business, this end being looked after by the 
manufacturers and the wholesalers who act as distribu- 
ting agents. 

In these circumstances the question naturally arises: 
How often is the disease made to fit the medicine? It is 
a paradoxical state of affairs, and offers food for both 
thought and action by medical societies generally, for the 
practice is spreading beyond the confines of the States 
named. In fact, the subject was to have been brought 
before the recent meeting of the Massachusetts Medical 
Society, but possibly through an oversight it was not con- 
sidered. 
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Our Subscribers Discussions 


COMPETITIONS ON PRACTICAL QUESTIONS. 


Questions for discussion in this department are an- 
nounced at intervals of about a month, the dates depending 
on the answer demanded to the question pending. The 
time allowed for manuscripts sent in answer to the fifth 
question: “What Rules Should be Observed in the 
Handling of Poisons?” expired on July 15. The prize 
of $10 for the best essay submitted in answer to this 
question has been awarded to John W. Ferrier, of New 
York, N. Y., and the prize paper is printed below. 

The sixth question in the series is: 


VI.—What Means Should Be Taken to Build Up 
a Prescription Trade and Increase Profits? 


Whoever among our subscribers answers the above 
question in the manner most satisfactory to the editor 
and his advisers will receive a prize of $10. No im- 
portance whatever will be attached to literary style, but 
the award will be based solely on the value of the sub- 
stance of the answer. We shali publish the substance 
of such of the answers as seem to us most likely to prove 
interesting to our readers, and we reserve the right to 
publish any of the answers as original communications. 

Answers to the sixth question of the series are to be 
received not later than September 30, 1902. They should 
be addressed to The Editor, the AMERICAN DrRvuGGIST, 
62-68 West Broadway, New York. 

Only subscribers to the AMERICAN Druccist and 
their clerks or assistants will be entitled to compete. 
This prize will not be awarded to any one person more 
than once within one year. Every answer must be ac- 
companied by the writer's full name and address, both 
of which we must be at liberty to publish. 





PRIZE QUESTION No. 5. — 
Rules to Be Observed in the Handling of Poisons. 


By JoHN W. FERRIER, PH.G., 
New York. 

HE pharmacist as the natural and legal custodian of 
poisons should be ready at all times to promptly 
and accurately dispense them on the order of the physi- 
cian, who is the judge of who should use them medici- 
nally. As emergencies often call for powerful, hence 
poisonous, medicaments, it is even more necessary to 
have poisons orderly arranged than other commodities 
of the drug store and yet to have them so placed as not 
to be too accessible to the curious or perhaps criminal 

customer or to the careless and unqualified employee. 

I take the word poison in the popular sense to be a 
substance capable of destroying life when taken in small 
quantity. 

If we take Webster’s definition—“ Any agent which, 
when introduced into the animal organism, is capable of 
producing a morbid, noxious or deadly effect upon it ”— 
it would be much more practicable and sensible to allot 
a small portion of the pharmacy to harmless medicines 
and fence in the rest, for the majority answers to the 
latter definition. 
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John W. Ferrier, Ph, Gis 


Awarded the Prize in Subscribers’ Discussion No. 5. 


John W. Ferrier, whose paper on Rules to Be Observed in the Han- 
dling of Poisons was adjudged the best submitted in No. 5 of our Sub- 
scribers’ Discussions, and who carries off the special prize of $10, is a 
native New Yorker, having been born almost under the shadow of the 
old Stuyvesant pear tree, which stood on the corner of Thirteenth 
street and Third avenue many years ago. At the age of seven he 
was taken to Europe by his father and was left in the care of relatives 
in Vienna, Austria, where he received most of his early education. 
Upon his return to the United States he was entered at Grammar 
School No. 40, in Twenty-third street, in order to increase his knowl- 
edge of English, which had been somewhat side-tracked during his —- 
in Europe. He was apprenticed to the drug business with Hegeman 
Co., who then conducted a pharmacy under the Everett House, in 1871. 
Soon after he matriculated at the College of Pharmacy of the City of 
New York, and after the usual course of study was graduated in 1874. 
His preceptor during his college studies was Wm. Hegeman, then presi- 
dent of the college. Mr. Ferrier continued with Hegeman & Co. and 
was for a time the Co. of the firm of J. N. Hegeman & Co. The corpo- 
ration of J. N. Hegeman & Co. was formed a few years later, when Mr. 
Ferrier became its vice-president. About seven years ago J. N. Hege- 
man, the last of the family of druggists of that name, died, leaving the 
corporation in such a condition that it would require much harder 
labor to continue in it than Mr. Ferrier cared to devote to it. He there- 
fore relinquished his interest, resigned his office, and inside of two 
weeks had bought the store he now has under the name of the Long 
Acre Pharmacy at 1491 Broadway, New York. Mr. Ferrier is prominent 
in Masonic circles, and is a well-known member of the Manhattan Phar- 
maceutical Association. 








I suggest keeping such poisons as are usually bought 
in small quantities in the original bottles and never to 
transfer them to those ornate and uniform glass labeled 
shelf bottles, which, while magnificent and imposing to 
the public, are an expensive nuisance to the dispenser. 

When fitting up a new store the arrangement I am 
about to suggest for poisonous chemicals is an easy 
matter; in the case of the purchase of a store already 
established the rearrangement should be attended to at 
the earliest opportunity. Select a dry closet behind the 
prescription counter at a height convenient for easy in- 
spection, the size being regulated by the amount of stock 
to be carried. Don’t select an out of the way place which 
must be inspected with a lighted candle after a difficult 
crawl, nor one so high as to necessitate the use of a lad- 
der, a piece of furniture for which I shall suggest a better 
use later on. Have a snap latch on the door but no lock, 
for the key is sure to be missing at some critical moment. 
Never apply any electrical buzzers, bells or other alarms 
to the door, for the customer is quick to notice and take 
fright at the possibilities of such a warning. Have sev- 
eral shelves fitted into the closet not too far apart; get 
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pasteboard boxes with slip covers, not wooden; hinged 
boxes, to fit the depth of the shelf, and into these place 
the chemicals, carefully observing that all stoppers are 
secure. On the side of the box facing outward paste a 
list of the contents legibly written. An alphabetical ar- 
rangement may be followed. Strychnine and its salts 
may all be placed in one box ; morphine salts, except sul- 
phate, of which more later, in another box, and so on. 
Inside the box place a card on which is written a dupli- 
cate list of contents, but differing from the outside list 
in that it has the dose and price of each article following 
its name. This does away with the waste of time neces- 
sitated by looking through perhaps several text-books to 
ascertain or verify a dose and insures a proper :profit on 
the cost without the necessity of consulting price lists. 
One and two ounce sized bottles of either solid or 
liquid poisons may be kept in a row on one shelf, un- 
boxed. 

The lettered shelf bottles of a store are usually 
kept in alphabetical order, the solids and liquids forming 
two groups, the smaller bottles above the larger, irre- 
spective of their poisonous or harmless nature. I would 
not deviate from this except in a few cases, of which the 
following are the principal: Tincture of opium should 
be placed among the solids and oxalic acid among the 
liquids. Tincture of veratrum should not be placed be- 
side tincture of valerian, but exchanged with tincture of 
aconite root. In this way we provide for a V among the 
A’s and an A among the V’s. Experienced pharmacists 
will see the advisability of these changes at a glance. 

Never resort to odd shaped bottles or stoppers, sand- 
paper, spur attachments or any other mechanical ap- 
pliances to distinguish one poison container from an- 
other, and thus provide means against the exercise of 
thought and care. You might be like the woman who 
said she could always tell genuine indigo from ultra- 
marine by throwing them on water: one would float, 
but she forgot just which one. 


Now for the ladder: Morphine sulphate in bulk or 
drachms, powdered opium, chloral hydrate, cocaine, cor- 
rosive sublimate and perhaps one or two other poisonous 
drugs should be kept on a top shelf, out of reach of any 
one’s hand and compelling the use of a ladder to get at 


them. Any man who makes a mistake in selection after 
he has climbed up several steps is unfit to stay in the 
business. 

When a prescription containing a poison is presented 
carefully figure the dose, and, if found correct (the card 
contained in the box may assist you in this), measure 
the quantity needed and quietly call the person 
who is to check your work. Do not yell, “Hey, 
Smith, come back here and check this.” Assuring 
yourself that he is attentively observing, say to him 
quietly: “I have here so much strychnine which I am 
going to divide into so many tablets.” See that he 
satisfies himself that the scales are balanced and the 
weights correct, and don’t allow him to say in a per- 
functory way: “ Yes, that’s all right,” when he has not 
even looked your way. Don’t raise your voice in per- 
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forming this indispensable duty to such a pitch as to in- 
form your customer what the ingredients are. He has 
a wholesome fear of potent remedies, which you do not 
share because of your familiarity with poisons: Should 
you be alone without a checker, keep your head clear 
and free from all distractions and do the best you can. 
I cannot lay too much stress upon the importance of 
careful checking; if carelessly done it is worse than 
nothing, because it lulls the dispenser into a false sense 
of security. No device ever invented can or will prevent 
the dispenser misreading the quantity and thus giving 
an overdose. 

Now as to sales of poisons other than on prescrip- 
tions. Morphine and cocaine should never be sold ex- 
cept on a physician’s prescription, unless you want the 
reputation of running a “ dope joint” and do not fear 
the consequences of exposure. Other substances, such 
as digitalis, belladonna, nux or carbolic acid may be sold 
to adults, after properly registering, and assuring your- 
self that the customer is sane, sober and conversant with 
the proper use of the poison. 

Substances used in the arts, such as acids, potassium 
cyanide, etc., may be sold with a little more freedom, al- 
ways registering and feeling assured as to their legiti- 
mate use. There are some poisons which the average 
druggist sells with about the same freedom as he would 
Epsom salt. I refer to A. B. & S. pills, coryza and rhi- 
nitis tablets, various neuralgia pills, corrosive sublimate 
antiseptic tablets, etc. Dozens of times I have had cus- 
tomers look at me in utter astonishment when I asked 
them to register these, and tell me that I was the first 
one out of many that had required them to do this. Con- 
sidering that the tablets containing 714 grains HgCl, 
are almost universally used, it is a marvel that fatal re- 
sults are not more frequent. As for A. B. & S. pills, they 
are taken often three and four at a dose as cathartics, and 
yet a physician rarely prescribes 1-15 grain strychnine at 
a dose. 

I append a few scattering suggestions which experi- 
ence has taught me to observe. 

Emmenagogues are’ poisons sold only at tremendous 
risk to both buyer and seller. 

Do not label a prescription poison unless directed by 
the physician to do so. 

Never give a scientific dissertation on poisons to a 
layman. 

Do not hamper your mind with the antidotes to all 
the poisons, but have conveniently printed or written a 
few general rules and let the doctor do the rest. Such 
rules can usually be found in every poison register and 
often in pocket notebooks. 

Insurance in some good liability company, though not 
a safeguard against errors in dispensing poisons and 
useless in case of violation of the law, may prevent some 
sleepless nights and attempts at blackmail. 

When a purchaser is asked to sign his name to the 
poison register it should be done with a polite explana- 
tion that such is the law. Never speak as though your - 
words implied that he was a criminal asking for some 
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horrible, forbidden thing and that he must submit to 
the galling degradation of signing this great book; many 
will refuse under such. implication. 

Do not allow children to carry home poisonous or 
any other dangerous substances, even when they present 
a written order from their parents or other adults. Send 
a messenger with the article. In this connection, though 
foreign to the subject, I include siphons in the list of 
dangerous articles. 

The use of skull and crossbone labels, except for illit- 
erate persons, is not desirable; they are usually far from 
artistic and shock delicatelysnerved persons. The red 
label is sufficient if marked Poison. 

Only licensed men should sell or register poisons. 

In conclusion, I emphasize the requirements of a 
poison dispenser as knowledge of his business, clear and 
calm judgment or common sense, and obedience to the 
law. 





The Sale of Poisons in Pennsylvania. 


By JoHN A. Foote, 
Archbald, Pa. 


. ia the sale of poisons is a duty al- 

lotted to the druggist in nearly every State in the 
Union. That the druggist performs this duty well is 
shown by the comparative infrequency with which dis- 
pensing errors occur to-day, as compared with a few 
years ago; by the evidence in many recent accident and 
poison cases, which shows that the druggist takes all 
possible precautions, and by the everyday experience of 
each one of us, to whom it falls almost hourly to explain 
to people that corrosive sublimate, as a beautifier, must 
not be used in concentrated solution, or that arsenic is 
not good for the complexion in doses of more than one- 
fiftieth of a grain. A record, showing how many thou- 
sands of accidents are averted daily by the patience and 
vigilance and knowledge of the educated ‘pharmacist, 
would furnish a good theme for that most industrious 
individual, the statistician. That in these days of noisy 
publicity so very few accidents are reported is in itself 
a guarantee that we do our duty well. 

Every State having a pharmacy law designates what 
in the meaning of the law shall be known as a poison. 
Pennsylvania, in common with a large number of other 
States, makes two classes of poisonous substances; the 
first class containing drugs, chemicals and preparations 
which, according to standard works on medicine or 
materia medica, are liable to be fatal to human life in 
quantities of 60 grains or less; the second referring to 
substances which are known to be destructive to life in 
quantities of 5 grains or less. 

Before he may dispense substances of the first class 
the law requires the druggist to satisfy himself that the 
poison is to be used for a legitimate purpose, and all 
packages of this class of substances must be labeled 
Poison. Substances of the second class must be regis- 
tered in a book, and the name of the buyer, the seller, 
the quantity sold and the purpose for which it it to be 
used and the date must also be entered at the time the 
sale is made. The scope of this article is to discuss not 
only how best to conform to the spirit as well as to the 
letter of these laws, protecting the public from their own 
ignorance or the malice of individuals, but also to con- 
sider how the dispenser may safeguard himself from the 
errors which he may unhappily make behind the pre- 
scription counter, unless he constantly employs that 


“eternal vigilance” which to him in a double sense is 
“the price of freedom.” 


ORDINARY SALES. 


In the ordinary, everyday sales the druggist must 
exercise an unceasing inquiry into the purposes for which 
poisonous substances are to be used. Some people may 
resent this, but if the inquiry is made in a gentlemanly, 
deferential manner, and the explanation given that it is 
not personal curiosity but the law of the Commonwealth 
which makes the questions necessary, there will be little 
difficulty. Only a day or two ago a girl, aged about 
14 years, came into my store and asked for “ten cents’ 
worth of morphine.” I immediately told her that 
morphine could not be sold to young people, and inci- 
dentally asked what she intended to do with it. “It’s for 
my mother,” she ‘said. ‘“ Mother is awful sick with 
vomiting spells and some one told her that morphine 
would cure it.” This is not an exceptional case. Day 
before yesterday a young lady, purchasing a small quan- 
tity of so innocent a substance as “ salt of tartar,” asked: 
“It’s good for the hair, isn’t it? A friend told me it was 
good to wash the head with. I’m going to put that much 
in a cup of warm water and wash my hair with it. Is it 
good?” 

I informed her that a 4-ounce quantity in a cup of 
hot water would probably remove her hair entirely, and 
when I told her the proper proportions to use, she was 
very grateful. These are only everyday instances of the 
necessity of care in making sales even of the simplest 
articles. Your customers may not praise you for doing 
your duty toward them, but they will surely blame you 
if you neglect it and let harm come to them. Never al- 
low a package.of poison to be sent out unlabeled. 


REGISTERING POISONS. 


This is a difficulty that besets every druggist—to 
reconcile customers to the trouble of having their pur- 
chases registered. The necessary questions perplex and 
sometimes displease them, and they are inclined to look 
upon the druggist as overstepping his rights in becoming 
grand inquisitor to them. In my poison register, which 
is not a very bulky book, I have bound a copy of the State 
poison law, and the section relating to registration is 
marked off with red ink. This, offered at the beginning 
of a customer’s remonstrances, generally has the desired 
effect, and the “inquisition” proceeds without further 
delay. The person who intends to use a poison for crimi- 
nal purposes always has his excuse and smooth story 
ready. It is only the really innocent persons who object 
to registration and who halt in giving details. The ap- 
pearance, the mental state and various other indefinable 
things concerning the purchaser should prevail in form- 
ing the druggist’s opinion as to whether or not the poison 
should be sold. In the State of Pennsylvania it is not 
required that poisonous substances or mixtures ordered 
on a physician’s prescription be registered; yet this does 
not relieve the druggist of his obligation of safeguarding 
his customers by proper counsel as to the use of the medi- 
cines he dispenses, or of affixing proper precautionary 
labels, especially on all poisons intended for external 
use. 

GUARDING ONE'S SELF. 


Various schemes have been devised to guard the drug- 
gist against personal mistakes in dispensing poisons. 
Most of these appliances—in fact, all of them—are sim- 
ply of a nature to apprise him that he is handling poison. 
Yet should all these prove effective, there is still the 
danger of giving a more powerful poison for a less pow- 
erful one by a mistake in identity of containers, or the 
possibility of an error in measuring the proper quantity 
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of the drug. No machinery can, by itself, safeguard the 
druggist against error. Professor Remington realized 
this when he said: “ The pharmacist should early learn 
to place no absolute dependence on any special system 
of preventing errors, but always realize that constant, 
unremitting vigilance is the only safeguard. Yet the 
adoption of some expedient which will aid in calling at- 
tention to poisonous compounds serves to impress upon 
all, especially junior assistants, the fact that safety can be 
secured only at the expense of the most scrupulous care.” 
(Practice of Pharmacy. “ Dispensing.”) These words 


are doubly impressive coming from the mouth of such. 


an authority, whose erudition is only equaled by his prac- 
tical knowledge. 

A system which I have always employed, in addition 
to other helps, is the simple one of reading and com- 
paring the label of the dispensing bottle with the pre- 
scription three separate times—once when getting the 
ingredients for the compound, once when weighing or 
measuring and checking the quantity, and once more 
when placing the container back on the shelf. Many 
times this triple checking, so to speak, of my observa- 
tion has saved me from blunders, and I employ it not 
alone in the case of poisons, but in respect to all the in- 
gredients of prescriptions, which I compound. The 
poison cabinet idea, whichi seems to be a most popular 
one, has both its advantages and its disadvantages. The 
advantages are those enumerated by Professor Reming- 
ton. The disadvantages, that only the stronger poisons 
usually kept in small containers can be afforded space 
in the “cabinet,” and also that a mistake of identity 
can easily happen when such small containers of similar 
appearance are huddled together; as, for instance, sul- 
phate of atropine for sulphate of codeine. My prescrip- 
tion department is fitted entirely with the reagent bottles 
furnished by the glassware manufacturers. The labels are 
embossed and the poisons are all in dark blue glass con- 
tainers. This includes poisonous tinctures, and even the 
irritant chemical poisons and such vegetable drugs as I 
deem necessary. In this way it is easy to determine when 
a poison container is being used. The more powerful 
extracts and alkaloids are classified, according to a simi- 
larity of dosage, in the original containers, on a small 
section of shelving directly in the middle of the dispensing 
counter. A strong light hangs over them, so that there 
is little excuse for a mistake in identity of the container. 
' These are precautions which I have exercised in prescrip- 
tion dispensing, and they have been very effective in re- 
ducing chances of error to a minimum. 

I have always believed that it is bad policy to let the 
average customer know that a prescription for internal 
use contains a poisonous substance, unless such informa- 
tion is necessary as a safeguard to himself; hence I am 
opposed to all such arrangements as bells on the poison 
closet or other mechanism that might lead the nervous 
invalid to think that Cesar Borgia wrote his prescription 
instead of a reputable practitioner. The real safeguard, 
after all, is a clear head, an appreciation of one’s duty and 
the moral force and mental equipment to perform it. 
With these qualites each one can use the “ system ” best 
adapted to his needs and be successful. 
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PHARMACEUTICAL RECORD. 
CHE QUESTION OF GOOD BUYING. 


ELOW we print a selection from the papers submit- 

ted in competition for the three prizes offered in 

our fourth series of Subscribers’ Discussions. The topic 

under discussion was embodied in the question, What 

Rules should be Followed in Buying Goods? and the re- 

plies have been rich in practical suggestions and hints 

for the greater improvement of store management. The 

prize papers were published in the AMERICAN DRUGGIST 
for June 23. 

Prospective Buying for Profit. 
By Horack G. PIERSON, 
Hornellsville, N. Y. 


The old adage, “ Goods well bought are half sold,” 
is one point toward winning the game to the successful 
buyer of the twentieth century. He occupies the most 
important position, whether the business is large or small. 
In buying supplies he is really the fountain-head, whose 
waters should be impregnated with vinegar, hustle and 
an intuition to know the wants and demands of the 
people. 

The buyer to be successful must just know what he 
wants to buy; second, know that the price is guaranteed 
low for the time required to dispose of the goods; third, 
know that his stock is kept in merchantable condition ; 
and fourth, know when to cut the price of the goods when 
they decline in popular favor. 

One cannot help seeing that the nostrum part of the 
business is the fashionable fad of the day. Sarsaparillas 
—ancient for a long time—have been partially supplanted 
by “work while you sleep” pressed herb teas in pack- 
ages. These are also in no way immortal and are in 
process of being superseded by reconstructive tonic tab- 
lets, cordials and wines composed of gaduol, malt and 
hypophosphites. 

To purchase in a business-like manner and success- 
fully, one must keep posted on prices current, new reme- 
dies, etc. The official organs to supply this knowledge 
are the drug journals, and one published semi-monthly 
covers our requirements very thoroughly. One can 
easily find time to digest two numbers during the month. 

Crushed or broken roots and barks should be bought 
in sufficient quantities for the season only, and be stored 
in tin containers fitted with a small sponge saturated 
with chloroform. Even then one will find dandelion, 
burdock, marshmallow, etc., wormy after the warm sea- 
son 


Castor and olive oils, glycerin, Rochelle salt, Epsom 
salt, sulphur, cream tartar, opium, morphine, cocaine, 
etc., are always staple and good stock when bought at 


the right price. They are mostly controlled by manu- 
facturers of the article, and when a misunderstanding 
arises prices decline. This is the time to buy, when the 
“fight is on,” even if not in want. 

Castor oil and glycerin one should not buy in quan- 
tities less than the five gallon original package, as in this 
way the price is less and no charge is made for the con- 
tainer. Should the price be off several points it is good 
judgment to buy a case (four cans.) 

Cream tartar and Rochelle salt come in 50-pound 
boxes, which size recommends itself to the retailer in 
several ways. It is a clean, easy container to handle and 
the price is not very much more than by the barrel. 

Epsom salt, sulphur, borax, etc., represent very little 
money and the pharmacist should buy them by the barrel. 

It is the proper thing to-day, if one is out for gain, to 
make every point tell, in a legitimate way, and the value 
to be gained from handling original packages will often 
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surprise the uninitiated. There is a I ounce and Io ounce 
price, also a I pound and 25 pound price. 

Some will argue that they cannot buy such quantities 
with their extensive stock, etc., etc. If such is the case, I 
really believe one would be the gainer if he would turn 
over his stock in a reasonable time, borrow money at 
YZ per cent. per month and discount all bills. Drug job- 
bers give from I to 1% per cent., ten days, for prepay- 
ment. 

It is not good business to place all your wants in one 
channel, but to await the engagement of every repre- 
sentative who wants to drink at your fountain, for he is 
inferior indeed who cannot do you some good. 

Tinally, the man that gets the best price is the one 
who discounts all invoices and in Dun and Bradstreet 
is rated AI. 


” £4 


System in Buying. 
By Tuomas D. MaRTIN, 
West Plains, Mo. 

Too much importance can scarcely be placed upon the 
value of judicious buying as an element of success in 
business. It is a common saying that “goods well bought 
are half sold,’ and there can be no doubt that proper 
buying is an important factor in every successful busi- 
ness, while imprudent buying is prominent among the 
causes of many business failures. 

The rules which I shall formulate may not be directly 
applicable where different conditions prevail, but I think 
the conditions governing the purchases of retail drug- 
gists are generally the same, and, if so, the methods used 
with success by myself can be used with equal success 
by other druggists. The capital at one’s disposal, of 


course, must always be duly considered, as well as the 
character and extent of the patronage on which he can 


safely depend. 

The first and most important rule has reference to 
the qual'ty of goods. The importance of dispensing only 
the purest drugs is universally recognized by druggists 
in their mottoes and advertising, and those who have 
been most successful have recognized it when ordering 
goods. The public wants the best when buying drugs, 
and physicians want their prescriptions filled with re- 
liable pharmaceuticals and pure drugs, and are quick to 
discern where the same are dispensed. In some lines, 
of course, cheaper articles must be handled, but they 
should always be sold as such. 

The buying in each department or line should be ex- 
clusively with one house, which has been carefully se- 
lected. Dealing with one house insures uniformity in 
quality and appearance of stock and enables one to obtain 
better service and closer prices. The habit of buying at 
a regular time is one not usually practiced, but I consider 
it by far the best. Our custom of sending out an order 
every Saturday night is well known by our wholesale 
house, which always makes it a point to have it filled the 
first thing Monday morning, and although we are 300 
miles from market the goods are received on Tuesday 
evening. Their salesmen also make it a point to call on 
us at our regular time. The whole community has 
learned of our rule of ordering, and nearly all special 
orders for goods are given to us because they know just 
when the order will be sent and goods received. This 
method also enables us to estimate just how much of 
each item should be on hand to last until the next order, 
because we know exactly when the next order will be 
sent, and we seldom miss a sale except when goods are 
overlooked when the order is made. ’ 

A want list in a drug store is indispensable. The 
large number of items in stock make it impossible to tell 
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just what is needed unless a want book is kept in a con- 
venient place, and all employees make it a point to jot 
down items needed, ordering the moment they appear, 
the memory not being depended upon any longer than 
is necessary. 

The drug journals are equally requisite and one con- 
taining reliable market reports should always be at hand. 
They enable one to tell just what goods are worth at the 
time, as well as when they are expected to advance or 
decline, and by timing his purchases accordingly fre- 
quent saving may be made. Their pages also invariably 
contain other information of great value to the purchaser. 

Goods should never be bought on commission, be- 
cause their cost is always much greater than if purchased 
for cash. If they are in demand it is better to pay the 
cash, and if not they deserve no place on the shelves. 
Care must be taken in buying new medicines on a prom- 
ised creation of demand. It is generally better to wait 
until the demand is created before any quantity of the 
goods are purchased. 

In buying staple drugs or unusual amounts of any- 
thing it is always advisable to write for special prices. 
This method never fails to obtain prices much below the 
market quotations. Epsom salt, rosin, copperas, blue 
stone, sulphur, etc., are generally in good demand in 
stores with country trade, and on account of the great 
saving in price should be bought in barrel lots. Those 


’ which are in crystal form, as well as other drugs apt to 


lose their water of crystallization, should be stored in 
cellars or other damp places, or else they soon become 
unfit for sale. 

The demand for crude drugs is generally very small, 
seldom justifying the purchase of more than 1 pound at 
a time. Some of these are kept in shelf bottles, but in 
most stores will be found from thirty to fifty for which 
no bottle is provided. These are more convenient when 
bought in I ounce packages. On account of bugs vege- 
table drugs are among the hardest in the store to preserve, 
frequently being spoiled for sale within a week after 
arrival. This loss amounts to considerable in the course 
of time, but a sure remedy is to keep them in cigar boxes. 
Our plan is as follows: A leading brand of cigars is 
bought in boxes of 100 until enough empties have been 
saved to answer the purpose. The boxes selected by us 
being 4 x 5 inches on the end and Io inches long, and 
holding from 14 to 2 pounds of any crude drug, a piece 
of plain white paper is pasted over one end and neatly 
labeled by hand. This end is also fitted with a small 
porcelain knob. The cost of the drawers is _ prac- 
tically nil, but their appearance when arranged on 
the base shelf in the back part of the store is very neat 
and attractive. We have used this method fot several 
years, and the bugs have never spoiled an ounce of the 
drugs, the tobacco in the wood seeming to be all that is 
necessary to keep them out. On account of the con- 
venience and attractiveness of the arrangement we also 
use it for keeping in stock all articles bought in small 
amounts for which we have no shelf bottles. 

The last rule I shall mention, but the one probably 
deserving the most emphasis, is to buy for spot cash. 
Cash discounts are a merchants’s first profits, and even 
lack of capital is not sufficient reason for neglecting to 
take them. The average druggist can save over $100 
a year in this way, and why so many neglect it is hard 
to understand. It also gives him a better standing 
among the wholesalers, whose anxiety to sell him makes 
it easy to secure the best prices, and it keeps a more 
definite idea of his business constantly before him. We 
have aranged with our drug house to discount all bills 
on the first of each month, and cheerfully recommend 
this plan, as well as others contained in this article. 
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Observations on Good Buying. 
By Geo. L. Rapport, 


Hartford, Conn. 


First of all buy goods that sell—that is, goods that 
are in demand in your immediate neighborhood. Buy 
them in season and when they are advertised by manu- 
facturers, and in buying, if you cannot buy the quanti- 
ties yourself, club together with others to get all the dis- 
counts possible. Goods that are ready sellers only should 
be bought in quantities. Keep the rest in small quantity, 
but keep them all. Divide your stock and patent medi- 
cine cases in sections numerically and keep an alphabet- 
ical list of the goods in a book designed for it, giving as 
well the number of shelf and section. Never let stock 
run lower than one box of any preparation. Always keep 
duplicate stock, which it should be the business of one 
clerk to look after. Study the market, read the drug 
journals and listen to the traveling salesmen, because 
they all can furnish you valuable and timely information, 
and, above all, never turn down a drummer without 
listening to his story, for sometimes he can do you a lot 
of good. 


Economical Buying. 


By Wm. MITTELBACAH, 


Boonville, Mo. 


Buying goods such as are sold in the modern drug 
store is a much harder proposition than selling them. If 
you know what and how to buy, you will have very little 
dead stock on your shelves, under your counters or in 
vour closets. The bulk of material sold by the druggist 
is directly called for. If you have it the sale is effected 
at once, without the exchange of many words. This is 
not so in selling dry goods, shoes, clothing and many 
other things. There it takcs a shrewd salesman to con- 
vince the buyer that he hrs just the thing desired. 

In the purchase of .he thousand and one articles 
handled in the drug busines} he quantity to buy depends 
very much upon the amount of capital at one’s command. 
If one is a man of limited means—and this class is legion 
—purchases must be confined to the smallest quantity 
that will supply the demand from week to week. This, of 
course, presupposes that one is located reasonably near 
a wholesale house. It doesn’t pay this class of druggists 
to buy two or three dozen of a certain patent medicine 
when the sale only amounts to one or two dozen a month. 
The extra money is needed for other things. The small 
discount made by purchasing larger quantities does not 
offset the shortage in funds to pay current necessaries. 
In fact, the very best plan is to conduct one’s business 
with the least amount of money absolutely necessary. 
The man with a surplus of $200 or $300 or more can and 
ought to take advantage of these extra quantity discounts. 
His extra money ought to earn the additional profit, in 
order to place him on an equal footing with the man 
without this additional money. 

The young man just starting in business should care- 
fully study this all important question. If shrewd and 
observing he will in a short time be able to gauge the 
needs of his patrons, and by ordering weekly or oftener 
will always have what is wanted. By closely following 
this plan the question of storage of rhubarb, chamomile, 
flaxseed and other bug producing drugs will be elimi- 
nated almost entirely, because there would not be a sur- 
plus of such drugs on hand long enough to allow the 
pesky little devils to move in. Thousands of dollars are 
annually lost or wasted by keeping surplus stocks of 
drugs on hand. 
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Rules for Good Buying. 
By J. D. Hoskins, 


Brooklyn, N. Y. . 


The question of buying is one that varies with every 
locality and every store. The drugs that one pharmacist 
may buy in large quantities and dispose of to advantage 
might be a loss to another. 

There are a few general rules, however, that may be 
applied to all cases with good results: (1) buy in large 
quantities goods that are standard in that particular lo- 
cality and of some sale, providing that the inducements 
offered, in discounts or otherwise, are sufficient to more 
than offset the interest on the money invested if placed 
in the bank; (2) do not overstock goods that will not 
sell before they begin to deteriorate in value; (3) always 
take advantage of cash discounts on bills if possible. 
This gives one a good standing among wholesale houses, 
besides being a means of reducing the original cost of 
goods. So much for the stock that must always be car- 
ried in the store. 

In regard to new preparations, and their first adver- 
tisement and appearance, it is well to go slow and wait 
for the parties introducing them to create a demand. 
Carry enough in stock to supply only immediate wants. 

The newer remedies that are introduced to the physi- 
cians and used only on prescription should be bought in 
the smallest quantities possible—that is, enough to fill 
the prescription two or three times. This avoids any 
delay if the prescription is repeated. Often I have found 
it advisable to send a messenger to one of the larger 
stores to buy enough for immediate use. If I found the 
prescription was not repeated, or only one physician was 
writing for this particular remedy, I would wait a week 
or two and see if he continues using it before ordering 
an original package. 

As to buying in large quantities, let us take the staple 
article, quinine sulphate, as an example. There are few 
druggists that cannot use at least 100 ounces at a time. 
Not long ago the price was 26'4c. per ounce in 100- 
ounce tins. Since then it has been sold at 30c. per ounce, 
an advance of $3.50, or about 13 per cent. on the lower 
figure. If the 100 ounces last a year the percentage saved 
is large. I mention this only as an example. 

Essential oils are usually bought in small quantities, 
as they soon deteriorate if kept for any length of time, 
and are opened as occasion requires. Though many 
druggists claim that the oils can be kept in tightly stop- 
pered bottles, or diluted with alcohol, I have always 
found it more satisfactory to go to the wholesaler of 
oils, select such as I need and use them soon after buy- 
ing, carrying only a little surplus stock. 

Roots, barks and herbs may be bought in quantities 
sufficient for six months’ supply if stored in an ordinarily 
cool, dry place in tight cans. 

Keeping posted in prices is often overlooked. The 
arrangement of quotations in the leading drug journals 
is most convenient. I have several of these journals filed 
away in regular order of publication and can refer to 


- them at pleasure, keeping an indexed book with a list 


of goods bought in large quantities, with date and price 
opposite the name of the drug. 

This method takes only a short time each month, and 
when I find stock running low, or the price seems par- 
ticularly advantageous, I have the range of prices for 
the year before me at a glance. In this way I know 
whether it is best to buy immediately or wait as long as 
possible. At present I am using the AMERICAN Druc- 
GIST in connection with the above plan, and find it most 
conveniently arranged. 

Another point in good buying is to cultivate the ac- 
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quaintance and good will of the traveling salesmen. Too 
many druggists look on the salesman as a nuisance and 
treat him accordingly. This is a mistake. To such the 
traveling man will sell his goods if he can, but he will 
seldom or never mention anything at a particularly low 
figure which his house may have, waiting to give the ad- 
vantage to men that have shown themselves friendly to 
him. Twice in particular I can recall that I have made 
from 10 to 25 per cent. more on goods brought to my 
notice by a salesman than I otherwise would. 

In this article I have tried to deal with the question of 
buying as it comes to the owner of the average store, and 
not so much to the few large stores that are half retail 
and halt wholesale. 





STORE MANAGEMENT. 
Conducted by W. A. Dawson. 


{n addition to publishing a series of articles covering the commer- 
cial side of pharmacy, the editor of this department will en- 
deavor to discuss, criticise, advise and give information on 
any question pertaining to the business management of the 
drug store propounded by readers of the AMERICAN DRUGGIST. 
This feature of the department is intended to constitute a busi- 
ness query column for the readers of the AMERICAN DRUGGIST, 
and all queries regarding business matters addressed to it will 
be freely answered. 


THE SHOW WINDOW. § (Continued.) 


HE art of window trimming, like other forms of ad- 
vertising, cannot be reduced to a set of rules, the 
following of which will assure success in decorative dis- 
play. Still the canons of decorative art apply here, as in 
all decoration, and these canons, like all rules of art, con- 
sisting mainly of negative rules, we will conclude this 
series of talks on window displays with a few “ don'ts.” 
Knowing what not to do is more important than 
knowing what to do in decorative work, for, of course, 
the ‘imagination must have free play to evolve new ana 
original ideas. By knowing what not to do, the things 
that are fairly certain to lead to mistakes are avoided. 

As a preliminary let us first get a clear idea of what 
a window display is, by defining it. 

A good window display is an illustrated advertise- 
ment, a kind of “still life” picture or composition in 
decoration, whose principal aim is to interest the pur- 
chasing public in the store and the goods or service that 
it offers. This being so, it follows that the more at- 
tractive and interesting the picture is made, the more apt 
the illustration, the better will it accomplish its object. 

While the immediate returns in the sale of the par- 
ticular goods displayed often amount to but little, the 
amount of general advertising derived from a display is 
incalculable. A series of consistently good displays helps 
to give tone and reputation to a store and win the con- 
fidence of the public. : 

Don’t use too many colors in a display: This has been 
spoken of before, but will bear repetition. If you make it 
a rule to use but one color in a trim, keep to light colors 
and combine them with white, you will seldom if ever 
make a mistake in color scheme. 

Don’t run into small details. Keep in mind the point 
of view from which the picture is seen and make your 
designs broad and simple, so that the whole thing is taken 
in and comprehended at a glance. Trims made up of an 
infinitude of small details requiring considerable study at 
close range to comprehend are usually weak and produce 
a confusing impression on the spectator’s mind, besides 
being “ time killers ” to make. 

Don’t use draperies or other trimming materials with 
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a small figure or pattern. Designs that look very pretty 
at close range are often quite the reverse when viewed 
in the window from the sidewalk. 

Don’t put too many goods in the window at a time. 
There are exceptions to be made to this rule, as where 
it is desirable to impress the public with the large stock 
of a certain line that is carried, but as a general rule the 
goods show up best when not crowded. 

Don’t be sensational. Vulgarity, sensationalism or 
exaggeration should be avoided in the show window and 
in all other forms of advertising. Don’t mistake notoriety 
for fame. Any mountebank can draw a crowd. ‘Try 
to make such displays as will sell goods, create favor- 
able comment, invite compliments, enhance your reputa- 
tion as a pharmacist and a business man. Some time 
ago the writer saw in the “ Ad expert’s” column of a 
contemporary drug journal the suggestion for a window 
display of worm syrup, with bottles of worms obtained 
from little Johnny Smith, Willy Brown and Jimmy Jones 
after their treatment with the worm syrup. That seems 
to be about the limit for stupid vulgarity in window dis- 
plays and we have since kept a watchful eye on this 
“expert’s ” column, rather expecting that he might sug- 
gest a display for a constipation cure, with the results 
therefrom duly exhibited. 

“ Live” displays are frequently seen in the windows 
of some of the larger city stores. The last one noticed 
by the writer was in a New York downtown establish- 
ment. A young lady was “ demonstrating ” a new tooth 
preparation by polishing her own well-formed “ ivories ” 
all day long with it, to the great delight and edification 
of a gaping and grinning mob of curious clerks and office 
boys. Persons of common sense could not but feel sorry 
for a girl forced to earn her livelihood by making a fool- 
ish exhibition of herself, and to wonder at the lack of 
chivalry in the man or men responsible for the display. 
We have yet to see a “live” display that is not vulgar, 
foolish, or, at least, undignified. 

Don’t put more than one kind or one line of goods in 
the window at a time. With one preparation displayed 
the spectator carries away the. memory of that particular 
article and its price, whereas+if a lot of different things 
are shown no definite ii, ression is made. Specialize 
every display, concentrate-attention upon it. Apply your 
opinion of a shotgun prescription to your displays and 
hunt the public’s purse with a rifle. A display of all kinds 
of brushes will be productive of some advertising effect, 
but to nine people out of ten it will simply convey the 
impression that you keep brushes, and they probably 
knew that before; if separate displays were made of one 
particular kind—say, tooth brushes—the advertising ef- 
fect would be greater and a definite impression made 
upon the memory of a number of people that yours is a 
good store to buy tooth brushes from, that your stock 
is large and varied. But, best of all would be the effect 
of putting one certain kind of tooth brush in the window 
—say, a brush that is extra good value for twenty- 
five cents—well displayed and placarded. The impres- 
sion would then be made upon a larger number of people 
that it is distinctly to their advantage to purchase their 
tooth brushes from you, that you will sell them a better 
brush for the money than they can get anywhere else, 
and when you have done that you have hooked a cus- 
tomer and the rest is easy; a certain number will get 
away, but some you will land and keep. 

Don’t try to be funny in your window displays or 
other advertising. Once in a while a facetious play upon 
words, or a witty sentence is admissable in a window 
card, but don’t do it too often. Many a young pharmacist 
has blighted his whole career by acquiring the reputation 
of being a “ jolly dog.” I remember one example that 
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I knew some years ago; he was a “ pukka” good fellow 
who joked his customers in the store and joked the public 
through the medium of his show windows and folks 
called him a genius. Look in his store of an evening 
and you’d find a dozen or more of the leading citizens 
of the place inside passing his jokes around. They 
bought their cigars of him and likewise their “ soda.” 
A block up the street was another pharmacy that was 
“strictly business,” where sitters were not encouraged ; 
in this store you might see the wives and sisters and 
daughters of the aforesaid leading citizens buying all 
sorts of things and having them charged, for which the 
leading citizens would promptly send a check on presenta- 
tion of the bill. Sometimes a leading citizen would ask 
his wife, “ Why don’t you trade at Jollydog’s?” and get 
a vague “ Oh, I don’t know,” in reply. 

A fact worthy of note is that while the public will 
stand any amount of “ wise saws” and “ old proverbs,” 
they soon vote “witty sayings” a bore. 

You can stop the average man quicker with a proverb 
than with a gun. 

Lastly, and most important of all, don’t make a win- 
dow display without card signs that explain and price 
the goods. Neglect of this point not only renders the 
effect of a display null and void, but sometimes leads to 
an embarrassing contretemps, as where an _ unsophisti- 
cated young lady, seeing some zinc douche pans on ex- 
hibition, innocently called the attention of her male 
companion to “those new style bread pans” and all in 
the same breath asked the clerk how they were used; or 
the young woman who mistook a lot of gaudily wrapped 
toilet paper stacked up in the show window for writing 
paper and insisted upon the clerk giving her “one of 
those boxes of ten-cent writing paper, in the blue box.” 
This last case resulted in the careless druggist losing a 


good customer, for the young woman has been ashamed 
to enter the store since—a case of actually driving away 


trade with a window display. Properly worded card 
signs, “ Seamless Zinc Douche Pans, for the sick room, 
$1.00;” “ Toilet Paper, for the bathroom, Io cents a 
package, 3 for 25c.,” would have given full information 
to possible buyers and prevented any such embarrassing 
mistakes as those recorded. 

If your window trimmer is a young clerk, keep an eye 
on his work, for every once in a while he will be attacked 
with a “real cute’’ idea, and, unless headed off, is liable 
to fill a window with nursers as an excuse for hanging a 
“real cute” sign reading, “Give the little suckers a 
chance,” or do some other equally foolish thing detri- 
mental to the dignity and reputation of the store. Don’t 
regard such a “ break” as a serious fault in a clerk; it 
is only the exuberance of fun loving youth, he cannot 
help it any more than he can help growing older and 
wiser. 





The Collection of Arrow Root.—This is the 
subect* of a noteworthy communication by E. Leuscher 
(Zeitschr. f. offentl. Chemie). This variety of starch is 
derived from some shrubs of the Maranta species, family 
Marantacee. The plant is cultivated in the tropics ex- 
actly like the potato; it takes a year to ripen, when the 
roots are collected, cleansed and carefully peeled (the 
peel contains a very bitter resinous substance). After 
being peeled the roots are again well washed and then 
rapidly grated or crushed between rollers to a fine paste; 
this is cortinually stirred in a steady stream of fresh, 
pure water, whereby the starch is washed out of the 
mass. The escaping milky fluid is strained through a 
close-meshed cloth, generally muslin, and then flows into 
a stoneware basin, in which the starch is deposited. It 
is again washed and then dried and packed. 


PHARMACEUTICAL RECORD. 


DRUGGISTS’ COURSE IN OPTICS 


Conducted by C. H. Brown, M.D., 
President of the Philadelphia Optical College 


\ 


This series of papers is designed to furnish information which 
ts required by druggists for the intelligent handling of a line 
of optical goods. The first of the series appeared in our issue 
for September 24, 1900. 


THE PHYSIOLOGY OF VISION. (Continued.) 


OTH eyes will see the front of the object in nearly the 
same manner, but in addition the right eye will see a 
little more of its right side and the left eye will see a little 
more of its left side. This is illustrated in the following 
figure, which represents the outline of a cube. 


















































Fig. 2. Fig. 1. 


Illustrating the difference between the images seen by each eye 
separately. 


If this cube be held a moderate distance from the eyes 
and viewed with each eye successively, while the head is 
kept perfectly steady, No. 1 will be the picture presented 
to the right eye and No. 2 that seen by the left eye. 

As the central part of the object is in the point of 
fixation at the junction of the two visual axes, the object 
appears single. But the images it presents to the two eyes, 
as is shown in the figure, are not precisely identical in 
form, and on this circumstance depends in a great meas- 
ure our conviction of the solidity of an object or of its 
projection in relief—that is, it is the combination of these 
two different images into one which gives rise to the im- 
pression of solidity. 

If different perspective drawings of a solid body, one 
representing the image seen by the right eye, and the 
other that seen by the left (as in the above illustration), 
be presented to corresponding parts of the two retin, as 
may be readily done by means of the stereoscope, the mind 
will perceive not merely a single representation of the 
object, but a body projecting in relief, the exact counter- 
part of that from which the drawings were made; the 
same optical effect is produced as by the object itself, and 
the appearance of solidity and projection are perfectly 
imitated. 

This is the principle of the instrument referred to 
above, which is known as the stereoscope. It is simply 
a framework holding two photographic views of the same 
object, which have been taken from two different points 
of view, corresponding to the different positions of the 
two eyes. 

Thus one of the pictures represents the object as it 
would in reality be seen by the right eye, and the other 
represents it as it would be seen by the left eye. When 
these two pictures are so placed in the stereoscope that 
each eye has presented to it its own appropriate view, the 
two images occupying the point of fixation are fused 
upon the retina, and produce an extremely deceptive re- 
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semblance to the projection and solidity of the real object. 

By transposing two stereoscopic pictures a reverse 
effect is produced; the elevated parts appear depressed, 
and the depressed parts appear to be elevated. Viewed 
in this way a bust would appear as a hollow mask. 

But this combination of two different images into 
one, giving rise to the impression of solidity, is complete 
in effect only when the object is situated within a mod- 
erately short distance. For those which are comparative- 
ly remote the convergence of the visual axes, and conse- 
quently the difference in the apparent configuration of 
the two images, is so little as to become inappreciable, and 
the optical impression of solidity disappears. At a dis- 
tance of some miles even a large object like a mountain 
loses its projection, and presents the form of a flattened 
mass against the horizon. It is on this account that pic- 
torial representations of distant views can often be made 
extremely effective, the idea of successive remoteness in 
different parts of the landscape being conveyed by appro- 
priate intersection of the outlines and by variations in 
tone, color and distinctness, like those due to the inter- 
position of the atmosphere. 

The apparatus of vision, as it has been described, con- 
sists of various parts, each of which has its appropriate 
share in producing the final result of visual perception. 
The eye, as regards its physical structure, is an optical 
instrument, as has already been stated, composed of trans- 
parent and refracting media, a perforated diaphragm, and 
a dark chamber lined with a blackened membrane, all of 
which act upon the luminous rays according to the same 
laws as the corresponding parts in a telescope or camera ; 
and the accuracy of the adjustment of these structures is 
one of the first requisites for the exercise of sight. The 
eye, furthermore, is movable as a whole, and certain of 
its internal parts are also under the control of muscular 
tissues, the alternate contraction and dilation of which 
contribute to determine its mode of action. It is, in addi- 
tion, a dcuble organ, and impressions may be derived 
from the simultaneous employment of both é¢yes which 
cannot be acquired by the use of one alone. 

The clearness with which an object is perceived, ir- 
respective of accommodation, would appear to depend 
largely on the number of rods and cones which its retinal 
image covers. Hence the nearer an object is brought to 
the eye (within moderate limits) the more clearly are all 
its details seen. Moreover, if we want to examine any 
object carefully, we always direct the eyes straight to it, 
so that its image shall fall on the yellow spot, where an 
image of a given area will cover a larger number of cones 
than anywhere else in the retina. The diameter of each 
cone in this part of the retina is about one twelve-thou- 
sandths of an inch, and consequently it has been found 
that the images of two points must be at least one twelve- 
thousandths of an inch apart on the yellow spot in order 
to be distinguished separately ; if the images are nearer 
together the points appear as one. 





Strahl’s Aperient Pills 
(Pilule Contre Obstructiones.) 


A favorite German pill made in five strengths as under, the higher 
numbers indicating the stronger pills: 


No.0. No.1. No. 2. No.3. No. 4. 

Extract colocynthidis...... Swtaeae - ee A es 0.3 2.5 
Extract aloes... .....+. Ware eae ai 4.0 2.0 5.0 2.5 
Res. scammonie...... Wits eae ae as on ie 2.0 
ones. ie. aero ee aiews, ae 2.5 4.0 ae a 
Saponis dur........ ee re eee a oe aa if 
re Subeweuwee cc ae 6.0 ‘is 5.0 2.0 
Extract rhel co......... a Pes . 6.0 8.0 10.0 5.0 
Bismuth. subnit......... ae 0.3 0.3 0.3 0.3 
PONY, MM ss cis co cot es seaevienc:, Ose 0.3 0.3 0.3 0.3 
Pulv. senne...... Se ree rar ae oe 4.0 ee oe 
These quantities in grammes (1 Gm. = 15 grains) are In each case 

to be massed, the mass divided into 120 pills and rolled in orris powder. 
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THE NEW REMEDIES OF 1901-1902. 


Being the Report on New Remedies of the New York State 
Pharmaceutical Association for the Year 1902, 


By Tuomas J. KEENAN. 
(Concluded from page 7.) 


Iodocol is a compound of iodine 


served by the addi 
and guaiacol, which has been 2 oe oan 8 oe 


cent. of chloretone. It is used 
recommended in the treatment in the treatment of middle ear 
of tuberculosis and pulmonary deafness by instillation, 10 drops 
troubles in doses of 3 to 7% of the warm myclocene being 
grains (Gm. 0.2 to Gm. 0.5) dropped into the ear at night. 
four or five times daily. Neo-arsycodile is a prepara- 
Iodogenol is a new compound of tion which contains sodium 
iodine and peptonized albumin, methylarsenate instead of the 
used in the treatment of obesity, sodium cacodylate contained in 
rheumatism, gout, etc., where the arsycodiles. Neo-arsycodile 
alkali iodides are badly borne. is put up in the form of pills 
Iron-tropon.—A_ mixture of containing about 2-5 grain (Gm. 
tropon and iron saccharate. 0.025) ; Teo in glass tubes con- 
Lactanine-bismuth dilacto- taining Gm. 0.05, for hypo- 
monotannate is the result, of dermatic administration. 
an attempt to unite the action Nicol is 
of lactic acid, tannin and bis- Gan Ge cote 
muth ; yellow, insoluble powder, been put on the market as a 
odorless and tasteless. Dose, food, and in combination with 
15 to 60 grains thrice daily. an iron compound, under the 





Lecithin, the distearaphospho- name, Sanitiits-Eiweiss, as a 
glyceride = — obta _ remedy. 
from yolk of egg, is recommend- Nioform is i rl = 
ed as a tonic to the nerve cells line, a Pan Segue on 


and an alterative, replacing the 

glycerophosphate preparations. toxic, and may be administered 
Lecithol is a compound gt gly- hypodermatically. 

cerophosphoric acid an ynam- Olut Kombool.—T 

ogen, which is stated to be an of an East tien toe eee 

aromatic organo - ferruginous Angustifolium, used in the 

hemoglobin ee * ‘ treatment of dysmenorrhea. 
Lecithosine is said to be leci- Orthine.— Orthohydrazin - 

thin under a new name. benzoic acid. Phenyiiydeuaans 
Levico Ochre. — Iron-arsenic derivative. Antipyretic. Dose, 

mud from the Levico Springs in 4 to 7 grains. 

the Tyrol. Appliedinthe form of Qssin, according to Aufrecht, is 


a hot cataplasm in neuralgia, an er 
chronic inflammatory processes pang yoke oe ad acids, 


and exudates, and also in sexual 9, 0 o¢orm.—Described as “a 


neum for iodoform. It is non- 





diseases. 


Liquor thiophosphini is a 


substitute for syrup of guaiacol. 
It is said to contain potassium 
guaiacol sulphonate in combina- 
tion with calcium compounds. 
The dose is stated as 1 to 2 tea- 
spoonfuls given thrice daily. 


Lygosine is the name given to 


diorthocumarketone. Forms 
salts with bases. The sodium 
salt is ruby-red and soluble in 
water, while the quinine salt 
(quinine lygosinate) is an 
amorphous orange-yellow pow- 
der, slightly soluble in water 
and more easily soluble in alco- 
ao Antiseptic and antipy- 
retic. 


Lysoform is a combination of 


lysol with formaldehyde, which 
is used in 1 or 2 per cent. solu- 
tion as vaginal and urethral 


———— of ozone and a pine 
distillate,” is said to be of use 
as a disinfectant for the sick 
room. Diluted, it is intended 
for use aS a mouth wash. Dr. 
A. Hichengriin says (Zeit. f: 
ang. Chemie, 1902, Pp. 218) this 
preparation has only an imag- 
inary value. 


Pancreone, product of the ac- 


tion of tannin upon pancreatin ; 
gray, odorless powder, havin 

strong peptonizing action on al- 
bumin in alkaline solution. 
Used in cases of pancreatic in- 
sufficiency (absence of trypsin 
in the secretion). 


Parolein is a mentholated petro- 


latum containing one to five per 
cent. of menthol, which is used 
in an atomizer or nebulizer in 
the treatment of coryza. 


douches. Perdynamin.—Hemogobin al- 
Lysulfol is a water soluble com- uminate. 

pound of lysol with soap, con- Peronine is the hydrochloride of 

taining 10 per cent. of sulphur. benzylmorphine, obtained b 


It is a thick, black fluid, closely 
resembling thiosapol. Prescribed 
in pityriasis, scabies, acne, psor- 
iasis and itch, and other skin 


substituting an alcoholic radil- 
cle for an atom of hydrogen in 
the OH group of morphine. Oc- 
cupies a place in therapeutics 


diseases. midway between codeine and 


: . morphine. White, light powder 
Marsyle is the name which has oF D ’ 
been coined for iron cacodylate, soluble in hot water and ih al- 


a remedy used in the treatment ba ay PE! oy ay Pg a < 


of anemia, neurasthenia, cu- 
taneous affections, i in doses mw a “ to % grain 
of */: grams (Gm. 0.02). Phosphorylquinine, — Pre- 


Melan is the _ oily concen- 7 
trated extract of Melilotus pent Poe Pr geegghin A “eg 


ceruleus, N. O. Papilionaces. ingly solubl 

It isa thick, dark brown liquid ent ether. seeeeanie th — 
with an aromatic odor. Used as form. Forms salts with dilut 
an antiseptic, healing applica- acids. _ 


tion to wounds. It hastens the 
formation of cicatrices when oars 2 name bag by M. 
used in combination with yel- 73 bert (Am. Jour. Pharm. 
low wax as an ointment. 1 037), to a “ physiological 
solvent ” liquid, used for clean- 
Montannin, a new antiseptic so- ing out abscesses, indolent ul- 
lution, has proved on examina- cers, etc. It contains pepsin 
tion to be nothing more than a hydrochloric acid and glycerin, 
solution of zinc sulphite. flavored with menthol, eucalyp- 
Mascowiam. — Extract of id tol and oil of wintergreen. 
agaric manita muscaria). Pneumine belongs to 
I sed in digestive atony. Dose, number of pee MeN many a 
di to % grain (Gm. 0.01-Gm. ucts of guaiacol and creosote 
.05). with formaldehyde. It is de- 
scribed as methylene creosote, 
an odorless, tasteless, yellowish 
owder. Given in doses of Gm. 
-5 to Gm. 2 (7% to 30 grains) 
in treatment of tuberculosis, 


Myclocene is an extract of bone 
marrow prepared from healthy 
bones, by means of ether, the 
solvent being evaporated off, 
and the remaining extract pre- 
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Sanitas-Eiweiss. (See Nicol.) the form of a 50 per cent. solu- Tua-tua is a plant used in Hono- 
tion and a 50 per cent. powder. lulu in the treatment of lepro- 
sy, and which is referred to 
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Its efficacy has been ques- 
tioned. Sedatine is the name applied to 


Porcherine is a sugar substitute 
of French origin, which is said 
to consist of a solution of sac- 
charin in glycerin. 

Propol is a vasogen solution of 
Propolisin, which is recom- 
mended as a general “ cure-all, 
as a bactericide, anesthetic, an- 
tiseptic, etc. 

Protan is a new American prod- 
uct which has been introduced 
by the H. K. Mulford Co. It is 
stated to be a tannin nucleo-pro- 
teid and is commended as an 
intestinal astringent. It is sup- 
plied in powder form ; stated to 
be tasteless, odorless and non- 
toxic. Prescribed in infantile 
diarrhea, entero-colitis and 
cholera infantum. 


Pulmoform resembles Pneumine 
in general characteristics and 
properties, but is methylene 
diguaiacol. See Pneumine for 
properties and uses. 


Purgatine is the first synthetic 
purgative. It isa compound of 
oxyanthroquinone. Chemically 
it is the diacetyl ester of an- 

thrapurpurine. Ori ‘inally it. was 

styled Purgatol. ellow, crys- 

talline powder, insoluble in wa- 

ter and weak acids; soluble in 

dilute alkalies, turning a_red- 
dish violet color. Dose, 744 to 
15 grains (Gm. 0.5 to Gm. 1). 
It has been thoroughly tested, 
and is said to have proven its 
worth. 

Purgatol. (See Purgatine.) 

Purgo is the trade name given to 
phenolphthalein, put up in 
tablets containing 1% grains 
and 3 grains (Gm. 0.1 and 0.15) 
each, the former being desig- 
nated as “ mild,” and the latter 
as “strong.” Its worth has not 
yet been proved. 

Puroform is an antiseptic and 
disinfectant, said to com- 
posed of a zinc-formaldehyde 
compound, thymol, menthol and 
eucalyptol. Commended as non- 
toxic and free from any caustic 
action on the skin; but its effi- 
ciency is said to be much over- 
rated. 

Pyramidon camphorate.—A 
compound of ecamphoric acid 
and pyramidon (an amide deriv- 
ative of antipyrine). Crystal- 
line body, soluble in water. 
Commencing dose in phthisis, 
7% grains (Gm. 0.5). 

Quininurethane is a chemical 
combination of quinine and ure- 
thane, effected by heating 3 
parts of quinine hydrochloride 
with 15 parts of urethane and 3 
parts of water. It affords a 
means of administering quinine 
hypodermatically, since it is 
non-irritant. 

Quinine phosphoric - acid- 
ester. (See Phosphorylqui- 
nine.) 

Rheumatine is the salicylic salt 
of saloquinine (q. v.). It forms 
white needles, only 9x sol- 
uble in water. Dose, 15 grains 
(Gm. 1.00), thrice daily. 

Saccharosolvol.—Organothera- 
peutic preparation obtained by 
action of salicylic acid on dias- 
tatic ferment of pancreatic 
juice and spinal marrow of cat- 

le. 


Salicylic-acid glycerin es- 
ter, recommended as an odor- 
less antiseptic and anti-rheu- 
matic, is prepared by heating 
for some time a mixture of sali- 
eylic acid, glycerin and some 
mineral acid. Itis soluble in 100 
parts of cold water, but is freely 
soluble in hot water, as well as 
in alcohol. (See Glycosal.) 

Saloquinine is the quinine ester 
of salicylic acid. nsoluble in 
water, but readily soluble in al- 
cohol and ether. Advertised as 
“a tasteless and improved qui- 
nine.” Used in all indications 
where quinine is used, and in 
similar doses. 

Sanatolyn is a disinfectant ob- 
tained by mixing earbolic acid 
with sulphuric agi, a small 
percentage of ferrous sulphate 
being present. 


a proprietary mixture of qui- 
nine sulphant and phenacetin, 
the only thing original about it 
being the name. 


Selenin (Klebs) is an antitoxin 


obtained from the Diplococcus 
semilunaris ; used in the treat- 
ment of cases of mixed infec- 
tion in doses of 1 Cc. mixed 
with tuberculin or alone with 
water. It is also said to be ef- 
fective in the treatment of tu- 
berculous affections of the skin 
when used externally. 


Selenopyrine is a new antipy- 


rine derivative, obtained by de- 
composing potassium selenide 
with a so-called antipyrine 
chloride. 


Sidonal-New is a quinic acid 


compound of piperazine, which 
is described as an “ inner anhy- 
dride of quinic acid.” It is read- 
ily converted into quinic acid 
by dilute acids and alkalies. 
Recommended in the treatment 
of rheumatism and the gouty 
diathesis in doses of from 30 to 
45 grains daily. 


Septoforma is an antiseptic al- 


coholic soap solution intended 
for use in veterinary medicine. 
It is said to consist of a con- 
densation product of formalde- 
hyde dissolved in an alcoholic 
solution of green soap. 


Silver vitelline is a new silver 


— compound described by 
arnes & Hille in the Medical 
Record for May 24, 1902, p. 
814. It is a dark brown pow- 
der, containing 30 per cent. of 
silver, extremely soluble in wa- 
ter, an ounce of silver vitelline 
dissolving in a dessertspoonful 
of water, according to the dis- 
coverers. The solutions do not 
coagulate albumen or precipi- 
tate chlorides. Used like argen- 
tamin, protargol, etc., in gonor- 
rhea, inflammatory diseases of 
the eye, etc. 


Solveol is a soluble compound of 


cresol and sodium creosotinate, 
used as a surgical wash and an- 
tiseptic fluid. Free from the 
slippery feel of cresol and less 
toxic than carbolic acid. 


Solvosal is a salol derivative, 


being salolphosphoric acid— 


. OP (OH 

CoH < Ce. 4 On account 
of its solubility it admits of a 
more varied use than salol. 


Somnos is a new synthetic prod- 


uct of the H. K. Mulford Co.’s 
laboratory, which is credited 
with the chemical formula C, 
Hy,0.Clo. It is formed, accord- 
ing to the makers, by the syn- 
tesis of chloraethanal with a 
polyatomic alcohol radicle, and 
is a liquid. It is recommended 
as a hypnotic and cerebral sed- 
ative to replace chloral, in doses 
of from one dessertspoonful to 
— tablespoonful in water or 
milk. 


Styracol is the cinnamic acid 


ester of guaiacol, made by heat- 
ing molecular weights of the 
two substances on a water bath 
for twohours. White needles, in- 
soluble in water, but readily sol- 
uble in benzol, acetone, alcohol 
or chloroform. as an in- 
ternal antiseptic. Said to be of 
special value in phthisis, ty- 
phoid and chronic cases of cy- 
stitis and gonorrhea. Dose, 15 
ok gy (Gm. 1.0) several times 
daily. 


Sublamine js the trade name of 


mercuric sulphate-ethylenedia- 
mine, and appears in the market 
in the form of red-colored tab- 
lets containing 15 grains (Gin. 
1.00) each. ecommended as a 
non-irritating substitute for 
corrosive sublimate as an anti- 
septic in surgical work in solu- 
tions of strength of 3: 1000; 
= tablets to a quart of wa- 
er. 


Sucramine is a preparation of 


the ammonium salt of saccha- 
rine, which is claimed to be 700 
times sweeter than sugar. 


Tannochrome is a new tannin 


compound, representing a com- 
bination of resorcin and ditan- 
nated chromic oxide, put up in 


Tarchiol is the name given to : 
silver fluoride, which has been Jatropha gossppifolia, Linn., N. 
recently re gy at O., Euphorbiacee. 
powerful non-toxic bactericide. — 

Solutions varying in strength ie yr Mg yo gene 
cane dare N Boban re less crystals, very soluble in 

e . septic wash in acetone, less so in chloroform; 
surgical cases, for the disinfec- insoluble in benzine. It acts 
tion of cavities or suppurating upon the medulla oblongata and 
SInUpes. the base of the brain. 

Tartaric-acid diphenyl-es- : 
ter.—Condensation product of Uresine is analagous to lithio- 
tartaric acid and phenol. Anti- oy op pene being a lithium double 

podagric. sa Of eg oar poi geners 

Tartrophen is phenetidin tar- Should not be confounded with 

® of citrophen, y ¥ fs 
the tartaric ala replacing the Urosine lithium-quinate, which 
citric acid. e 
Urol.—Name given to urea qui- 

— * a eremtnaiee -: nate, a compound of 2 molecules 
mare | PR ak .) 0 of urea and 1 molecule of qui- 

ch agar-agar is the basis. nic acid. Soluble in water and 

Thigenol is a sodium galt of the diluted alcohol. Used in treat- 
sulphonate of a_ synthetically ment of gout and vesical and 
perperes poe gent — —_ renal gravel. 
ains er cent. of sulphur. r 
It is soluble in water and di- ee ae 
luted alcohol, yielding a slightly camphor in validol (a valeric 
ee een Seeme- acid menthol ester), which is 
ration, thigenol leaves a resid- recommended for the alleviation 
uum of 35 per cent. of toothache 

Thiopyrine is the product of re- neiieens enti na 
—— between Fe nega 9 sul- “aon of a large ae nd 7 4 
pide.” and antipyrine “ chlo- vanadium derivatives see Nou- 

: veaus Remédes for June, 1901, p. 

ThymolchlormethylIsalic yl- 241: and AMERICAN DRUGGIST 
ate is a condensation product for August 26, 1901, p. 109. 
of thymol and chlormethy)sali- Used in anemia, malaria, tuber- 
cylic acid. Antiseptic. ‘culosis and other weakening dis- 

Trinophenon ig a preparation eases as alterants of cellular nu- 
of ee acid or trinitrophenol trition. 
which is claimed to be an in- Walyl is the commercial name for 
valuable remedy in burns of all diethylamide valerianate, a def- 
degrees. auite chemical compound in- 

Triphenylguanidin guaiaco: tended to replace valerian a. 
sulphonate is obtained by de- arations. It is an oily liquid 
composing barium guaiacol sul- of rather nauseous odor and 
phonate with triphenylguani- taste. It is given in nervous 
dine sulphate. It is a local and utero-genital affections in 
anesthetic. capsules containing 2 grains. 





The Treatment of Carbolic Acid Poisoning. 


Dr. Stanley R. Woodruff recommends, in a recent number 
of the New York Medical Journal, as the first step in treat 
ment of carbolic acid poisoning, quick and rapid neutralization 
of the acid in the stomach. In order to accomplish this, a 
tube should be gently passed through the pharynx and into 
the esophagus only a short distance, and about eight ounces 
of whisky, brandy or diluted alcohol allowed to flow in. After 
waiting a time, without removing the tube, about one pint of 
tepid water is allowed to run in. The tube is then carried 
down into the stomach and the organ emptied. 

The next step is to prevent absorption, as far as possible, 
of whatever amount of the acid may remain in the stomach. 
Theoretically this is best accomplished by introducing a sub- 
stance that will unite with the acid and form an insoluble 
compound. Magnesium sulphate (Epsom salt) is the best for 
this purpose, which forms with the acid an insoluble sulpho- 
carbolate. The salt should be dissolved in warm water and 
poured through the tube. During this period the patient 
should be properly stimulated and kept warm by means of 
external heat. 

As a demulcent mixture the following is recommended 

Bismuthi subnit...... 

Olei olive 

Olei ricini 

Mucil. acacize 

Lig. calcis ; 

M. Sig.: One tablespoonful every hour. 





Practical Methods of Urine Analysis. 


A new edition of “ Practical Methods of Urine Analysis” 
has been issued from the press of the Chemist and Druggist in 
London. The first edition of the book was published in 
1899 and has been entirely sold out. Mr. MacEwan, the 
editor, has therefore taken the opportunity of having the 
book thoroughly revised by a pharmacist of long experience 
in this branch of analysis, and he has had the co-operation of 
a graduate of medicine of the London University. Thirty 
pages have been added to the work and it includes a short 
formulary of reagents and processes as well as much new 
matter. The index is three times the size of that in the 
first edition, which fact indicates fairly well the extent of 
revision. It is published at the office of the Chemist and 
Druggist, 42 Cannon street, London, at 2 shillings 6 pence, net. 
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‘Cream of Current Literature 


A summary of the leading articles in contemporary pharmaceutical periodicals, 





Archiv fuer Pharmazie. 


The Fixed Oil of Semen Cocognidii. By W. Peters. 
—This seed contains a very high percentage of oil—about 
36 or 37 per cent. The oil is of a greenish yellow color, 
has a specific gravity of 0.9237, and dries in the air to a 
varnish-like mass. It does not give the elaidin reaction; 
its saponification figure is 196; its iodine figure, after 
eighteen hours, 125.9; its acetyl-acid figure, 191.5; its 
acetyl-saponification figure, 209.1, and its acetyl figure 
therefore 17.6. Of the solid fatty acids only stearic and 
palmitic were found in this oil, but the liquid fatty acids 
included, in addition to oleic, also linoleic, linolenic and 
isolinolenic. 

Phytochemical Examination of Verbascum sinuatum 
L., and of Some Other Scrophulariacee. By L. Rosen- 
thaler—The author found that verbascum berries con- 
tain about 6 per cent. of saponin, which is lodged directly 
beneath the epidermis of the fruit, and has the formula 
of C,,H.,O,.. An examination of other Scrophulariacee, 
however, showed that no saponin was to be found in the 
fruits of Paulownia imperialis (S. & Zucc.), Gratiola 
officinalis L., Antirrhinum majus, L., and in the official 
Flores verbasci. In Verbascum phlomonides he found a 
body resembling saponin in some respects, but not iden- 
tical with the saponin obtained from V’. sinuatwm. 


Pharmaceutical Journal. 


Assay of Sodium Benzoate. By F. H. Alcock.—A 
simple process of determining the value of sodium ben- 
zoate is here suggested. The author takes 0.5 Gm. of 
sodium benzoate and 0.5 of ammonium chloride, dissolves 
them in 10 Cc. of distilled water and evaporates to dry- 
ness; the loss of weighed substances after this operation 
amounts to about 0.008 Gm. If the mixed solids be gently 
ignited dense fumes are given off, and if a pane of glass 
be placed over the heated porcelain dish a mass of crystals 
is condensed, consisting of benzoic acid free from am- 
monia. The residue in the dish consists of sodium chlo- 
ride. This residual sodium chloride dissolved in water 
is titrated with standard silver nitrate solution and the 
amount of sodium benzoate calculated in this way. The 
test adopted by the B. P. is that of ignition and subse- 
quent titration of the residual sodium carbonate with 
normal standard solution of sulphuric acid, and is not 
satisfactory. (April 5.) 

Note on the Pharmacy of Bismuth Salicylate. By W. 
Lyon.—The author has experienced difficulty in suspend- 
ing bismuth salicylate in mucilage of tragacanth, disso- 
ciation apparently taking place, causing thickening by the 
liberation of salicylic acid. After a number of experi- 
ments the author secured satisfactory results by decreas- 
ing the amount of powdered tragacanth and adding 
glycerin and alcohol, the proportions of a three ounce 
mixture being: Bismuth salicylate, 3iss; powdered traga- 
canth, gr. iv; glycerin, 3ss; tincture, 60 p.c., 31; spirit of 
chloroform, 3ij ; distilled water, to 5iij. (April 5.) 

Extract of Gentian. By Henry G. Greenish, F.I.C., 
and W. H. Lenton.—This paper gives the results of a 
series of experiments on the preparation of extract of 
gentian, the literature of the subject being first reviewed 
as regards (1) the constituents of gentian root and their 
characters, (2) investigation dealing with the pharmacy 
of gentian. The details do not lend themselves well to 
abstraction and the article is not concluded in this num- 


ber. (April 5.) 








Citrine Oimtment. By P. W. Squire, Ph.C.—The 
author showed specimens of citrine ointment made by the 
so-called Squire or acid process, and similar ointments 
made by the B. P. process, in order to prove his conten- 
tion that the official process possesses no advantage over 
the Squire process, but rather the reverse. (April 19.) 


Chinese Drugs and Medicinal Plants. By Augustine 
Henry, M.A., L.R.C.P., F.L.S—This paper was ab- 
stracted very fully and published in the AMERICAN 
Druceist for May 26. 


Extract of Gentian. By Henry G. Greenish and Wal- 
ter Lenton. (Continued.)—As a result of their experi- 
ments with different processes of preparing extract of 
gentian the authors submit a new monograph with a view 
to its inclusion in the next edition of the British Pharma- 
copeeia, as follows: 

Infuse gentian root in five times its weight of distilled 
water for 48 hours; pour off the infusion; press the marc; 
strain the expressed liquid; mix the liquids, and concentrate 
them to one-third their volume; filter when cold. Infuse the 
mare for 24 hours with a further quantity of distilled water 
equivalent to three times the weight of gentian root taken; 
repeat the process of decantation, expression, concentration, 
etc. Mix the two concentrated liquids and evaporate to the 
consistence of a firm extract. 


Notes on Cannabis Indica. By E. M. Holmes, F.L.S. 
—Complaints received during the last year or two con- 
cerning the bad quality of Indian hemp of English com- 
merce have prompted Mr. Holmes to make inquiry of the 
director of the Botanical Survey of India as to the cause 
of the bad quality of the drug and the possibility of ob- 
taining a better quality. This officer, Surgeon Major Dr. 
D. Prain, F. R. S. E., says that in theory there is only 
one quality of Ganjah (Indian hemp). In practice, how- 
ever, there are many sorts. Bengal Ganjah is better than 
Bombay Ganjah or Guaza. The Bengal cultivators are 
careful to eradicate the male plants from their fields ; this 
prevents fertilization of the female plant, and the produc- 
tion of the resin is thereby greatly promoted. Ganjah 
does not keep. The deterioration physiologically is. so 
great that Ganjah one year old has not more than one- 
fourth the potency of fresh Ganjah, and Ganjah two years 
old is practically inert. The Government orders the de- 
struction of two year old Ganjah, requiring the stock to 
be burned in the presence of excise officials. The director 
states that there is only one season of the year when it is 
wise to import Ganjah, that is in April or May, just after 
the new crop has been harvested. (April 26.) 

Some Dispensing Methods. By William S. Glass.— 
A number of practical hints in the dispensing of mixtures, 
powders, pills, ointments and plasters are given as de- 
veloped in the author’s experience. (April 26.) 


Copper in Nux Vomica. By J. Rutherford Hill—In 
a previous communication the author traced the greenish 
blue coloration of a mixture containing tincture of nux 
vomica and aromatic spirit of ammonia to the presence 
of a small percentage of copper in the tincture, and an 
examination of several commercial samples of powdered 
nux vomica indicated the presence of copper. He has 
been unable, however, to obtain any confirmation of his 
work by others and is inclined to believe that their failure 
to detect the copper may have been due to some oversight 
in making the determination. The author makes no refer- 
ence to the discovery by E. H. Gane, of New York, that: 
the source of contamination is the copper rubbed 
off the belts used for motor power in laboratories, am- 
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monia compounds being frequently contaminated from 
this cause, according to Mr. Gane. (April 26.) 


Turpentine Test for Glacial Aceti¢ Acid. By Thomas 
Dunlop.—The author recites his experience with the tur- 
pentine test for glacial acetic acid, which is the application 
of the converse of the B. P. test for oil of turpentine. He 
speaks of the importance of using acid of full strength 
and of conducting the operation at the right temperature, 
which appears to be between 15 and 17 degrees C., but 
expresses the opinion that the test is not accurate enough 
for inclusion in the British Pharmacopeeia. (April 26.) 


The Titration of Boric Acid and Borax. By Thomas 
S. Barrie, F.C.S.—In purely aqueous solution boric acid 
is neutral to methyl orange and acid to phenol-phthalein. 
When the acid is neutralized in presence of phenol-phtha- 
lein with normal solution of sodium hydroxide the solu- 
tion begins to redden when only about a fourth part of 
the theoretical amount of alkali required has been added, 
and the end reaction is indefinite. In presence of glycerin 
the end reaction is very sharp. The author therefore ad- 
vises the following test for boric acid: 

One Gm. of the acid dissolved in 50 Cc. of warm distilled 
water should require, after the addition of 50 Gm. of glycerin 
and a few drops of phenol-phthalein solution, 16.25 Cc. of 
volumetric solution of sodium hydroxide for neutralization. 

Practically another tenth of a cubic centimeter will be re- 
quired unless the alkali be standardized from pure boric acid. 

The official process for the determination of borax is 
very apt to give erroneous figures. Borax being usually 
made by boiling native calcium borate with sodium car- 
bonate, the commercial salt is apt to contain small quanti- 
ties of alkali carbonate, which will react as borax. To 
overcome this the author suggests a modification of the 
official test as follows: 

One Gm. of borax dissolved in 40 Cc. of distilled water 
should require for exact neutralization (indicator, methyl 
orange), 10.55 Cc. of semi-normal sulphuric acid, and after 
boiling an addition of 50 Gm. of glycerin should now require 
10.55 Ce. of normal sodium hydroxide solution to exactly 
neutralize (indicator, phenol-phthalein). 

(April 26.) 


Cannabis Indica. By C. R. Marshall.—This is a con- 
tribution to a discussion which has been waging in the 
columns of the pharmaceutical journals over the nature 
of the active principle of cannabis indica, and the cause 
of the loss of activity of the drug itself. The author 
thinks the active principle is undoubtedly of a resinous 
nature. By this term he means a non-crystalline sub- 
stance insoluble in water, but soluble to some extent in 
alkalies, in terpenes and organic solvents generally. He 
quotes from a paper of his read before the American 
Medical Association in June, 1898, to show that canna- 
binol, seemingly the most active principle of the drug, is 
subject to rapid deterioration through oxidation, and the 
loss of activity of Indian hemp would seem to be due to 
oxidation of this ingredient. (May 3.) 


The Chemistry of Cannabis Indica. By John'Hum- 
phrey.—The author reviews the literature relating to the 
chemistry of cannabis indica and its active principle, can- 
nabinol, and arrives at the conclusion that Indian hemp 
used in medicine should be obtained as fresh as possible, 
and that, as suggested by Dr. Marshall. the drug and its 
preparations should be preserved in hermetically sealed 
packages, if they are to be kept for any considerable 
length of time before use. (May 3.) 


By J. G. Wallbridge. 


The Training of Apprentices. 
—A system of training for the apprentice is outlined and 
the duty of the employer to the apprentice receives con- 
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sideration, but the article is too general in its scope to 
permit of abstraction. (May 3.) 


The Official Color Test for Strophanthus.. By E. M. 
Holmes, F.L.S.—The author, having had his attention 
directed to the subject by the complaints of some cor- 
respondents who had experienced difficulty in getting the 
dark green color with seeds that were certified as genuine, 
made some experiments himself. He found that sul- 
phuric acid which had remained in the test bottle for some 
time failed to give the green color of the genuine seed. 
He then obtained some fresh acid of B. P. strength and 
found that this acid charred the seeds and prevented the 
green color being visible. Sulphuric acid containing re- 
spectively 60, 70, 80 and go per cent. of acid of B. P. 
strength was then obtained from the Research Laboratory 
and used in his experiments. 

Transverse sections of the seeds gave with these different 
acids the following results: 60 per cent., no color in five min- 
utes; 70 per cent., no color in five minutes; 80 per cent., a dark 
green color in less than one minute; 90 per cent., a dark green 
color with the testa and hairs charred deep brown. It was 
evident therefore that a mixture of eight parts of acid of B. P. 
strength and two parts of water forms the best strength of 
acid for testing the seeds. 

(March 29.) 


University Training for Pharmacists. By J. F. 
Tocher.—A discussion of the desirability and advantages 
of a university training for pharmacists. The British 
youth is beginning to fight shy of the chemists’ shop, and 
there is consequently a scarcity of apprentices. The au- 
thor does not believe that the lack of apprentices arises 
through the conditions imposed respecting elementary 
education. He rather thinks that the time has come for 
a general revision of the conditions of apprenticeship and 
a general movement among pharmacists to render appren- 
ticeship uniform and more attractive throughout the coun- 
try. (March 29.) 


Druggists Circular, February. 


Fallacious Tests for Glucose in Cane Sugar Syrup. 
By Joseph L. Mayer.—The author records a number of 
experiments showing that the mere presence of a reduc- 
ing body is not by any means a proof of the presence of 
glucose, and he protests against this inference being drawn 
from mere reduction unless supported by additional evi- 
dence. 


No Alkaloid in Collinsonia Canadensis. By H. M. 
Gordin.—The author has gone over the work done by J. 
H. Lohmann, and presented before the New Jersey Phar- 
maceutical Association, and concludes that the crystalline 
substances found by Mr. Lohmann was not an alkaloid, 
but a magnesium phosphate. 

By 


Occurrence and Detection of Berberine in Plants. By 
H. M. Gordin.—The author gives in detail the method 
pursued by him in extracting berberine, and says that the 
statements made in the text-books regarding the occur- 
rence of berberine in plants should be changed. He states 
that berberine is found in Berberis vulgaris, Berberis 
aquifolia, Hydrastis Canadensis, Xanthorrhyza apiifolia 
and Coptis trifolia, and is not found in Coculus palmatis, 
Pareira Brava, Menispermum Canadensis and Jeffersonia 
diphylla. 

The Poisonous Properties of Mountain Laurel. By 
H. H. Rusby.—The author records a case in which sheep 
were poisoned by eating the leaves of the mountain laurel, 
Kalmia latifolia, a fact of some interest, since it is fre- 
quently difficult to make sure of the source of the poison 
from which sheep or cattle die. The symptoms produced 
are such as to indicate the administration of tincture of 
nux vomica. 
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Soda Hints. By Frank B. Styles—The author sug- 
gests a change in the formula for sarsaparilla, giving 
the following: 

Essence sarsaparilla 4 drams 

RADU AN 5 2) 5254555515 1o10.6's 050-47 010/00 5 wisie'oveise aise 01 2 drams 

Soda foam 2 drams 

Syrup, enough to make 


The essence is made as follows: 


Oil of wintergreen 
Oil of sassafras 
Alcohol, enough to make 


Under the name “ ginger bouquet” he suggests the 
following mixture of flavors: 

Soluble essence of ginger 2% ounces 

Gre OT ol SS aC OO einer ney: % ounce 

Essence of sarsaparilla 

Extract of vanilla 

Syrup, enough to make 

Burnt sugar 

Grape juice syrup can be prepared from any prepa- 
ration of unfermented grape juice by mixing three parts 
of syrup with one of grape juice. It is best served in blown 
soda glasses. First half fill the glass with shaved ice, add 
2 ounces of grape syrup and enough carbonated water to 
fill the glass. A nice combination drink is suggested by 
the grape syrup, as follows: Take a cold soda glass and 
half fill it with shaved ice; add grape juice, I ounce; 
syrup of lemon and syrup of vanilla, each, 1% ounce; 
turn this over two or three times, and then spin the fine 
stream into it. If convenient, add two or three bits of 
sliced fruit. Serve with straws. (March 13.) 


Pharmacy in the East. By N. H. Rejebian.—The 
writer of this article is a native of Turkey, who got his 
pharmaceutical education in the United States and re- 
turned to Turkey to take up the business. He described 
some phases of pharmacy as practiced in the Turkish 
State of Adana. The number of pharmacists there does 
not exceed 20 in a population of 600,000. The relations 
between physicians and druggists are very- close, the 
physicians receiving anywhere from Io to 30 per cent. 
on prescriptions. The bulk of the druggist’s income is 
derived from the prescription business, no side lines be- 
ing handled. As regards prescription prices, while in 
the United States the size of the bottle has a good deal 
to do with the price, in Turkey the kind of customer 
helps the druggist to determine the price. The Turkish 
druggist charges on an average less than the American 
druggist. The author, however, makes the naive con- 
fession that it is not a very uncommon occurrence to re- 
ceive $2 to $10 for a medicine which is not worth more 
than two or three cents. (March 13.) 


Inducing Prescribers to Dispose of Goods Stocked 
for Their Use. By Joseph F. Hostelley—Suggestions 
are given in this article for keeping preparations ordered 
in anticipation of prescriptions from becoming dead 
stock. The doctor who has inquired for the article 
should be notified by telephone as soon as the shipment 
is received, and if this reminder is neglected, he should 
be spoken to on the subject. If the verbal reminder fails 
the druggist may communicate with the manufacturer, 
explaining that one of his specialties has appealed most 
favorably to a certain local physician (mentioning his 
name) and that he had recently asked the writer to stock 
the preparation for immediate use, but owing doubtless 
to an oversight no prescription had followed. The let- 
ter may then go on to suggest that samples of literature 
direct from the firm may prove instrumental in securing 
a liberal prescriber for this preparation. The writer 


1 ounce 
1 ounce 


‘ 





recommends the storing of deteriorated goods in a cer- 
tain place where they can be collected for subsequent 
exchange. (March 20.) 


About Cachets and Other Things. By Thersites 
Mendax.—The preparation and sale of powders in cachet 
form is considered in this article. (March 20.) 


A Little Knowledge, Etc. By Thersites Mendax.— 
A discursive account of the doings of a village veteri- 
narian whose peculiarly weird knowledge of chemistry 
furnishes the motif for the story. (April 3.) 


Our Apprentices. By James S. Gleghorn.—In this 
article the duty of employers toward apprentices is 
pointed out and the kind of instruction and drill suitable 
for embryo pharmacists indicated. (April 3.) 


Photographic Supplies. By M. Puff.—The author 
gives a number of useful hints in regard to the stocking 
and sale of photographic supplies. He is in favor of 
druggists keeping a line of their own developers, fixing 
and toning solutions. These are all easily made and sold 
at a good profit. Sodium hyposulphite should be bought 
in pound boxes, having the druggist’s own label affixed. 
A formula for a flashlight compound given by the author 
is as follows: 

Pure magnesium (powdered) 


Powdered potassium nitrate 
Mix with slight trituration. 


(April Io.) 


es 

Products of the Retail Pharmacist’s Laboratory. By 
J. H. Marshall—The author divides the preparations 
which a pharmacist may manufacture into two classes, 
as (1) tinctures, syrups, elixirs, etc., and (2) pro- 
prietaries, household remedies and toilet requisites. He 
advances a number of reasons why pharmacists them- 
selves should make the preparations included in the sec- 
ond class. Their manufacture does not require a large 
investment in stock. The writer puts up a line of nearly 
thirty different proprietaries, and the only additional in- 
vestment he has made consists simply in the labels. The 
bottles used are the plain, unlettered tall blakes, the same 
as are used for dispensing purposes, and so on with the 
other containers. The sale of his own goods comprises 
fully 25 per cent. of his business. (April 17.) 


Advertising the Prescription Department. By Joseph 
F. Hostelley—A number of suggestive sentences for 
advertising the prescription department are given, the 
lines being designed for display on a circular or folder, 
or for assembly on a large framed placard to be hung in 
a prominent position before the prescription desk. (April 


17.) 


Some Non-Professional Opinions. 


By lIamino.— 
These consist of sundry observations on the lack of en- 
terprise shown by many druggists in the matter of dis- 
playing goods and calling attention to the articles kept 


for sale. It is suggested that druggists take a leaf out 
of the grocer’s book and send a representative around the 
neighborhood to call on the families to see what medi- 
cines are required for the day. The example of the dry 
goods merchant could be followed, too, and a bargain 
day instituted. The author believes that if a druggist 
would dump on a center counter a promiscuous heap 
of ancient soaps, sponges, perfumes, pills, liniments, 
cough mixtures, etc., and herald the sale by one of the 
cunningly devised slaughter ads of the department store, 
he could turn into ready cash a lot of rubbish that has 
burdened his shelves for years. (April 24.) 
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Queries and Answers 


We shall be glad, in this department, to respond to calls for information on all pharmaceutic matters. 





The Ownership and Disposition of the Pre- 
scription.— D. writes: “Can you inform me whether 
the Supreme Court of Pennsylvania has decided that 
the original prescription belongs to the patient, from his 
having paid the doctor for writing the prescription, or 
that the druggist is required to give the patient a copy 
of the prescription on demand? (2) The doctor having 
instructed the druggist not to give copies of his prescrip- 
tion except by special order, can the druggist be forced 
to give a copy? (3) The doctor having inscribed the 
warning “not to be refilled” on the prescription, can 
the druggist be called upon to give a copy under these 
conditions? (4) In the event of the discharge of a physi- 
cian from a case after having prescribed for the patient, 
is the doctor who succeeds him privileged to inspect the 
prescription files of the druggist against the latter’s 
wishes? (5) The doctor having the prescription charged 
to him, is the patient entitled to a copy?” 

(1) So far as our information goes this question has 
not been settled by law in the State of Pennsylvania. 
(2) It is generally held that the patient has no right of 
possession in the prescription and we doubt whether the 
druggist could be compelled to give a copy on demand. 
(3) The previous answer applies here. (4) This is not 
a question of law, but is a matter to be decided by the 
rules of courtesy. The druggist is not required to ex- 
hibit his prescription files to anybody except on the order 
of a justice, or a court having jurisdiction, or where such 
exhibition is expressly provided for in the State statutes. 
(5) Our answer to No. 2 applies here. 


Salol Coating for Pills.—H. & Co. ask us to de- 
scribe the process of coating pills with salol. The pills 
consist of a fractional dose of silver nitrate, with the 
customary excipients. 

Assuming that it is the intention of the dispenser to 
make the finished pill weigh about 1 grain, using kaolin 
and either resin cerate or paraffin cerate as excipients, 
the process is really a very simple one. The pills should 
be made of a hard consistency, perfectly round in form 
and be perfectly free from adherent powder or coating 
of any kind. The amount of saiol necessary to coat the 
full number of pills ordered should be calculated. As a 
rough guess we should say that 1 grain of salol would 
be found sufficient to coat six I-grain pills. The salol 
is melted in a shallow evaporating dish by gentle heat, 
and after the liquid has cooled sufficiently the pills are 
placed into the dish, which is rotated until the salol 
solidifies through cooling. The rough coating produced 
in this way is rendered perfectly smooth by again rotat- 
ing the pills in another dish, which has been heated suffi- 
ciently so that the coating may become superficially 
melted. During this second operation the smoothing 
process may be facilitated by the addition of a few drops 
of alcohol while the pills are being rotated. 


Book Prices and Publishers.— A. T. G. sub- 
mits a list of names of books and asks us to name the 
published price and publishers of the books named. We 
comply with the following information: 

Piesse’s “Art of Perfumery” ($5.00); Deite’s 
“ Manufacture of Perfumery ” ($3.00) ; Scoville’s “ Art 
of Compounding,” P. Blakiston’s Sons & Co., Philadel- 
phia ($2.50) ; Coblentz’s ““ Newer Remedies,” P. Blakis- 
ton’s Sons & Co., Philadelphia ($1.00); Askinson’s 
“Perfumes and Their Preparation,” N. W. Henley & 
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Co., New York ($3.00); “ Scientific American Cyclo- 
pedia of Receipts,’ Munn & Co., New York ($5.00). 
Any of the books named will be sent postage paid on re- 
ceipt of the price by the American Druggist Publishing 
Company. 


Synthetic Perfume Formulas.—W. H. asks for 
particulars of the composition of certain well-known arti- 
on perfume products, naming Muguet, Lilac and 

/jolet. 

Muguet is a perfume oil simulating lily of the valley 
and is, we believe, the property of De Laire, who has 
patent rights in it, as well as in vanillin and certain other 
artificial flavoring agents. We are not certain as to 
whether the rights of the patentee extend to the name, 
but the following is a formula which yields a similar 
product : 


Oil of jasmine, synthetic 
Oil of ylang-ylang, synthetic 
Solution of heliotropin 
Solution of terpineol 


Used in the proportion of 1 ounce or 2 ounces to the 
gallon of alcohol, this furnishes a very acceptable lily of 
the valley perfume. 

Lilac is a mixture of jasmine, hyacinth, ylang-ylang 
and heliotropin in about the following proportions: 


Solution of jasmine oil (1-200) in alcohol 
Oil of hyacinth, synthetic 

Oil of ylang-ylang, synthetic 
Heliotropin 


It is considered an improvement by some to add to 
the above dr. 5 of a 1-100 solution of artificial musk, and 
“1 _ a light green color to the solution with cloro- 

yl. 
Violet perfume is best made from a solution of ionone 
containing an admixture of concrete oil of orris and a 
blend of tincture of musk-Baur. The following formula 
is suggested : 

Solution of ionone (1-64) 3xx 

NOM SERA, NOSUOIOLE 6 <.5 o's sss 6 0's d's oe eee wee sine ee 3i 


Oil of bergamot 
Tincture of musk-Baur (1-100) 


This is colored to suit; by some the perfume is 
thought to be improved by the addition of traces of ylang- 
ylang oil and jasmine washing. 


Gold Electro-Plating Solution—Dr. J. M. 
asks us to name a process for a gold electro-plating solu- 
tion, but he neglects to say what metal or other substance 
the gold is to be deposited on. 

_ For silver, copper or alloys rich in these, the follow- 
ing solution is used: 

Gold chloride 

Potassium cyanide 

Sodium bisulphite 


Sodium phosphate 
Distilled water 


Dissolve the sodium phosphate in a portion of the 
distilled water, heat it to a temperature of about 175 
degrees F., and in another portion of the water dissolve 
the sodium bisulphite and potassium cyanide. Dissolve 
the gold chloride in the remaining water, stir the solu- 
tion slowly into the cold sodium phosphate solution, and 
finally add the solution of cyanide and bisulphite. The 
bath is used at a temperature of 120 to 170 degrees F. 
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BULLETIN OF THE LLOYD LIBRARY OF BOTANY, PHARMACY AND 
MaTerIA Mepica. J. U. & OC. G. Lloyd, Cincinnati, Ohio. 
Pharmacy Series, No. 1. References to Capillarity to 
the End of the Year 1900. Being Chapter VII of ‘“ A Study 
in Pharmacy,” by John Uri Lloyd, Phr.M. The References 
collected and abstracted under the auspices of John Uri 
Lloyd by Sigmund Waldbott, Ph.D., Librarian of the Lloyd 
Library. 


In the introduction to this bulletin Professor Lloyd 
informs the reader that he became interested in capillary 
phenomena, especially in the phenomenon of the pendant 
drop (a term coined by himself), in 1880. This phe- 
nomenon is exhibited when mixtures of a heavy liquid 
and a lighter immiscible liquid of greater capillarity—as 
e.g., chloroform and water—are shaken together in a 
vial and allowed to separate. The study of the pendant 
drop led to a line of experimental investigations involv- 
ing among others the surface contact of immiscible liquids 
and the meniscus which forms between them. Before 
venturing to introduce the result of his investigations 
publicly Professor Lloyd found it necessary to determine 
that the field had not been preoccupied. So he attempted 
a résumé of the literature on capillarity, and with the 
assistance of Dr. Sigmund Waldbott, librarian of the 
Lloyd library, he set about correlating the literature on 
that subject. Fascicles of this research have been suc- 
cessively issued, the portion containing capillary refer- 
ence bringing the work to the close of the nineteenth 
century. The result is convincing that no other investi- 
gator has intruded on the special field which he has made 
his own in connection with experiments on the pendant 
drop and contact line between liquids. The references 
are given complete in this bulletin of the Lloyd Library 
series, which constitutes Chapter VII of the author’s “ A 
Study in Pharmacy.” 

Nozioni pi Zoocutmica. Di Dott. Icilio Guareschi, Professore 
Ordinario di Chimica Farmaceutica e Tossicologica nella 
R. Universita di Torino. Torino: Unione Tipografico- 
Editrice, 1898. Imp. 8vo, pp. 271.* ‘ 

This book contains a very concise and yet quite com- 
plete summary of biological chemistry, including its prac- 
tical application to the analysis of urine, blood, etc. The 
author possesses in high degree the art of condensing 
his material, and presenting it in a brief, but attractive 
form. The systematic arrangement, the care as to im- 
portant details and the omission of superfluities are no- 
ticeable everywhere, and the book is noteworthy for a 
number of useful tables. It is a companion volume to the 
same author’s “ Nozioni di Analisi chimica” (Elements 
of Chemical Analysis), and is written in the beautiful, 
straightforward Italian which is noticeable in all of 
Guareschi’s works. Readers who are familiar with Italian 
will appreciate the book, and a translation of it into 
English would, we are sure, be an addition to our own 
literature of the subject. 





We have to acknowledge the receipt of the following con- 
tributions from the ‘Wellcome Research Laboratories (Fred- 
erick B. Power, Ph. D., director, 6 King street, Snow Hill, 
London, E. C.), being papers presented at the last meeting 
of the British Pharmaceutical Conference: The Chemistry of 
the Bark of Robinia Pseud-Acacia, Linné (False Acacia or 
Gommon Locust). By Frederick Power, Ph.D.; The Anatomy 
of the Bark of Robinia Pseud-Acacia, Linné. By Pierre Elie 
Félix Perrédés, R.Se., F.L.S., pharmaceutical chemist; A 
Soluble Manganese Citrate and Some Compounds of Manga- 
nese with Iron. By Frederick B. Power, Ph.D.; The Chemical 
Character of So-Called Iodo-Tannin Compounds. By Frederick 
B. Power, Ph.D., and Frank Shedden, B.Sc., A.I.C. 





*Elements of Biologic Chemistry. By Dr. Icilio Guareschi, Pro- 
fessor of Pharmaceutical and Toxicological Chemistry in the Royal 
University of Turin. Turin, 1898. 
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BUSINESS BUILDING. 


Conducted by U. G. Manning. 
The Department Editor will be pleased to criticise advertisements, 
suggest improvements, and answer all questions coming 
within the scope of this department. 


GOOD STATIONERY PAYS. 

TATIONERY represents you where you are not. 

Consciously or unconsciously your correspondents 
are impressed by the appearance of your letter head. 

Rubber stamp headings—and there are plenty of 
druggists who use them—can lead to but one conclu- 
sion. 

No printed heading at all gives the impression that 
the writer is slipshod, stingy or hard up, and it costs 
something to create such an impression. 

Saving on stationery is an expensive saving always, 
as any retailer would quickly realize if he knew how 
much the people he deals with are influenced by these 
little things. It is not necessary to use expensive sta- 
tionery ; if it is good and neat it will answer every pur- 
pose. 
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TYPES OF LETTER AND NOTE HEADS. 


Six different letter and note heads are reproduced 
herewith one-half the original size. The first of the num- 
ber is an oddity that will be remembered and bespeaks the 
originality of the gentleman who devised it, Mr. Todd. 
The script letter head can be done either with lithography, 
engraving or even type, though the effect produced by 
type is rather poor. Apothecary Hodge has the advertis- 
ing instinct, which teaches him the value of association 
of ideas. His note head is quite neat and effective, though 
small. The letter head and the smaller note head of 
George T.-Brodnax are both effective. In the original 
the ruled lines appear in red, giving a very striking effect. 
A simple, unpretentious note head, such as that of Mr. 
Callender and of Apothecary Hodge, if used on good 
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quality of paper, makes a ‘good impression upon every 
one. 

Ideas differ as to what constitutes a neat or artistic 
heading, but no one can go amiss who has a heading set 
in plain, readable type of moderate size. Not more than 
two faces of type should be used—one is better—and, or- 
dinarily, a heading should have considerable white space 
around it. It is well to beware of freaky effects, though 
sometimes a bit of oddity gives a heading a distinct in- 
dividuality, which is not a bad thing. The Todd head- 
ing among the examples shown is just about unusual 
enough. Some stch design as this can be employed on 
all stationery, labels, etc., thus becoming a trade-mark 
of some value. I know several people who are using a 
good quality of stationery printed in somewhat archaic 
style, but who cling, properly, I think, to the old style 
because it has been familiar to their correspondents for 
years. The essential thing is to use good paper and to 


have it well printed. 
es 
CRITICISM AND COMMENT. 

W. S. Branch, Parker, 
S. D., submits several 
ads which are too large 
to reproduce in their 
an red from our stock original size, but which 
two of them will be alike Our as it would be a pleasure 
eee Ses to show, as both ads and 

display can be com- 
mended. The ad on wall 
graivs, Silke, Settee, Gilte, Et paper, reproduced here, 
is especially good be- 
cause it tells much in 
little; this feature is 
worth noting by those 


who write ads. 


et SF SF 
UNCALLED FOR CANDOR. 

From Foote’s Pharmacy, Archbald, comes an eight- 
page prescription booklet. This booklet was written for 
the purpose of emphasizing the fact that Foote’s Phar- 
macy is the only place in Archbald where prescriptions 
are compounded by registered pharmacists as the law re- 
quires. This store is forty-two years old and there are 
many interesting things to tell of it which are well told 
in the booklet. But the general result is, I think, marred 
by one of the last pages, on which appears the following 
matter: 

About Profits 


. 

You have often heard that there is an immense profit in drugs. 
And, indeed, there is a high profit. But it is necessary. Why? Weil, 
think how often you use drugs in eye with your use of other 
things, such as food. For every $50 of food used not 10 cents’ worth of 
drugs is sold. So a grocer making 10 per cent. of $50 realizes $5, and a 
druggist making 50 of 10 cents, makes 5 cents. If everybody used 
lots of drugs the druggist would be a capitalist—but they don’t. Be- 
sides, as you pay the doctor for merely an opinion, you must pay the 
druggist something for his professional knowledge. Suppose he has 
little knowledge—is an amateur bungler—then you pay him for some- 
thing he hasn’t got. Isn’t it worth something to feel that your medi- 
cine is right? Of course it is, but we guarantee that and charge noth- 
ing extra for our knowledge and experience. 


Foote’s Pharmacy. 

This is admitting entirely too much. Were it wholly 
true it should be more tactfully presented. 

But it was not necessary to admit as much. The 
average reader will take this as a warning that if he 
takes a prescription to Foote’s he must expect to be held 
up for a royal profit. 

Under the circumstances he might be pardoned for 
taking his chances with the unregistered fellow. Be- 
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sides, there is no justification for the admission that there 
is an immense profit in drugs. There may be on an occa- 
sional sale, but the average profit is reasonable, even in 
Archbald, I am sure. There is no objection in talking 
the prescription business to referring to quality and ex- 
plaining that good drugs and service cannot be had for 
cheap prices. But even so mild a statement had better 
be modified by saying that, quality considered, prices are 
always reasonable. The pocketbook is the most sensitive 
spot to be touched in advertising and a bold admission 
that big profits are exacted will knock the bottom out of 
the best possible argument. 
sx Fs 


IT PULLED. 


The Holland root beer ad, which is reproduced, was 
accompanied by the comment that it brought big results. 
This is the kind of an ad that shows immediate results. 
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here’s a Time for Every- 


4 eh eee en oe 


As there is no better time than these hot 
days for a delicious glass of Root Beer 
it must be that now is the time to sell 
HOLLAND’S ROOT BEER, and to be 
honest with you, we have sold more this season, by 5 times over: 
than ever in any one season before. 


Holland’s Root Beer Extract { ? C 
6 


thing. 








Each bottle makes 5 gallons easily and quickly. 
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HOLLAND'S, 893 Elm St., Manchester, N. H. 
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It is timely and the price is attractive. The ad is also a 
good one; it contains effective facts and is so displayed 
as to stand out prominently in the paper. 

et 
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Paris 
Green 
Facts. 


‘Fact One. 
If you get adulterated Paris Green 
you lose time and pay too much for it. 
Fact Two. 


If you buy it in paper much of it is 
apt to be spilled and wasted ; besides 
it is dangerous. Ours is put up ih 
tight boxes. 


Fact Three. 


We sell honest Paris Green An 
even teaspoonful to a watering pot of 
water is enough. 


Fact Four. 


Most dealers charge more than an 
honest price for it.—Ours is the lowest 
geo price: % Ib. box, 6c. ; %& lb. 

Ox, 10¢c.; 1b. box, 19c. 

Other price hints: London purple, 20c. 
lb. Slug shot, 5c.1b. Hellebore, 7c. 14 lb., 
20¢ 


» Ruhl’s Drug Store. 
EFFECTIVE ARRANGEMENT. 
The paris green ad of H. F. Ruhl, Manheim, Pa., con- 
tains some good arguments so presented as to be un- 
usually readable. The quality of the ad in connection 
with the prices should make it a winner. 
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AMERICAN DRUGGIST AND 
ROURKE BROS. WIN ON APPEAL. 





Supreme Court of New York Decides in Favor of 
Cutters in Appeal from Judgment Sustaining De- 
murrers—Local Association and Individual Drug- 
gists Parties to the Action—Suit for Heavy Damages 
Now Pending. 


The Appellate Division of the Supreme Court of the State 
of New York has handed down a decision and opinion in the 
ease of “ John H. Rourke and Thomas Rourke, appellants vs. 
The Elk Drug Company, et. al., respondents. The appellants 
are a well-known firm of retail druggists in Binghamton, doing 
business under the firm name of Rourke Brothers, while the 
respondents comprise The Elk Drug Company, of Binghamton, 
Samuel Smith, president of the Binghamton Retail Drug- 
gists’ Association, and the individual members of this asso- 
ciation. 

The appeal was taken from the decision of a Supreme Court 
Justice, who sustained two demurrers to the complaint filed 
by the plaintiffs, who are the appellants in this instance. The 
grounds of the demurrers were: Defect of parties defendant, 
that causes of action had been improperly united, that the 
complaint does not state sufficient facts to constitute a cause 
of action. 

The opinion is by Justice Kellogg. Both the decision and 
opinion support the appellants, its text being as follows: 


The specification of the demurrers on the first ground—defect of 
parties defendant—is the failure to join several others as defendants 
whom the complaint charges to be co-conspirators. The action is in 
tort and each tort feasor is liable severally if at all. The demurrers 
are not, therefore, good on the ground first stated. 

The complaint does not offend by uniting improperly several causes 
of action. ‘There is but one cause of action alleged. The plaintiffs’ 
grievances seem to be in the injury to their business as druggists 
caused by these defendants doing various acts in pursuit of a single 
purpose—to wit, the ruin of the business of the plaintiffs. The circu- 
lating of libelous matter is charged to have been a step in the scheme; 
so also the slanders uttered. The charge is a ee of all the de- 
fendants to accomplish the unlawful purpose stated, and enough is de- 
clared in the complaint to make each of the defendants responsible for 
the libelous matter published by either or the slanderous words uttered 
by either of the co-conspirators when so published and uttered to accom- 
plish the common purpose. The second ground stated in the demurrers 
is therefore not tenable. 

The complaint, I think, states a cause of action against the Bing- 
hamton Retail Druggists’ Association, an unincorporated company, and a 
cause against each of the other defendants named. 
has members not named as defendants. By the allegations of the com- 
plaint al) the nembers of that association are severally liable and a 
judgment taken against the president is good against the property of 
the association only. The president cannot be held on a body execution 
though the action be in tort. An action in tort, however, may, I think, 
be maintained against the association as such where all the members 
are charged with committing the wrong through the association. The 
portion of Section 1919 of the Code of Civil Procedure which authorizes 
such an action reads as follows: 

“An action or special proceeding may be maintained against the 
president or treasurer of such an association . . . upon any cause 
of action for or upon which the plaintiff may maintain such an action 
or special proceeding against all the associates by reason of .. . 
their liability therefor, either jointly or severally.” 

The complaint seems to allege all the necessary facts to entitle the 
plaintiff to maintain an action under this provision of the code against 
the president of the association if it alleges any cause of action at all. 
The fact that some members of the association have been also made 
defendants does not diminish the force of the alleged facts regarded as 
creating a cause of action against the president. If there are too many 
defendants because of any code provision regulating practice, that can- 
not be considered in a demurrer on the ground of failure to state a 
cause of action when the cause of action alleged is in tort. 

The complaint alleges a clear cause of action against each of the 
defendants. It. alleges a conspiracy into which all entered to accom- 
plish an unlawful purpose by unlawful means. The defendants as co- 
conspirators are charged with making threats, with intimidations, with 
libels upon plaintiffs’ business reputation calculated to destroy their 
business with the use of slanderous language affecting their business 
character and directly affecting their business; with interfering with 
their advertising and preventing them in reaching customers in the 
ordinary way, and many other things are charged which clearly show 
a cause of action in plaintiffs at common law. 

Then, again, the complaint charges the defendants with forming a 
combination among themselves and with others for the purpose of pre- 
venting the free pursuit of a lawful business, of increasing the price of 
commodities in common use, of preventing competition in trade in cer- 
tain articles, all of which things are expressly prohibited and made a 
misdemeanor. (Chapter 690, Laws of 1899.) he statute referred to 
reads as follows: 

“ Section 1. Every contract, agreement, arrangement or combination 
whereby a monopoly in the manufacture, production or sale in this 
State of any article or commodity of common use is or may be created, 
established or maintained, or whereby competition in this State in the 
supply or price of any such article or commodity is or may be restrained 
or prevented, or whereby for the purpose of creating, establishing or 
Maintaining a monopoly within this State of the manufacture, produc- 
tion or sale of any such article or commodity, the free pursuit in this 
State of any lawful business, trade or occupation is or may be restricted 
oniprevented, is hereby declared to be against public policy, illegal and 


“Section 2. Every person or corporation, or any officer or agent 
thereof, who shall make or attempt to make or enter into any such 
contract, agreement, arrangement or combination, or within this State 
shall do any act pursuant thereto, or in, toward or for the consummation 











The association .. 
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thereof, wherever the same may have been made, is guilty of a mls- 
demeanor.” 

The combination charged being prohibited and made criminal, every 
act of the defendants in furtherance of the objects of the combination 
was unlawful, and any person suffering special injury on account of 
any of such acts has a right of action. It makes no difference whether 
such acts if done by an individual not within the combination might 
have been lawful, and a person suffering therefrom would be without 
remedy. The same acts done by agreement or combination of several 
are made unlawful and for that reason a right of action follows. The 
case is different with associations known as labor unions. The osten 
sible object of such associations is a lawful one and has been so de- 
clared by the court. (National Protective Association of Steamfitters and 
Helpers vs. Cummings, 170 N. Y., 315.) What one member of such an 
association may lawfully do the association may lawfully do. But the 
same theory does not hold with an association whose aim is to commit a 
statutory crime. Here nothing may be done in furtherance of the pur- 
pose for which it has combined. Every act is unlawful, and for that 
reason a right of action accrues to each person who suffers any injury. 

The interlocutory judgments are each reversed with costs, and the 
demurrers are each overruled with costs, with usual leave to answer 
over on payment of costs. 





DECISION IN GARST SUIT. 


Court Decides That Contrast Does Not Follow Goods 
Beyond Manufacturer’s Agent—Decision Believed 
to Be Fatal to the Worcester Plan. 





Chicago, July 19.—The cases brought by the Executive Com- 
mittee of the N. A. R. D. against Louis K. Waldron, a local 
druggist, on behalf of Dr. Julius Garst, of the Phenyo-Caffein 
Company, of Worcester, Mass., have just been decided by 
Judge Chytraus. These cases were authorized by the associa- 
tion at the Buffalo Convention. Attorneys Joseph W. Errant 
and E. P. Langworthy appeared for Dr. Garst and former 
Judge Julius Stern for Mr. Waldron. 

In one proceeding the effort of the plaintiff’s attorneys was 
to obtain an injunction to prevent Waldron from selling 
Phenyo-Caffein at less than 25 cents per box, and in the other 
proceeding the effort was to compel Waldron to pay the agreed 
penalty—to wit., $21 per box for selling Phenyo-Caffein at less 
than 25 cents per box. 

For the plaintiff, Dr. Garst, it was shown in what business 
he was engaged, that the preparation was a secret process, that 
it had a widespread reputation, ete. It was alleged that on 
or about January 1, 1902, Waldron bought a considerable sup- 
ply of Phenyo-Caffein from the Eastern Drug Company, of 
Boston, Dr. Garst’s agents; that Waldron received the goods 
from the Eastern Drug Company, with the notice on each box 
with an invoice also containing said notice, and that he at the 
time he procured said goods from the Eastern Drug Company, 
Dr. Garst’s agents, agreed with them to abide by the terms 
of the sale. 

It was further alleged that about May 1 of this year Dr. 
Garst discovered that Waldron was selling Phenyo-Caffein at 
20 cents per box, and that he (Garst) at that time served notice 
upon Waldron, calling attention to the terms of sale to which 
he had agreed, and asked him to cease selling under 25 cents 
a box, under penalty of suit in chancery and at law. Waldron 
said he would continue to sell at 20 cents per box, and did so. 

It was further alleged that about the same time Waldron 
procured some Phenyo-Caffein from one Lewis Smith. Smith 
had bought the goods from the Eastern Drug Company, Dr. 
Garst’s agents, and Smith had agreed with the Eastern Drug 
— to abide by the terms of sale established by Dr. 

arst. 

It was alleged that Waldron knew that Smith had such an 
agreement with the Eastern Drug Company. In this way 
Waldron procured the goods from Smith (so far as the goods 
are concerned which he obtained from Smith) with the notice 
on the boxes, and with the knowledge of Smith’s agreement 
with the Eastern Drug Company, agents for Dr. Garst. 

The notice on the boxes reads as follows: 


IMPORTANT NOTICE. 


The Phenyo-Caffein Co. retains the ownership of this box and of the 
pills contained therein, and authorizes their sale under the name 
Vhenyo-Caffein by any one in possession only, at the face price, 25c. 
Whoever sells said goods (unless he has acquired title thereto by paying 
face price for the same) does so as agent for the Phenyo-Caffein Co., 
and has no authority to vary from the terms of this notice. Whoever 
obtains said goods for a less price from such agent acquires only wrong- 
ful possession and cannot rightfully sell nor consume the same. Any 
agent that sells said goods at less than face price agrees to pay to the 
Phenyo-Caffein Co. $21 as liquidated damages for the injury done, such 
injury being incapable of exact measurement. 


The defendant, Louis K. Waldron, admitted all the allega- 
tions, and averred that Dr. Garst had no standing either in 
the court of law or equity. His counsel argued the lack of 
contractual relations between Dr. Garst and Waldron, claimed 
that it was against public policy to allow such price fixing 
process, and set up the Illinois anti-trust law as a complete de- 
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fense in both proceedings. Waldron’s counsel also argued 
against the plan by which it was sought to keep the ownership 
of the goods in Dr. Garst through the notice on the boxes. 
The counsel also argued that an injunction could not possibly 
be granted, inasmuch as Dr. Garst had his remedy at law—to 
wit., a suit for the penalty. 

The court, in giving its decision, granted an injunction 
against Waldron, in so far as his cut-price sales related to any 
goods obtained by him direct through the Eastern Drug Com- 
pany, the agents for Dr. Garst; but denied an injunction 
against Waldron, so far as any sales at cut prices were con- 
cerned, for goods obtained from Lewis Smith. The court also 
assessed the penalty against Waldron on the cut-prices sales 
made by him of goods obtained of the Eastern Drug Com- 
pany, agents for Dr. Garst; but refused to assess the penalty 
againt Waldron, on account of cut-price sales made by him of 
goods obtained of Lewis Smith. 

The full opinion of Judge Chytraus follows: 


GARST vs. WALDRON.—Before Chytraus, J. 


The first impression, of course, {s always against all contracts which 
are intended to limit and restrain commerce or to fix and control prices 
upon some article of commerce. I do not think, however, that this con- 
tract in question here in the case at bar is obnoxious to the anti-trust 
and combination law that has been read to me—neither the act of 1891 
nor the act of 1893. These acts were intended to inhibit and prevent 
combinations of producers of articles, manufacturers of the same arti- 
cle, or dealers, perhaps, in the same article; but the acts clearly show 
to my mind that they were not intended to apply in case of a contract 
between a manufacturer and his—as oy might say—subordinate or 
selling agent, so I do not think that the anti-trust law applies to the 
ease at bar at all. 

As to the demurrer to the bill, it will be sustained so far as the 
goods purchased from lewis Smith are concerned, and it will be over- 
ruled so far as the goods that were bought direct from the complainant 
are concerned. 

My reasons for this are these: I think that when the purchase was 
nade from the complainant a contract arose by which the defendant 
agreed not to sell at less than twenty-five cents a box, which contract, 
in my judgment, is perfectly legal and valid. Since it must be true 
that if I have some article of merchandise, whether it is one that no- 
body else can produce or one that somebody else can produce, I have a 
right to fix a selling price upon it, and I have a right to make a contract 
with the purchaser : if he purchases and consents to it, it will bind him 
that he shall not sell it at less than a certain price. 

Now, as to the goods purchased from Smith, I fail to find any con- 
tractual relations between the complainant and the defendant. I do 
not think that any contract can arise merely because the defendant 
was aware of the conditions upon which Smith had bought, unless the 
defendant made a contract with Smith. 

That Smith broke his contract could in nowise affect the defendant 
—if he did break his contract. The law will not imply a contract in 
restraint of trade or to fix prices. Now, as to the declarations, the 
rulings will be on the same line. I understand there are two counts, 

do not agree with counsel that the remedy at law is sufficient. I 
do not think that is sufficient in a case where they had a contract, be- 
cause they had a right to come into court and require that the contract 
be specifically performed. 

The complainant is entitled to the injunction to the extent I have 
mentioned. . 





Important Retail Combine. 


A consolidation of eight of the oldest and best-known phar- 
macies in San Francisco was effected on July 3, when the 
following druggists signed bills of sale and turned over their 
interests in the pharmacies named to the Union Drug Com- 
pany, the name under which the new combination will do 
business: 

W. M. Searby’s Pharmacy, 400 Sutter street; D. M. Gove’s Phar- 
macy, corner California and Fillmore streets; J. H. Dawson’s Phar- 
macy, 1199 Valencia street: George Dahlbender’s Pharmacy, 214 
Kearny street; C. L. Barrington’s Van Ness Pharmacy, 1800 Market 
street: P. C. Rossi's Pharmacy, 318 Montgomery street; E. Happers- 
berger’s Pharmacy, 58 Sixth street; A. J. Villain’s Pharmacy, 100 
Stockton street. 


The officers of the new concern are: 


W. M. Searby, president; C. L. Barrington, vice-president ; George 
Dahlbender, secretary: P. C. Rossi, treasurer; F. A. Beckett, general 
manager, and Walter H. Robinson, attorney. Board_of Directors: 
David M. Gove, J. H. Dawson, E. Happersberger and A. J. Villain. 

A very important and interesting feature of the consolida- 
tion is that the personnel of the stores will not be changed, as 
each of the houses will be managed and conducted for the 
corporation by its former proprietor. 





Passed the Maine Board. 


The Maine State Board of Pharmacy at its June meeting, 
held in Portland, examined 21 candidates, and the following 
received registered certificates: T. Franklin Mayo, Waterville; 
Walter V. Cole, Lisbon; Bertha Pinkham, Woodsfords; Edgar 
J. Warren, Waterville: W. H. Lusch, Westbrook; J. Fred 
Riley, Ashland; Wilder X. McCurda, Lisbon; Leroy B. French, 
Houlton. A certificate as qualified assistant was granted to 
Thomas Johnson, of Kennebunk. 


PHARMACEUTICAL RECORD. 


ASSOCIATION MEETINGS. 


Maine Pharmaceutical Association. 


The Maine Pharmaceutical Association met in thirty- 
ninth annual session at Portland July 9 and 10. At the first 
sitting, which was called at 8.30 p.m. with a large attendance, 
16 applications for membership were entertained, and the ad- 
dress of the president was read followed by reports from the 
secretary and treasurer. The association voted to continue its 
membership in the N. A. R. D. One of the important resolu- 
tions presented related to the pharmacy law, the association 
being instructed to draft a new law, to be presented to the 
next session of the Maine Legislature. Among the new pro- 
visions are one for the filling of vacancies in the board by the 
Governor by a name recommended by the Maine Pharmaceu- 
tical Association. Another is to provide a clear definition of 
the duties of the members of the board for a fixed per diem 
compensation for services actually performed by them and 
for reimbursements for money paid for money expended in 
the discharge of their duties. Another provision to be embod- 
ied in the new law calls for an accurate, full and complete an- 
nual report of the official acts of the board and the condition of 
pharmacy throughout the State. said report to be sent to every 
registered pharmacist in the State when published. 

The second sitting was convened at Cape Cottage Casino. 
The applications for membership received at the previous sit- 
ting were favorably acted upon, and the Committee on Nomi- 
nation of Officers submitted a report, with the result that 
the following officers were elected for the ensuing year: Presi- 
dent, D. P. Moulton, Lewiston; first vice-president, F. T. 
Crane, Machias; second vice-president, G. R. Wiley, Bethel; 
third vice-president, Edward A. Hay, Portland; secretary, M. 
L. Porter, Danforth; treasurer, Walter I. Drew, Portland. 

The new president announced his committees and delegates 
as follows: 

Executive—F. R. Partridge, Augusta; D. P. Moulton, Lewis- 
ton; F. T. Crane, Machias; G. R. Wiley, Bethel; M. L. Porter, 
Danforth; O. W. Jones, Auburn; Seth F. Clark, Portland. 

, ‘Vid Market—H. B. Pennell, B. R. Lane, J. E. Goold, Port- 
and. 

Pharmacy—P. L. Lord, Calais; J. F. Young, Augusta; F. H. 
Wilson, Brunswick. 

Legislation—F. R. Partridge, E. A. Hay, Portland, F. H. 
Wilson. 

Papers—A. W. Meserve, Kennebunk; E. Jordan, Lewiston; 
W. C. Hawker, Waterville. 

Delegates to American Pharmaceutical Association—H. J. 
Hathaway, Houlton; G. W. Dorr, Waterville; P. L. Lord, 
Calais; J. A. Broe, Portland. 

New Hampshire Pharmaceutical Asssociation—W. D. 
Grace, Portsmouth, N. H.; G. R. Wiley, Bethel; P. W. Bab- 
cock, Lewiston. 

Vermont Pharmaceutical Association—C. A. Fowler, Ban- 
gor; H. Boynton, Biddeford; A. M. Robinson, Bangor. 

Massachusetts Pharmaceutical Association—L. B. Swett, 
Bath; J. F. Young, John Williamson, Portland. 

National Wholesale Druggists’ Association—Chas. Cook, 
Portland; G. L. Fogg, Portland; A. D. Hodsdon, Portland. 

Proprietary Association—A. S. Hinds, Portland; C. M. Hay, 
Portland; E. C. True, Auburn. 

National Association of Retail Druggists—F. R. Partridge, 
F. H. Wilson. 

It was voted that the next annual meeting be held at Bay 
Point, Rockland. The date of the meeting will be set by the 
Executive Committee. 

The meeting then adjourned sine die. 





Rhode Island Association, 


The Rhode Island Pharmaceutical Association held its 
semiannual meeting and outing at the Warwick Club, near 
Providence, on July 9. The business meeting was called to or- 
der by A. W. Fenner. Applications for membership were 
received from Clarence Boomer, William T. Parker, T. Ros- 
worth Parker, George H. Malone and Almer O. Smith. Under 
reports of committees, Secretary Daggett said that an en- 
tanglement existed with the secretary of the N. A. R. D. rela- 
tive to some statements made at a previous meeting, when 
it was voted to withdraw from the N. A. R. D. The secretary 
explained this position, and asked the support of the associa- 
tion in his contention with the national secretary, which was 
extended to him by a unanimous vote. James O’Hare, of 


‘Providence, called attention to the methods adopted by the 


Smith, Kline & French Company, of distributing their goods, 
and recommended that they express their approval of the 
plan and its adoption by manufacturers generally. The motion 








ston; 


a. J 
Lord, 


Bab- 
Ban- 
wett, 
Sook, 
Hay, 
"idge, 


. Bay 
y the 


1 its 
near 
to or- 
were 
Ros- 
Inder 
1 en- 
rela- 
when 
etary 
socia- 
| was 
e, of 
y the 
oods, 
f the 
otion 





AMERICAN DRUGGIST AND PHARMACEUTICAL RECORD. 51 


was put and carried. Secretary Daggett moved to vote that 
the association was organized for social purposes primarily, and 
deprecating the discussion of cut prices on the ground that 
such discussions were killing to harmony. The time of the 
meeting was then given over to outdoor games, and all who 
attended spent a most enjoyable day. 





Nautical Convention of the Ohio Association. 


The members of the Obio State Pharmaceutical Associa- 
tion enjoyed an unique trip, incidental to their annual con- 
vention, July 8 to 14. Instead of holding the annual conven- 
tion in the State as usual, the association this year decided on 
a lake trip, and the sessions were held aboard the steamer 
“ City of Cleveland ” while on a trip on the lakes from Cleve- 
land to Macinac Island. Three hundred members of the asso- 
ciation were in attendance, and excursion rates were secured 
for the trip from various points in the State. Druggists from 
the southern and western parts of the State met those from 
the east and central portions, and the convention was one of 
the most successful ever held. Toledo has been selected as 
the meeting place in 1903. The new officers elected are: 
President, O. M. Garrett, Hillsboro; first vice-president, H. 
F. Vortkamp, Lima; second vice-president, Adam Schmitt, 
Springfield; secretary, L. C. Hopp, Cleveland; treasurer, J. 
H. Von.Stein, Upper Sandusky. Executive Committee: G. W. 
Voss, Cleveland; F. W. Herbst, Columbus; Albert Wetter- 
stroem, Cincinnati. 

The following resolution was adopted by the association: 


Whereas, The Ohio State Pharmaceutical Association has heretofore 
been and is now strongly in favor of the work undertaken by the Na- 
tional Association of Retail Druggists in seeking to obtain and to re- 
tain a just and honest profit on “ Patents” for the retail druggist ; and 

Whereas, 'This association, at its last meeting, as a means of accom- 
plishing these objects of the N. A. R. D., strongly indorsed a contract 
basis for operation between the parties, and for that reason recom- 
mended the adoption of the ‘‘ Worcester” plan; and 

Whereas, Decisions rendered by courts in various parts of the coun- 
try make it unlikely that the Worcester plan as it was originally, or 
as it may be modified, will be uniformly upheld, which must be consid- 
ered as of first importance; and 

Whereas, The Ohio State Pharmaceutical Association now more 
than ever believes the establishment of contractual relationship neces- 
sary in order to remedy the cut-rate evil, and further believes that a 
So benefit cannot be attained in any other manner. Now, there- 
ore, be it 

Resolved, That the Ohio State Pharmaceutical Association in meet. 
ing assembled again indorses a plan under which a contractual rela- 
tionship will be established between the parties, and declares it upon 
due consideration to be the only feasible manner in which to eliminate 
the cut-race evil. Be it further 

Resolved, That on account of the various difficulties met with in ob- 
taining such a contractual relationship under the ‘‘ Worcester ” plan, and 
in order to afford equal benefits to druggists of every State and section, 
this Association recognizes the necessity for the adoption of an actual 
contract plan as the proper modus gperandi under which the work ‘of 
the N. A. R. D. can be accomplished. Be it further 

Resolved, That in order to secure a contract plan against all trick- 
ery and evasion, and to guard against failure on that account, the gen- 
eral adoption of a serial numbering or marking system by manufactur- 
ers is deemed an absolute necessity. Finally, be it 

Resolved, That these resolutions be presented to the N. A. R. D. at 
its next annual meeting, to be held at Cleveland, as embodying the 
sentiment of the Ohio State Pharmaceutical Association, and that the 
N. A. R. D. be requested to make every possible effort, and to insist 
that the manufacturers operate under the actual contract and serial 
numbering system, and that it declare a contract relationship to be 
necessary in order to carry to a successful end the work of the N. A. 
i, 2D; 


The following members were selected for appointment to 
fill a vacancy on the Board of Pharmacy: F. H. King, Delphos; 
Frank Amann, Portsmouth; J. H. Brinker, Bellevue; H. J. 
Eady, Elyria, and J. H. McCann, Toledo. Members of the 
firm of Parke, Davis & Co. entertained the delegates in splen- 
did style during their sojourn in Detroit, and on leaving a 
representative was sent by the firm to accompany the visitors 
on their trip to Macinac, with one from the firm of Nelson 
Baker & Co. These gentlemen escorted the delegates on a 
special pleasure trip to Les Chenaux Islands and other points 
of interest in the vicinity of Macinac. The visitdrs remained 
at Macinac until July 12. 





Iowa Pharmaceutical Association. 


The twenty-third annual convention of the Iowa Pharma- 
ceutical Association was held in Sioux City, July 9 and 10. 
President E. B. Tainter called the meeting to order, and the 
members were welcomed to the hospitality of Sioux City by 
Mayor Caldwell, the response for the association being made 
by W. H. Torbert, of Dubuque, who earned many encomiums 
by the happy nature of his speech. In his annual address 
President Tainter made two important recommendations, one 
was that some measures be taken for restricting the opera- 
tions of certain itinerant “ roadside” druggists, who, Mr. 
Tainter said, were diverting $250,000 worth of trade annually 





from channels where it rightfully belonged. He commended 
the action of the World’s Dispensary Medical Association in 
its stand in regard to declining to place advertising contracts 
with newspapers who advertised for local dealers patent 
medicines at cut prices. He also made an urgent plea for an 
agreement in the State Association for a uniform schedule of 
prices. 

Little besides routine business was transacted at the first 
sitting, but 50 applications for membership were presented 
and referred to the Membership Committee. 

At the second sitting Mrs. Fletcher Howard, of Des Moines, 
read a paper on her visit to the meeting of the American 
Pharmaceutical Association at St. Louis. The paper was 
entitled “The value of the pharmaceutical profession from 
a woman’s standpoint,” and was awarded first prize in the 
essay contest. 

N. T. Hendrix, of Columbus Junction, reported as chairman 
for the committee on president’s address, recommended the 
adoption of the address, and particularly that portion of it 
referring to the adoption of a uniform scale of prices. The 
principal object of the new scale, which is not to include 
paints, oils or glass, is to secure a fair remuneration and a 
uniform scale, prices being much cut and irregular in differ- 
ent districts. The election for officers resulted as follows: 
President, Howard S. Baker, Sioux City; vice-presidents, F. 
J. Gessler, Chapin; George M. Pederson, Harlan; J. J. Blaes- 
ser, Cherokee; secretary, Fletcher Howard, Des Moines; treas- 
urer, J. B. Webb, De Witt. Executive Committee: A. A. 
Broadie, Waverly; A. H. Miles, Des Moines; BE. B. Tainter, 
Carroll. Delegates to the American Pharmaceutical Associa- 
tion: L. J. Boerner, Iowa City; Fletcher Howard, Des Moines; 
N. T. Hendrix, Columbus Junction; S. R. Macy, Highland 
Park; John Etzel, Clear Lake. 

The convention was distinguished by the lavishness of its 
entertainment features. The annual ball on the evening of 
the last day of the session was participated in by 500 couples, 
and additional amusement features were provided in trap 
shooting and athletic contests, besides pink shirts and fat 
men’s races. 





The Virginia Association. 
The annual convention of the Virginia Pharmaceutical As- 


‘sociation was held this year at Buckroe Hotel, Hampton, Va., 


July 15 to 17. The meeting was well attended, and voted one 
of the most enjoyable and profitable ever held. The usual 
routine business was transacted, including the reading of 
papers, among others an interesting one on ‘“‘ The Junior Clerk 
or Apprentice,” by N. B. Schmitt, of Woodstock. The election 
of officers aroused considerable interest, and resulted as fol- 
lows: President, R. C. Petzold, Newport News; first vice-presi- 
dent, G. T. Mankin, Falls Church; second vice-president, Ed- 
ward Roethlien, Lynchburg; secretary, C. B. Fleet, Lynch- 
burg; treasurer, C. H. Lumsden, Lynchburg. Executive 
Committee: N. B. Schmitt, Woodstock; J. R. Knight, Franklin; 
Charles Wright, Petersburg. 





Washington State Pharmacists. 


The thirteenth annual convention of the Washington State 
Pharmaceutical Association was opened in Spokane on July 
10. The attendance was limited at the morning sitting, and 
only routine business was transacted, including the election 
of new members. Owing to the small attendance and the ex- 
pectation of a much larger attendance at the next mofning’s 
session, both the formal address of welcome and the address 
of the president were postponed. President J. W. McArthur, 
of Spokane, delivered an interesting address at the morning 
sitting on the 11th. The only recommendation in the address 
referred to a reduction in the annual dues from $2 to $1. A 
number of applications for membership were received, and 
one was turned down by the organization by a close vote. 
After some discussion it was decided that an applicant with 
no fixed residence would not be entitled to membership, de- 
spite his excellent character, such as the applicant in question 
was shown to have. The application was as follows: 


Knob Hill, Wash., July 11, 1902. 
To the Washington State Pharmaceutical Association : 


Gentlemen.— Owing to the fact that it has been necessary for me 
to change my residence quite frequently and at times somewhat ab- 
Pm age = = be oe _ me ag acon with you in person. I there- 
ore apply for membership in your honorable body and since 
saga, ma —— — — a action. J ne 

y experience in the drug business consists of about tw - 
minutes, during which I had charge of Dr. Le Crone’s Pinter A ae 
Tacoma. I respectfully refer you to Dr. Le Crone regarding my char- 
acter. Respectfully, HARRY TRACY. 


Thus introduced Dr. Le Crone was called upon to relate 
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his experience with the now notorious outlaw. He related 
that prior to the time Tracy and Merrill were arrested and 
sentenced to the Oregon Penitentiary they were operating in 
Tacoma. One evening they called together at Dr. Le Crone’s 
store. They held him up at the point of revolvers and asked 
him to hand over his watch and a diamond ring. Dr. Le 
Crone complied, and then entered into a conversation with 
the robbers. After a few minutes’ conversation he offered 
them cigars, which they accepted. They then remarked that 
he was a good fellow and returned to him the watch and 
ring. They took no money or anything else of value, but bid- 
ding him gvod evening left the store. Dr. Le Crone was very 
much mystified at the occurrence, and did not even report it 
to the police. After the arrest of the two men and while they 
were in the Portland jail he visited the jail and was told by 
the jailer that he had heard the two men discussing the occur- 
rence and laughing over it. 

The following resolution offered by H. E. Holmes was then 
presented and unanimously adopted: 

Believing that co-operation between the medical profes- 
sion and the pharmacists in all matters pertaining to both 
professions is desirable, and that mutual friendly relations 
should be cultivated at all times; therefore, be it 

Resolved, That the State Medical Association be invited 
to name a delegate each year to represent their association 
in the annual meeting of the Washington State Pharmaceu- 
tical Association. 

Resolved, That this association elect a delegate to the State 
Medical Association to convey to that body our fraternal and 
cordial good wishes, and to report back to this association 
all matters of mutual interest. 

At the afternoon session the names of five members were 
selected, to be recommended to.the Governor of the State, 
from which to appoint a member of the State Board of Phar- 
macy to succeed J. W. McArthur, whose term expires. The 
members thus selected were: J. W. McArthur, Spokane; 
Charles MacNab, Spokane; J. H. Day, Dayton; C. C. Chase, 
North Yakima, and Walter St. John, Tacoma. 

The feature of this sitting was the election of officers for 
the ensuing year, which resulted in the choice of the follow- 
ing: President, Dr. E. Blounk, Seattle; first vice-president, 
Charles MacNab, Spokane; second vice-president, U. G. Wyn- 
koop, Tacoma; third vice-president, Fred. P. Offerman, Fair- 
haven; secretary, W. P. Bonney, Tacoma; treasurer, Mr. Skill- 
man, Spokane. 





Fines Incentive to Promote Crime. 


“The Functions of the Court of Special Sessions ” was the 
subject of an address made by Justice Julius M. Mayer, of 
that court, a few evenings ago. 

He spoke caustically of the methods of the County Medical 
Society, the Dental Society and the Board of Pharmacy. 

“ All these societies and branches of the municipal govern- 
ment,” he said, “either receive the fines imposed in cases 
prosecuted or else the money goes to their pension fund. I, 
for one, am opposed to this system. Every fine which goes 
to a private society is an incentive to it or its agents to pro- 
mote crime. These funds make possible the employment of 
detectives, whose judgment is not always good, or whose 
integrity is not always to be relied upon. All fines should 
go to the State or municipal government. Sooner or later 
there must be a law that not a fine will go into a private 
treasury or toward a pension fund.” 





An Important Organization. 


The Drug Trade Section of the New York Board of Trade 
and Transportation has issued a pamphlet descriptive of what 
the section stands for and what it has accomplished since its 
organization. The record is an interesting one and fully dem- 
onstrates the value of the section to the members, who com- 
prise nearly all of the manufacturing chemists, wholesale 
druggists, importers and manufacturing perfumers of Greater 
New York. The officers of the Drug Trade Section of the 
New York Board of Trade and Transportation are: Chairman, 
Jesse L. Hopkins, of J. L. Hopkins & Co.; vice-chairman, 
Albert Plaut, of Lehn & Fink; treasurer, William D. Faris, of 
H. J. Baker & Bro.; secretary, Wm. F. McConnell. 





Honorary Degree for Professor Sadtler. 


The honorary degree of LL.D. has been conferred on Prof. 
Samuel P. Sadtler, of the Philadelphia College of Pharmacy, 
by Gettysburg College. 


PHARMACEUTICAL RECORD. 
“Mr. Massey of New York.” 


Under the heading “‘ Mr. Massey, of New York,” our London 
contemporary, The Chemist and Druggist, prints a chatty re- 
port of an interview with Wm. M. Massey, of Caswell, Mas- 
sey & Co., New York. The reporter begins by saying Mr. 
Massey was known to him “ by reputation as one of the part- 
ners of Caswell, Massey & Co., pharmacists, New York, who 
are to the community there what Bell’s and Squire’s are to us; 
and Mr. Massey has long been an active supporter and 
vice-president of the New York College of Pharmacy; which 
may also be said of his brother, George Massey (Lanman & 
Kemp). No typical American he, but a big, bluff, hearty 
Englishman. His father was a clergyman in Cheshire, who 
went out to a charge in Canada more than forty years ago, 
his family with him. Wm. M. Massey was thirteen then, and 
in Canada he served the regulation pharmaceutical appren- 
ticeship. Going South, he joined the staff of John R. Cas- 
well, New York, who had been in partnership with Mr. Haz- 
zard, and had taken the prescription books, some fine old 
show bottles and other things with him as his share when the 
partnership was dissolved. Mr. Caswell is doyen of New 
York pharmacy, but he is run close by Ewen McIntyre, the 
veteran Scotch pharmacist, who has been settled there for 
many years. Mr. Massey in due course became manager to 
Mr. Caswell, and eventually his partner. They have six phar- 
macies, three in the aristocratic districts—Fifth and Tenth 
[sic] avenues, New York—and three in Newport, its Brighton. 

‘**I was curious to learn about the trend of business in such 
first-class American pharmacies, and Mr. Massey’s modest re- 
plies showed me that it is just as we have it here. Custom- 
ers patronize the stores for things that do not matter, and on 
which prices are cut, and they go to the high-class stores for 
things that do matter. 

“*We give them the best service,’ remarked Mr. Massey. 
‘Our clerks or assistants are well educated.and expert men, 
whom we pay so well that some of them have been with 
us five and twenty years. Customers appreciate ability, and 
are willing to pay for it.’ 

“*Ts there individuality in the medicines you dispense?’ I 
asked. 

“* Well, we make everything we possibly can in our own 
laboratories. The personal element is the final guarantee in 
prescription medicines, you know.’ 

“This led us to talk about American prescribing. I had 
heard that there is a tendency in the United States for phy- 
sicians to dispense their own medicines, and Mr. Massey 
assured me in regard to this that leading physicians have no 
tendency that way. The tablet triturate encouraged many 
family doctors with lower middle class practices to start dis- 
pensing on the spot, and the extent to which tablet triturates 
are prescribed may be judged from the fact that Caswell, 
Massey & Co. at one time employed forty hands doing noth- 
ing else than making tablet triturates. The firm are pioneers 
in that line, and have a large wholesale connection. They 
make several good specialties, too, one of the most popular 
being quinine chocolates, in which the active ingredient is the 
tasteless, but therapeutically active, quinine tannate. Ameri- 
ean prescribing is largely made up of proprietary articles, but 
many prescribers encourage pharmacists to make particular 
combinations extemporaneously in order to insure freshness 
and constancy.” 

The Chemist and Druggist man concludes his story with 
the statement that Mr. Massey and he had something to say 
about New York pharmacy and pharmacists, including the 
college of which he has been so consistent a friend and sup- 
porter, which matters are “not for publication.” 





San Francisco Clerks’ Outing. 


The second annual outing of the San Francisco Drug 
Clerks’ Association, an excursion on the bay, was held on 
Sunday, May 25, and was a most enjoyable affair. The 
steamer was well laden with the knights of the balance and 
the spatula, their wives, sweethearts and friends, and the 
presence of Mayor Eugene E. Schmidt, his wife and little 
daughter, added to the enjoyment. The steamer landed at one 
of the bay resorts, where luncheon was served. After 
luncheon dancing was indulged in. The Committee of Ar- 
rangements was composed of A. Hoag, chairman; N. P. 
Wynne, Paul Dubois, Geo. Sutherland, P. Weiss, D. L. Per- 
rone, F. Ralston and W. H. Adair. 

The association expects soon to occupy its permanent 
quarters, which will be open daily for the convenience of 
members. 


OFFICERS ELECTED. 


The association held a meeting on June 20 and elected 
omcers as follows: Past president, N. P. Wynne; president, BE. 








J. Molony; vice-president, P. A. Du Bois; second vice-president, 
D. L. Perrone; recording and corresponding secretary, O. East- 
land; financial secretary, J. M. F. Hitel; treasurer, George M. 
Sutherland; guide, P. Weiss; guardian, A. E. O’Neil; advocate 
agent, George L. Gerard; trustees, V. L. de Figuiredo, J. H. 
Hubachek, F. Ralston. 





The Michigan Board. 


The Michigan Board of Pharmacy held a meeting at Star 
Island June 16 and 17. There were 96 applicants present for 
examination, 58 applying for registered pharmacist certificates 
and 38 for assistant papers. Thirty applicants received reg- 
istered pharmacist papers and 22 assistant papers. Follow- 
ing is a list of those receiving certificates: 

Registered pharmacists—H. L. Becker, Detroit; George M. 
Bottomley, Detroit; William J. Dawson, Hastings; W. E. Dil- 
lon, East Tawas; E. G. Davis, Big Rapids; Charles E. Dell, 
Sheridan; Chas. R. Eckler, Ann Arbor; Walter J. Fax, Es- 
canaba; F. I. Hard, Clinton; Mattie B. Hudson, Riverdale; 
Chas. H. Huyck, Clio; H. G. Lewis, Jackson; Arthur G. Lyon, 
Coldwater; J. E. McEntee, Capac; T. A. Major, Manistee; 
Chas. I. Maynard, Cedar Springs; H. L. Nye, Lake Odessa; 
George C. Park, Chatham, Ont.; E. W. Pollard, Merrill; Don 
W. Richmond, Bear Lake; Charles C. Sherrard, Detroit; E. L. 
Stevenson, Stanton; G. H. Sherwood, Vassar; George H. Tres- 
tain, Detroit; N. D. Torberson, Ludington; H. N. Vanderberg, 
Homer; H. R. Vander Leest, Grand Rapids; H. C. Watkins, 
Ann Arbor; A. A. Wheeler, Detroit; W. N. Armstrong, Con- 
cord. 

Assistant pharmacists—E. A. Anderson, Hobart; E. T. Parr, 
St. Johns; C. W. Parrish, Flushing; Alfred Bourassa, Detroit; 
P. S. Rumpel, Detroit; H. A. Clotworthy, Ann Arbor; P. E. 
Richter, Saginaw, W. S.; J. H. Flagg, Kalkaska; A. L. Ran- 
dall, Ann Arbor; C. Fishman, Grand Rapids; Persey F. George, 
Brown City; Lewis F. Storz, Royal Oak; G. W. F. Hesse, Sag- 
inaw; S. F. Scott, Romeo; William T. Hannert, River Rouge; 
A. ©. Tiffany, Big Rapids; J. M. Hoffman, Jackson; Leon C. 
Travis, Paw Paw; M. E. Luther, Hart; H. C. Washburn, Ann 
Arbor; Perley Lehner, Elsie. 

The following officers were elected for next year: Henry 
Heim, president, Saginaw; John D. Muir, secretary, Grand 
Rapids; W. P. Doty, treasurer, Detroit. 

The next meeting of the board will be held at Sault Ste. 
Marie August 27 and 28. 





Obituary. 





On June 29, Samuel H. Haines, of Philadelphia, died in 
Hot Springs, Ark. Mr. Haines has been a sufferer for some 
time from nervous prostration, and about two months ago 
was sent South by his physicians. He was a native of New 
Jersey, and lived in Camden until 1898, when he moved to 
Philadelphia. Since January last he has been the vice-presi- 
dent of the A. Cullum Company, dealers in spices, which estab- 
lishment he entered as a clerk 33 years ago. He was well- 
hel in the drug trade of Philadelphia, and had many 
riends. 


Dr. Thomas E. B. Kernan, proprietor of the Plaza drug 
store, St. Augustine, Fla., died at his home in North City on 
July 13 at the age of 49. Dr. Kernan spent almost his entire 
life in St. Augustine, and for years his pharmacy was on King 
street, opposite the Plaza, but about ten years ago he secured 
a more advantageous stand in the Lyon Building, at the corner 
of King and St. George streets. He is survived by his second 
wife and a son, Barron. The mother of Dr. Kernan still lives, 
and is a resident of Jacksonville. There is also a brother still 
living, Captain Kernan, of the United States Army. Dr. 
eng a short time ago graduated from a Chicago medical 
college, 


Julius Boylan Hargrave, who was well-known in the drug 
and chemical trade in Cincinnati and throughout the State 
generally, died last week after a long illness at his home on 
Price Hill. He had been connected for many years with the 
Wm. S. Merrill Chemical Company, of which he had been 
the treasurer. For the past three years and up to the time of 
his death he had conducted, with Dr. Wm. Gilmore, a plant for 
the manufacture of gelatin capsules in Covington, Ky. He 
was 49 years old, and was a son of Joseph Hargrave, for a 
humber of years a member of the firm of J. L. Haverman & 
Co. A widow and four children survive him. The children 
are Newell H., Joseph C., Ruth and Donald T. 
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F. J. Schmidt, a well-known pharmacist of Chicago, visited 
the local drug trade last week. 


A pharmacy will be opened soon at the corner of 101st 
street and Second avenue by L. Horlowitz. 


Captain Ord, who is in charge of the American Drug Com- 
pany’s store at Guadalajara, Mexico, was in the city recently. 


Max Zeller, wholesale druggist, formerly of 37 Bowery, 
who made an assignment last October, sailed for Germany on 
July 3, where he will join his family. 


The pharmacy of J. W. Van Dyke, at the corner of 159th 
street and Melrose avenue, has passed into the possession of 
Emil Fuchs, late of Amityville, L. I. 


F. A. Gundlach, proprietor of the pharmacy at 116th street 
and Columbus avenue, has taken up his residence with his 
family at New Rochelle for the summer. 


Wm. F. McConnell, secretary of the Drug Trade Section of 
the New York Board of Trade and Transportation, is spending 
his vacation at Leeds, Green County, N. Y. 


The pharmacy formerly owned by F. H. Struck at 1561 
First avenue has been purchased by Dr. J. A. Ruzicka, who 
is a graduate of the New York College of Pharmacy. 


Meyer Bros., druggists of Third avenue and Seventieth 
street, Manhattan, have secured the services of J. E. Comer- 
ford, who formerly owned and conducted two pharmacies on 
Columbus avenue. 


J. M. Tobin, of Narragansett, R. I., and New York City, 
has secured the services as clerk of W. A. Evans, who was 
formerly with Louis T. Rupp at Ninth avenue and Thirty- 
sixth street, Manhattan. 


R. Burkhardt, the well-known pharmacist at Broadway 
and Greene avenue, Brooklyn, now owns a steam yacht, which 
he utilizes for the pleasure of himself and his numerous 
friends, taking frequent excursions on the waters of the bay. 


Charles S. Erb, president of the Manhattan Pharmaceutical 
Asssociation, spent a week in Atlantic City, which is a favor- 
ite holiday resort with him. He was accompanied by Mrs. 
Erb, some of whose happiest associations are connected with 
the place. 


Deputy Sheriff Snedden has received an execution for 
$1,524 against the Antiseptic Soap Cone Company, of 1133 
Broadway, in favor of Henri E. Lutz, on a note of the com- 
pany. The company are a Delaware corporation, incorporated 
on July 2, 1901, with a capital stock of $25,000. 


F. J. Smith, formerly an instructor in the London City 
School of Pharmacy, is a recent acquisition to the analytical 
staff of McKesson & Robbins, which is headed by Eustace H. 
Gane, Ph.C., well known as an original investigator and con- 
tributor to the chemical and pharmaceutical periodicals. 


The Department of Chemistry of the Brooklyn Institute 
has prepared an elaborate programme for the coming session, 
which is to be devoted to lectures and discussions on phys- 
ical chemistry, relating particularly to the electrolytic dissocia- 
tion hypothesis. The president of the department is Prof. 
Irving W. Fay, who may be addressed at 174 Montague street, 
Brooklyn. 


From cablegrams received lately in this city it is learned 
that the recent big fire in Guayaquil caused extensive damage 
to drug interests there. 'The large wholesale establishment 
of H. Glasei was entirely destroyed, among others. The loss 
sustained by Mr. Glasel was about $25,000, but it is supposed 
that the store was fully insured. 


Advices have been received by Parke, Davis & Co. from 
their representative in Central America describing the recent 
destruction of Quetzaltenango, Guatemala. The havoe 
wrought by the earthquake, he says, was frightful. Most of 
the drug interests there, he says, were completely wiped out. 
The city was one of the most beautiful in Central America, 
and had a population of about 25,000. 


James J. Alexander, a clerk of 1094 Dawson avenue, has 
filed a petition in bankruptcy with liabilities $805 and no 
assets. He has only one creditor, Oscar M. Reed, on an as- 
signed claim for drugs sold to him by McKesson & Robbins 
several years ago. Mr. Alexander went through bankruptcy 
before in 1899, when he was a druggist at 2381 Eighth avenue, 
and received a discharge on September 20, 1899. 


The William H. Legg Drug Company, of Paterson, N. J., 
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have made an agreement for the benefit of their creditors. 
The total liabilities are said to be about $1,500, and it is 
thought that 50 cents on the dollar will be paid. The com- 
pany attribute their failure directly to the strike which, it is 
claimed, has made collections almost impossible. Lehn & 
Fink, of this city, are among the principal creditors. 


Inspector Thomas E. Conway, of the Eastern Branch of 
the State Board of Pharmacy, had two druggists arraigned 
before Magistrate Mayo in the Essex Market Court on the 22d 
inst. They were Moses Lederman, of 323 Bowery, charged 
with having prescriptions compounded in his place by an un- 
licensed clerk, and Moses Webbow, 123 Ridge street, charged 
with dispensing drugs without being registered as a phar- 
macist. 


John B. Wyatt, a druggist of 2251 Seventh avenue, while 
standing on the running board of a north bound Sixth avenue 
car a few days ago was thrown to the ground at Broadway 
and Thirty-fourth street and severely injured. He was about 
to alight when he struck an “ L” pillar and was hurled to the 
pavement. He was picked up unconscious and removed to the 
New York Hospital, suffering from a lacerated scalp wound 
and contusions. 


Dr. Morrissey, proprietor of the “all night” drug store at 
the corner of Fulton street and Myrtle avenue, Brooklyn, has 
quite recovered from a painful accident a short time ago. It 
happened at Ramapo, N. Y., where he was spending his vaca- 
tion. He was crossing a bridge over the Ramapo. Men were 
at work replanking the bridge, but Dr. Morrissey did not 
notice its condition. He stepped on a loose board and was 
precipitated to the river some 20 feet below. He fell on a 
pile of stones, and was badly bruised and shaken up. 


Dr. Jokichi Takamine, the Japanese chemist, of Parke, 
Davis & Co., has returned from a trip around the world, in- 
eluding a three months’ stop in Japan. His family is stopping 
near Liberty, Sullivan County, for the summer, where the 
doctor spends the week’s end. W. J. Carr, superintendent at 
the New York branch of P., D. & Co., is sojourning at Block 
Island, Col. E. W. Fitch will go to Lake George with his 
family for his vacation. Messrs. Carragan and Turrell, of the 
same firm, are spending the last part of each week with their 
families at Saratoga. 


The Union County (N. J.) Retail Druggists’ Association 
met at Westfield last week and voted to withdraw from the 
National Association of Retail Druggists. The following offi- 
cers were elected for the coming year: President, George H. 
Horning, of Elizabeth; vice-president, T. A. Armstrong, Plain- 
field; secretary, Joseph G. Smith, Rahway; treasurer, R. J. 
Shaw, Plainfield. The Executive Committee comprises W. R. 
Richart, Elizabeth; Dr. Gale, Westfield; W. H. Rodgers, Sum- 
mit; A. F. Kirstein, Rahway; D. G. Hillier, Linden; A. D. 
Mailinson, Plainfield. 


J. Lawrence Buell, formerly the New England represent- 
ative of Parke, Davis & Co., sailed for London last week. 
After spending some time there he will proceed to Paris and 
Rome, thence to Delagoa Bay, and from there he will probably 
cross to Cape Town, where Parke, Davis & Co. propose to 
establish headquarters. Mr. Buell has been with the firm for 
a number of years, a part of which were spent in the home 
office. In addition he has had an extensive road experience; 
he acted as Texas representative for a number of years, and 
was then sent to New England in a like capacity. 


Edward McCabe, a drug clerk, of Harrison, N. J., has the 
reputation of sticking closely to work, and he recently fur- 
nished ove of the local newspapers with a peg on which to 
hang a humorous paragraph. The newspaper scribe told how 
his friends were one day last week on the point of notifying 
the police that he was missing. He said they were prompted 
to do this, because McCabe had been absent fully five minutes 
from the store. One of Mr. McCabe’s friends walked into the 
store in his absence, and was about to notify the police when 
in “Ed” strolled and the trouble of looking for him was 
avoided. 


The Chemist and Druggist reports that F. M. Fisk and 
Thomas Maben, of Parke, Davis & Co., have had a lively time 
on the “ Pretorian,” in which they sailed from Montreal a fort- 
night since. The “ Pretorian” nearly ran down a schooner 
in the St. Lawrence, and lost its anchor. They steamed back 
to Quebec to report, and, having occasion to drop the second 
anchor, lost that also, through the windlass having been in- 
jured. At the time they were 139 miles out, and had to go 
back to Quebec a second time for an anchor. Then they were 
delayed a day by fog; indeed, the sky was perfectly sunless 
during the voyage to Moville. 


PHARMACEUTICAL RECORD. 


Larchmont, N. Y., is to have a new pharmacy. John I. 
Wilson, for many years the manager of J. L. Coutant’s phar- 
macy in Larchmont, will open a new store there on August 1 
in a building which has been specially erected for him, one or 
two doors removed from the pharmacy which he is now man- 
aging for Mr. Coutant. The new store will be handsomely 
fitted up, William Kleeman & Co., the well-known New York 
drug store fixture makers, have the contract for the interior 
furnishings, while the Liquid Carbonic Acid Mfg. Company 
will supply the soda fountain and its accessories. Mr. Wilson 
is popular among the residents of Larchmont, and his success 
seems assured. 


The Jersey City Druggists’ Association held its quarterly 
meeting at the Shore House, Bergen Point, on July 15, and 
enjoyed an elaborate shore dinner. W. A. Beardmore, of Sum- 
mit avenue, Jersey City, introduced a resolution instructing 
the secretary to communicate with every member of the asso- 
ciation and ascertain the consensus of opinion on a movement 
to have all the drug stores closed at ten o’clock p.m., with the 
exception of Saturday night, when the hour of closing would 
be eleven p.m. After the adoption of this resolution, John C, 
Gallagher and Joseph Foulke were elected delegates to the 
annual meeting of the National Association of Retail Drug- 
gists, to be held in Cleveland, Ohio, in September. 


While F. C. Cutts, a druggist doing business at Fulton 
street and St. James place, Brooklyn, was standing at the 
entrance of Townes & James’ wholesale drug store at 174 
Fulton street, chatting to a member of the firm, a boy pre- 
sented an order for goods purporting to be from Mr. Cutts. 
The clerk who received the order hurried to the front of the 
store to Mr. Cutts, who promptly declared that he had sent 
no such order. With a view of trapping the sender the order 
was filled and handed to the boy. Then a detective, who had 
been summoned from the Fulton street station, followed the 
boy until he met the man who sent the order. The man, who 
was placed under arrest, gave his name as Place Andrews, 
and said he resided on West Broadway, but failed to give the 
exact location. 


The apothecaries in the service of the Department of Chari- 
ties of the City of New York will, in accordance with a resolu- 
tion passed at a recent meeting of the Board of Trustees of 
Bellevue and allied hospitals, receive in future a salary a lit- 
tle more in keeping with their professional attainments. 
After setting forth in a preamble the impossibility of secur- 
ing and retaining well trained and reliable apothecaries at the 
rate of salary heretofore paid, the trustees make a request 
on the Board of Estimate and Apportionment to recommend 
to the Board of Aldermen that the salaries of all apothecaries 
now employed or to be employed in Bellevue and allied hos- 
pitals in positions that pay less than $750 per annum, be fixed 
at $750 per annum.- It is now up to the State authorities to 
recommend a similar increase for the apothecaries under their 
jurisdiction. 


Edward D. Farrell has been appointed temporary receiver 
of the Krystaleid Water Company, dealer in distilled and table 
water, 603 West Forty-fifth street, by Judge Fitzgerald, of 
the Supreme Court, in proceedings brought by two of the 
directors—S. Sumner Shears and George W. Shears—for the 
voluntary dissolution of the corporation, the bond of the re- 
ceiver being fixed at $15,000. It was stated that the company 
are insolvent and unable to pay their debts, and suits have 
been commenced against them for rent. The company for- 
merly did a flourishing business, but the past year or two 
many companies have been formed to sell water and have cut 
into the company’s trade. The company were incorporated in 
July, 1893, with a capital stock of $30,000, which was in- 
creased to $50,000 in March, 1901. James B. Jordan was presi- 
dent and S. Sumner Shears secretary and treasurer. The 
liabilities are about $6,000, and there is in addition a damage 
suit for $5,000 pending against the company. The nominal 
assets are $19,081 and actual assets $6,770. The assets con- 
sist of bottles and crates, nominal $9,000, actual $2,000; ma- 
chinery and equipment, nominal $6,000, actual $2,500; horses 
and wagons, nominal $1,746, actual $1,000; book accounts, 
nominal $2,335, actual $1,200, and cash, $70. 





Americans in Paris. 


Mr. Wineburgh, of New York and “ Omega oil” fame, is at 
present paying a visit to Paris, and is frequently to be seen 
in the neighborhood of the Grands Boulevards behind a good 
cigar and looking pleasantly cool in a suit of ‘‘ white ducks.” 
Omega oil is being quietly but persistently pushed forward in 
France just now. Another well-known American, Dr. Ralph 
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hk. Waite (proprietor of ‘“ Anti-Dolar’” for painless tooth ex- 
traction), is also here, says the Paris correspondent of the 
Chemist and Druggist, reconnoitring with a view to develop- 
ing business in France. 

Albert Lambert, of the Lambert Pharmacal Company, of 
St. Louis, who has been residing in Paris during the last 
three years superintending the manufacture of Listerine for 
European distribution, is returning to the United States, and 
has given up his handsome apartment in the rue Anatole La- 
forge, Paris; Mrs. Lambert and family accompany him. Dur- 
ing his stay in Paris Mr. Lambert has replaced his favorite 
game of baseball by golf. He only began to play the latter 
two years ago, and has made such rapid strides in it that he 
is now put down at scratch in the Paris Golf Club, the links 
of which are at La Boulie, near Versailles. Mr. Lambert has 
been a popular member of the club during his stay there and 
an indefatigable player in wet weather or fine. He was al- 
ways to be distinguished on the links by his Tyrolean hat with 
a feather in the side. He carries away with him a fair num- 
ber of medals and trophies. Mrs. Lambert also plays well. 





WESTERN NEW YORK. 





Business Poor in Buffalo—No Complaints of Cut Prices—Plans for 
the Annual Outing. 





(From our Regular Correspondent.) 


Buffalo, July 23.—The Buffalo druggist finds business poor. 
Last summer the Exposition kept it rushing right along, really 
adding more to sales than had been looked for, but now there 
seems to be nothing to bring the public into the stores. The 
general health of the city is of the best, and the cool season 
has made it impossible to get a cent of profit out of soda 
water. If there is a single warm evening, so that the people 
begin to make a descent on the soda counter there is a week 
to follow with nothing but rain. It really looks as though the 
trade had given up price cutting of its own accord, to see if 
there was not some way of making a little profit out of the 
business, for the reports are quite uniform to the effect that 
cutting has about stopped. It is believed that the strikes have 
had much to do with the poor business. The Buffalo car- 
penters were out nine weeks and the plumbers three months. 
The coal miners’ strike in Pennsylvania makes it hard to sell 
anything in <hat district, and wholesalers find things very 
slow there. : 

THE ANNUAL OUTING. 


The Buffalo druggists give their annual picnic August 15, 
going down the Niagara on the steamer “‘ Twentieth Century ” 
to Edgewater, the old meeting place. The distance is so short 
that only the afternoon will be taken. There will be refresh- 
ments and dancing on the boat, and at the resort, which is not 
much frequented by the general public, there will be a ball 
game between east and west siders, besides bowling matches 
and prize contests of various sorts, with a big supper at 6.30. 
The druggists will own the place for the time and will make 
the most of it. This outing will be made a family affair as 
usual, this having been the rule so long that acquaintance is 
pretty general. 


THE NEW PHARMACAL DRUG COMPANY, 


who lately established a wholesale store in Buffalo, are meet- 
ing with quite as good success as could be looked for, consider- 
ing the rather slack condition of the drug trade generally. A 
good move was made at the start by covering the city with 
two traveling salesmen, who were well acquainted with both 
the city and the business. H. M. Anthony was in every way 
up to the needs of the trade, and T. S. Tyson had covered 
the city some time for a Western house. 


BUFFALO NEWS NOTES. 


President Thomas Stoddart, of the State Pharmaceutical 
Association, is spending some time in Canada of late, but 
manages to keep his Buffalo drug store in sight in the mean- 
time, and returns to discharge his duties as a member of the 
City Council. 

W. F. Persons has bought the drug store of H. W. Strong 
& Co., at Delevan, N. Y., near Buffalo. E. H. Breckon, who 
bought the Niagara street, Buffalo, drug store of C. W. Tuerke 
some time ago, has sold it to George Herman. Mr. Breckon 
represents the Merrill Chemical Company, of Cincinnati, in 
Buffalo, and carries a stock of goods in the city. 
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Soda Fountain Officials Dine—Why Druggists Oppose State Manu~ 
facture of Antitoxin—Mr, Ayer’s Generosity. 





(From our Regular Correspondent.) 


Boston, July 23.—In celebration of the end of the season, 
which has resulted in the largest business ever done at the 
Boston salesroom, Wm. T. Jenney, treasurer of the American 
Soda Fountain Company, gave a dinner to the following party 
of officials, salesmen and heads of departments at the club 
house of the Hull-Massachusetts Yacht Club, on Tuesday, 
July 16. Besides James N. North, president; William T. Jen- 
ney, treasurer, and Leonard Tufts, assistant treasurer, there 
were present: Chas. Warren, of the Board of Directors; Geo. 
F. Fosdick, F. A. Partridge, W. T. Dooley, Frank T. McHugh, 
C. H. Wilson, N. T. Vassily and Benjamin Jones, representing 
the Boston salesmen; R. H. Thomas, manager of sales in 
Maryland, Virginia, West Virginia, Delaware and Washing- 
ton; S. B. Richmond, manager of sales in Nebraska, and W. 
H. S. Jarvis, John T. Shinners, John Macksey, E. C. Tracey, 
Geo. H. Barton and William S. Stone, heads of various exec- 
utive departments at the Boston factory. The affair was 
wholly informal, and was thoroughly enjoyed by all present. 

Charles E. Marble is expected to engage in his work for 
the American Soda Fountain Company the latter part of this 
month. There is no one more competent to take up the duties 
here than Mr. Marble, and he will receive a cordial welcome. 
This addition to the Boston force is made necessary by the 
resulting changes and promotions following Mr. Tufts’ death. 
The new arrangement made it impossible for Mr. Stone to 
continue the advertising in addition to his other duties, old and 
new. 

MR. CANNING DEFENDS DRUGGISTS. 


Henry Canning, who was prominent in the defense of drug- 
gists at the State House on the vaccine virus issue, has again 
taken the initiative in the matter; this time in the daily press. 
He points out that no reputable druggist will refuse to act as 
distributer of antitoxin and vaccine virus for the Board of 
Health, free of charge, when the patient is too poor to pay for 
it. He states that druggists object to the illegitimate inter- 
ference of Boards of Health with lawfully estabished busi- 
ness, conducted under the best conditions, and that while 
Massachusetts scientists are of high standing the manufac- 
turers employ men of equal prominence. In relation to the 
appropriation requested by the board of $27,000 and their esti- 
mate that vaccine virus would be required in any one year on 
an average for 150,000 vaccinations, he gives assurance that 
the necessary quantity could be furnished by houses of world 
wide reputation for less than one-fourth of that sum. He 
cites facts proving that this movement is not a new one, and 
asserts that the uncertainty and nervousness produced by the 
action of the board from time to time has been the means of 
almost driving propogators out of the State. He calls for fair 
play and a just consideration of the druggists’ position. 


MR. AYER’S GENEROSITY. 


Through the generosity of Frederick Farming Ayer, of 
New York, four Lowell institutions have lately benefited to 
the extent of $100,000. One-half of this sum goes to the Old 
Ladies’ Home, an institution in which Mrs. J. C. Ayer, mother 
of the present benefactor, took a great interest. In her honor 
the fund has been called the Josephine M. Ayer Fund. A 
large amount goes to the Lowell Textile School, to which Mr. 
Ayer has previously given $70,000. All of Mr. Ayer’s gifts 
have been formally accepted, and suitable resolutions adopted 
by the organizations assisted. 


AMERICAN SODA FOUNTAIN COMPANY'S FOUNTAINS IN DEMAND. 


The American Soda Fountain Company have recently sent 
new apparatus to the following druggists: C. J. Clifford, Rut- 
land, Vt.; James A. Bird, 697 Massachusetts avenue, Cam- 
bridgeport; Hickey & Curran, Brookline; C. H. Goldthwaite, 
Brockton; A. B. Parker, Mystic, Conn.; George A. Flynn, 
Jamaica Plain; T. J. O’Neil, Providence, R. I.; Dr. Geo. B. 
Cochran, Hudson; T. Metcalf Company, Court street, Boston, 
and S. A. Epstein, Summer street, Boston. The fountain of 
the Metcalf Company has been placed in their temporary 
store on Court street. It is a novelty for this firm to have a 
fountain in their downtown store. Mr. Epstein’s fountain is a 
duplicate of: his former one; this addition gives him a soda 
fountain frontage of nearly 21 feet. 
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Consolidation Talk Again—Cutters Get Goods Readily—A Clerk 
Captures a Burgilar—The A. Ph. A. Meeting. 


(From our Regular Correspondent.) 


Philadelphia, July 23.—It is again rumored that a scheme 
is on foot for the consolidation of a number of retail drug 
stores in this city. Some time ago a plan was put forth for 
the securing of a majority of the retail drug stores, with a 
view to working the drug business on a co-operative basis. 
For some reason little interest was taken in this plan, al- 
though the promoters say that a majority of the druggists 
were willing to enter into a combination. While little infor- 
mation can be secured relative to the new scheme, it is be- 
lieved that it is nothing more or less than the old one re- 
vived. Those who are in a position to know say that it is 
impossible to consolidate the drug stores in this city. There 
are only 750, and many of them do a very small business. 
There are a few big stores, such as those of George B. Evans, 
Loder, Merrill & Co., and a few others, and these houses 
will not enter into any combination. Mr. Evans now has four 
stores throughout the city, and it is understood that within 
a short time he will add another store to the ones he already 
has. There are also a number of druggists who have several 
stores, but they will under no circumstances enter into any 
combination. 


NO TROUBLE GETTING GOODS. 


As regards securing goods, the retail druggist, whether he 
be a cutter or not, has very little trouble in getting all that 
he requires, especially when cash is paid. 

During the past week there has been more inquiry for 
drugs and druggists’ supplies from out of town customers, and 
the leading wholesale druggists in this city say that the busi- 
ness is showing a good increase. Certain points in the in- 
terior of the State, which have done little for several months, 
are now sending good orders, and the belief that there will 
soon be a settlement of the coal strike has induced the drug- 
gists in the coal regions to begin to lay in new stock. 


THE SEMI-CENTENNIAL MEETING. 


Considerable interest is being manifested in the coming 
meeting of the A. Ph. A., which is to be held in this city in 
September. Frequent meetings of the Reception Committee 
are being held, and it is understood that an elaborate plan for 
the entertainment of the visitors has been mapped out. On 
Wednesday last there was a meeting of this committee, and 
further progress was made with reference to securing many 
prominent speakers. There is, however, some difficulty in get- 
ing the consent of some of the speakers to deliver an address, 
as they will be away at this time of the year. This meeting, 
it is believed, will be the largest in the history of the associa- 
tion, and everything that interest and good will can do is be- 
ing done to make the visit a memorable one for those who are 
going to participate in the session. 


PROVISIONAL PROGRAMME FOR THE A. PH. A. MEETING. 


W. L. Cliffe, the energetic local secretary of the American 
Pharmaceutical Association, has laid out the following pro- 
vincial programme for the business meetings. This must, of 
course, be passed upon by the Council, and it seems not im- 
probable that some changes may be made before a final pro- 
gramme is decided upon: 


Monday, September 8.—10 a.m., meeting of Council; 3 p.m., first 
genera! session; 8 p.m., reception at Hotel Walton. 

Tuesday, September 9.—10 a.m., second general session; 3 p.m., 
meeting of Section on Commercial Interests; evening, open. 

Wednesday, September 10.—10 a.m., session to discuss exhibits; 
2.30 p.m., drive and trolley ride; & p.m., first session Scientific Section. 

Thursday, September 11.—10 a.m., second session Scientific Section ; 
3 p.m., Jubilee meeting: 8 p.m., Jubilee Banquet. 

Friday, September 12.—10 a.m., session of Section on Practical 
Pharmacy and Dispensing; 1.30 p.m., P. A. R. D. steamboat excursion ; 
8 p.m, session of Section on Practical Pharmacy and Dispensing. 

Saturday, Sept. 13.—10 a.m., session of Section on Education and 
Legislation ; afternoon and evening will be left open to admit of ar- 
ranging an excursion to Atiantic City over Sunday. 

onday, September 15.—10 a.m., session Section on Education and 
Legislation ; 3 p.m., last general session. 


GISTORICAL EXHIBIT FOR THE JUBILEE MEETING OF THE A. PH. A. 


The Committee on Semi-Centennial Celebration of the 
American Pharmaceutical Association have issued a circular 
to the members, in which attention is directed to the proposed 
historical exhibit at the jubilee meeting, to be held in Phila- 
delphia this year from September 8 to 14. This exhibit will 
be apart from the regular exhibition and intended to further 
illustrate the great advances made in pharmacy since the 
organization of the association. 


DRUGGIST AND PHARMACEUTICAL RECORD. 


The collection will be divided into two sections. The one 
will illustrate the progress made in dispensing and pharmaceu- 
tical manufacture. In this section will be shown and com- 
pared old and modern apparatus and fixtures, obsolete or old 
drugs, preparations, chemicals and methods of manipulation. 

The other section will exhibit the progress made in phar- 
maceutical literature, education and legislation. Here will be 
displayed the rare and personal books and pharmaceutical 
works, portraits of distinguished pharmacists and officials, 
historic relics, such as diplomas, certificates, medals, etc. 

The committee solicits the co-operation of manufacturers, 
pharmacists and colleges, and especially the active assistance 
of members of the association to make this feature of the 
jubilee celebration successful. The members are asked to 
donate or loan the committee whatever will add interest to the 
exhibition, and correspondence regarding articles suitable for 
exhibition is solicited. 

Materials donated or loaned should be sent to the com- 
mittee, in care of the Philadelphia College of Pharmacy, 145 
North Tenth street, Philadelphia, not later than August 20. 
The committee will return or properly dispose, in accordance 
with the request of the donor, whatever is supplied. Ample 
insurance will be carried on all exhibits. The members of 
the committee are: George M. Beringer, chairman, Camden, 
N. J.; Richard M. Shoemaker, Philadelphia, Pa.; Mahlon N. 
Kline, Philadelphia, Pa.; Joseph L. Lemberger, Lebanon, Pa.; 
Henry P. Hynson, Baltimore, Md., Committee on Semi-Cen- 
tennial Celebration. 


A CLERK CAPTURES A BURGLAR. 


For several weeks past there have been frequent robberies 
of the drug stores in this city, and the police and drug clerks 
have been on the lookout for the intruders. On July 19, Hugo 
Pappenhauser, a clerk in the drug store at Fortieth street and 
Lancaster avenue, was awakened by a noise in the store. He 
immediately got up and went to the bureau for his revolver. 
While he was securing it, the thief, who was a negro, entered 
the room and grappled with the clerk. It appears that Pap- 
penhauser was somewhat of an athlete, for he soon got the 
best of the negro, and shot the burglar in the arm. The 
scuffing awoke another clerk, and he went for a policeman, 
who was speedily found, and the thief arrested. The negro’s 
arm was dressed. It appears that at one time he had been 
employed at the drug store and he knew that the clerk took 
the day’s receipts to his room and he went to the room to 
get the money. The police are of the belief that this is the 
thief who has for some time past been robbing drug stores. 
Pappenhauser is being complimented for his bravery. 


PHILADELPHIA ITEMS. 


Monroe P. Lind, of the firm of Schandein & Lind, has gone 
to New Orleans. He will be away several weeks. 


C. A. Eckels has purchased the store at Broad street and 
Erie avenue, and will run it in conjunction with his other 
stores. ° 


E. R. Gatchel, of Tenth and Spring Garden streets, may be 
found in the surf at Atlantic City any day between 11 a.m. 
and 1 p.m. 


Wallace Procter, formerly of Nineteenth and Pine streets, 
has gone to Beach Haven, N. J., where he will pass a few days 
in search of rest. 


Parke, Davis & Co. have opened up a new office on Spruce 
street, near Broad, where a complete line of this company’s 
goods are to be on exhibit. 


Ray Kottka, the former manager of the Stackhouse phar- 
macy, at Eighth and Green streets, will shortly open a store 
at Carlisle and Clearfield streets. 


Charles Leedom has returned from a trip to Chicago, Mil- 
waukee and other Western cities, where he was the guest of 
the American Railway Car Association. 


David H. Ross, the treasurer of the Philadelphia Drug 
Company, sailed for Ireland and England on the 12th inst., 
and will be gone until some time in September. 


Johnson & Johnson, of New Brunswick, have taken the 
building recently vacated by Geo. D. Feidt & Co. at 54 Arch 
street, and after extensive alterations will make it their Phila- 
delphia home. 


The Sweeney pharmacy on Germantown avenue was sold 
by the executors on the 17th, and brought $1,675. The late 
Mr. Sweeney died suddenly, supposedly from poisoning by 
chloral hydrate. 


H. J. Maris, of the firm of John M. Maris & Co., is in Eu- 
rope, where he is laying in a stock of novelties and other 
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goods which he believes the druggists in the country are 
anxious to handle. 


J. P. Fry, the man of many stores and an ardent admirer 
of Isaak Walton, carries his head very high. The cause being 
an addition to his family. It is a boy. It seems he is in luck, 
for he also caught the first sheepheads at Corson’s Inlet this 
year. 


The Mellor & Rittenhouse Company, manufacturers of 
licorice preparations, of this city, have sent announcements to 
the trade that they have joined with the MacAndrews & 
Forbes Company, of New York, and have transferred to that 
organization all their interests in the licorice trade. 


F. R. Rohrman, of the Philadelphia Drug Company, has 
won the inter-State correspondence chess championship. These 
games were played by correspondence and were participated 
in by 16 players from Boston, Baltimore, New York, Cincinnati, 
Toledo, Cleveland and Buffalo. It took over four months to 
decide the game. 


A singular accident occurred to John Hamilton, a drug- 
gist of Newcastle, Pa. He dislocated his right shoulder while 
sneezing, and chloroform had to be administered before the 
bone was set back in place. This accident teaches that it 
is always well to get into a proper position when you feel a 
disposition to sneeze. 


Fourteen years ago this summer, Chas. J. Biddle, the phar- 
macist at 3348 Market street, while out sailing at Lavellette, 
N. J., lost his watch overboard. It was recovered this month 
by a party who was drawing in a net and restored to Mr. 
Biddle. The works and case were in a remarkable state of 
preservation. Mr. Biddle has been showing his timepiece to 
his friends, and greatly values his long lost treasure. 


C. E. Keeler, the progressive druggist, of Atlantic City, 
whose store at Kentucky avenue and the Boardwalk was de- 
stroyed by the great conflagration some weeks ago, has erected 
a fine building, and is now ready for business. On the Fourth 
he was ready to open up, but ewing to the fixtures not arriving 
he was compelled to deal only in soda water and cigars, and 
while he had only two articles he did a thriving business. 


On July 5 a botanical party of the University of Pennsyl- 
vania, accompanied by a number of prominent botanists, went 
to Atco and discovered a number of flowers that for some 
time they have been seeking. Professor McFarland some 
years ago discovered a flower at this place, which was named 
after him by the Royal Botanical Society. On this trip this 
flower was again found in bloom by Professor McFarland, 
which greatiy pleased the party. 


During the past week many of the retail druggists have 
taken advantage of the hot spell and have gone to Atlantic 
City. The number of retail druggists that are taking a rest 
this year is greater than ever, and goes to show that there 
has been some money made during the past few years. There 
are also many improvements going on throughout the city, and 
when the fall arrives some drug stores will be so changed 
as to give them an appearance of having been made all over. 


College days are now over for the summer and there is 
very little going on at the Philadelphia College of Pharmacy. 
Actuary Stem has recovered from his illness and many of 
the professors are away on their vacation. Professor Rem- 
ington is at his summer residence at Longport, N. J., where 
he combines work with pleasure. While not engaged in re- 
vising the United States Pharmacopoeia, he is taking things 
easy on his porch, which has a good view of the Atlantic 
Ocean and at all times is favored with breezes from the 
ocean. 


A number of salesmen connected with Hance Brothers & 
White recently presented to Rush B. Smith, the former mana- 
ger of that concern, a beautiful loving cup as a token of their 
esteem and appreciation for his kindness and consideration to 
them. The presentation was made by Capt. Walter N. Col- 
lings, who, in a few well-chosen remarks, voiced the sentiments 
of his fellow salesmen. Mr. Smith was completely taken by 
surprise, and replied with some emotion that his connection 
with Hance Brothers & White had been of the most pleasant 
nature, made so, very largely by the uniform courtesy and 
companionship of the Knights of the Road, and wished them 
one and all Godspeed in their journey through life. 


George B. Evans’ new store on Market street, west of 
Tenth, promises to become as popular as the one on Chestnut 
street. The new store extends to the street in the rear and is 





cheerful and attractive. Since it was opened a few weeks 
ago the business has shown a steady increase. Mr. Evans is 
greatly pleased with the prospects, and he thinks that he now 
has the best chain of drug stores in this city. 





OHIO. 


New Wood Alcohol Factory to Be Erected—To Make Alcohol and 
Other Products from Waste—A Retail Druggists’ Insurance 
Association—A Drug Clerk’s Downfall. 


(From our Regular Correspondent.) 


Cincinnati, July 24.—The National Chemical Company have 
accepted plans for a big new plant, to occupy 3% acres on 
Spring Grove avenue, on the outskirts of Cincinnati. The 
buildings will be odd in shape, one a one-story, handsomely 
faced structure, only 20 feet wide by 100 feet long; another at 
right angles, two stories high, 50 x 150 feet, and a great box- 
like structure in the rear of these, alongside the B. & O. S. W. 
Railroad tracks. The walls will be of conrete material. The 
company are a close corporation, and none of the stock is on 
the market. A clause of the stock certificates states that none 
but stockholders and trusted employees will be admitted to 
the building for fear that the secret process to be used may be 
discovered. The process is the invention of Victor L. Emer- 
son, of Ottawa, Canada, who says he can extract the finest 
wood alcohol from the hitherto waste products of lumber 
yards. The company are capitalized at $150,000. They pro- 
pose to take shavings, sawdust and such waste material, and 
extract fine alcohol, nitrogen gas, carbon and other elements 
which have hitherto been lost in waste. The process is a me- 
chanical device which exposes ‘the wood product to a series 
of varying temperatures, which extracts during the different 
stages the various elements of which wood is composed. The 
output of nitrogen gas will be used to feed the fires of the 
process. 


DRUGGISTS’ INSURANCE COMPANY. 


Articles of incorporation of the Retail Druggists’ Insur- 
ance Association have been amended so as to permit the asso- 
ciation to qualify and carry on business as a mutual fire insur- 
ance company under the revised statutes of Ohio. This move 
is a new departure, and was ratified at a full meeting of the 
membership July 9. 


THE END OF A ‘‘GOOD FELLOW.”’ 


Richard B. Malteu, of 413 East Front street, Cincinnati, 
was committed to the City Workhouse last week to serve 
out a fine of $50 and costs of court, imposed for drunkenness. 
Formerly he was one of the best known drug clerks in the city 
and had achieved a local fame as a Beau Brummel by reason 
of the fastidiousness of his dress. Local newspapers recorded 
his downfall, and it is probable that some of his old friends 
in the drug trade will make a final effort to redeem him by 
having him placed in a private sanitarium for treatment. 
Policemen found the former stylish “ good fellow” lying in @ 
drunken stupor on the river bank in a blinding rain storm. 
He looked like a tramp, was miserably clad, and at the City 
Hospital was found to be suffering from delirium tremens. 


Drug Clerks Orgarize as a Labor Union, 


The first annual meeting of the Kansas City (Mo.) Retail 
Drug Clerks’ Union was held at labor headquarters on 
June 18, when these officers were elected: President, J. I. Tay- 
lor; vice-president, Henry Stockton; treasurer, Thomas Simon- 
ton; corresponding secretary, W. Davis; financial secretary, 
T. J. Redman; sergeant-at-arms, Lew Hite. The association 
proposes to make a vigorous campaign for shorter hours and 
other reforms specified in these articles of its constitution: 

“ Article 3. We are especially opposed to the number of 
hours drug clerks are compelled to work, and we believe that 
the same results can be accomplished in ten (10) hours, which 
we are now forced to do in sixteen (16) hours. To educate 
the masses to daylight purchasing shall be our chief aim. 

“ Article 4. We are opposed to the desecration of Sunday 
by employers compelling drug clerks to forfeit their freedom 
by working on that day, but as the drug profession is to an 
extent a necessity, we will concede this point—viz.: that we 
will work six hours on Sunday—the hours to be adjusted as 
best suited for the various communities. 

* Article 8. No drug store shall be considered a union store 
unless a registered pharmacist is in charge of store when opep 
for business.” 
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MISSOURI. 


Free Telephones Discussed—A New Idea in Slot Machines—The 
Alumni Outings Not Well Attended. 


(From our Regular Correspondent.) 


St. Louis, July 21—The question of free telephones is be- 
ing very seriously agitated just at present by the local phar- 
macists. The local association took it up at their last regular 
meeting, where it was discussed pro and con. A petition bear- 
ing the signatures of over two-thirds of the local druggists, 
and asking for the abolition of free telephones in drug stores, 
was presented at the meeting. 

A gentleman was present representing a firm with a patent 
attachment for telephones. The device can be placed on any 
telephone, and works on the order of a slot machine. He pro- 
poses to place these on the ’phones for the druggists and 
charge them 50 cents per year rental. All coin dropped in be- 
longs to the druggist, who has the key to the box. The drug- 
gist will pay the same rate to the telephone company as be- 
fore. 

It was agreed at the meeting to consult with the telephone 
company and endeavor to get their consent to adopt this de- 
vice. Then the agreement with the firm with the patent at- 
tachment is to accept their proposition as soon as every drug- 
gist in the city agrees to it. Most of the druggists feel that the 
free telephone has come to be a nuisance. However, there 
are a few druggists in the city who take a very different view 
of the subject. They consider the free telephone their cheapest 
and best method of advertising. Apparently it will take very 
strong evidence to change their present opinions; and accord- 
ing to the agreement the free telephones will not be abolished 
so long as there is one dissenting vote. So apparently it will 
be some time before this change takes place. 


THE ALUMNI ASSOCIATION OF THE ST. LOUIS COLLEGE OF PHARMACY 


gave an evening boat excursion down the river on July 10. 
They also gave an afternoon and evening outing at Forest 
Park Highlands on the 15th. Neither affair was quite what 
had been anticipated. The weather was perfect on both occa- 
sions, and there was no reason why there should not have been 
a very large crowd of pharmacists, unless it was that there 
are too many entertainments given by the druggists of late. A 
few years ago, when they only gave one or two excursions per 
year, there was always a big turnout. Now when there are 
six during the season the attendance is not large. 





ILLINOIS. 


Enthusiastic Meeting of Chicago Retailers—Adoption of Five Cent 
Slot Telephone Plan—Members Warned Against Handling 
Bogus Antikamnia—Support for the N. A. R. D. 


(From our Regular Correspondent.) 


Chicago, July 21.—The third quarterly meeting of the C. R. 
D. A. proved to be one of the best attended and most enthu- 
siastic gatherings of the sort that has taken place in a long 
time. One of the most important features of the gathering 
was the adoption of the 5-cent telephone plan, an outline of 
which has appeared previously in the columns of the AMERI- 
cAN DruaGoist. The druggist is to get 40 per cent. of all calls 
amounting to more than 30 cents a day, which sum must be 
guaranteed to the telephone company, and there are to be no 
free calls. In order that the druggist can be certain to get all 
the profits the company are experimenting with various de- 
vices, which will make it possible to see what coin has been 
put in and thus show whether the user has bought a slug at 
the counter, or not. The association’s committee reported that 
all concessions which could reasonably be hoped for had been 
obtained. The question of bogus Antikamnia was taken up, 
and druggists were warned to have nothing to do with those 
who deal in it. John I. Straw, chairman of the Organization 
Committee, reported that as soon as South Chicago was organ- 
ized all Cook County would be embraced in the local organiza- 
tion. Reports were read showing excellent conditions in the 
various districts. A resolution was passed indorsing the Joy 
bill (H. R. 178) now pending in Congress. This bill provides 
for a reduction in the tax on alcohol. The following resolution 
was also enthusiastically adopted: 


LOYAL PLEDGES TO THE N. A R. D. 
Resolved, By the Chicago Retail Druggists’ Association, that we 


hereby declare our unwavering loyalty to the National Association of 
Retail Druggists, and express our grateful thanks to its executive offi- 


cers for their well directed zeal and earnestness in advancing the com- 
mercial welfare of the retail drug trade. 

Resolved, That our gratitude to the National Association is prompted 

by the fact that as the result of its influence the financial condition of 
our members is better to-day than it has been for a number of years, 
this not oy | due to a condition of general commercial prosperity, but 
to the fact that under the direction of the N. A. R. D. our druggists 
have been taught the immeasurable superiority of co-operation over 
competition, which lesson has enabled us to put into our respective tills 
Pah which, heretofore, we have given away td\an unappreciative 
public. 
Resolved, That we hereby instruct the delegates who shall represent 
us at the fourth annual convention of the N. A. R. D., to be held in 
Cleveland, September 23-25, 1902, to stand steadfastly by the tripartite 
plan which the National Association is now using, for the reason that 
any branch of the trade whose interests are not properly protected can 
if it desires block all proposed reforms. On this account any plan 
which does not benefit alike the proprietors, the jobbers and the retail- 
ers _— in our opinion, signally fail in correcting the evil of price 
cutting. 

Resolved, That our delegates are instructed to use all honorable 
means to induce the approaching convention to adopt such measures 
as will put the N. A. R. D. in a financial position that will render un- 
necessary the solicitations or the acceptance of financial aid from out- 
siders. o this end we advise that the annual dues of the N. A. R. D. 
shall be placed at not less than $1 per capita, it being beyond all reason 
to expect an association of which so much is expected to thrive on the 
pittance at its disposal in existing conditions. In our opinion it is 
shameful for the National Association to ask its Executive Committee 
to accept the burden of making its far reaching plans effective, and 
then fail to place in their hands sufficient funds with which to do this 
work. 


Dr. Harry Mann Gordin, 


The New Professor of Pharmaceutical Chemistry of North- 
western University. 


The School of Pharmacy of Northwestern University is to 
have the services of another specialist of national reputation, 
who has just been appointed Professor of Chemistry. 

Dr. Harry Mann Gordin was born in St. Petersburg, Rus- 
sia, in 1860. He studied pharmacy in St. Petersburg and 
Moscow, graduating from the University of Moscow in 1884. 
He then immigrated to the United States and established him- 
self in San Francisco as a practicing pharmacist, and after a 
few years of successful business returned to Europe, where 
he studied chemistry at Paris, Geneva, Munich and Berne. 
He graduated with the degree of Doctor of Philosophy at the 
University of Berne, Switzerland, in 1897, and the same year 
was engaged at the University of Michigan, by the Commit- 
tee of Revision of the Pharmacopceia of the United States, 
remaining at the University of Michigan three years, during 
which time he was engaged, jointly with Dr. Albert B. Pres- 
cott, upon research work connected with the Pharmacopeeial 
Revision. 

During the past four years Dr. Gordin has contributed a 
large number of original papers to the various chemical and 
pharmaceutical journals, and ten of these papers have been 
read before the meetings of the American Pharmaceutical 
association. The most important of these papers were on 
New Methods for the Estimation of Alkaloids in Drugs, and 
upon other subjects directly connected with organic chemistry 
as applied to the examination and valuation of medicines. 
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GROUP PICTURE OF THE TRAVELING SALESMEN IN ATTENDANCE UPON THE NEW YORK STATE CONVENTION, 


Two -* ~ Ae ae in the group “- not eg of the ng fraternity, the others are F. P. Hinkston, C. Z. Otis, L. W. vB. A 


Frank M. H. 
7 "Carr, L. B. Treat, J. w “Buescher, 
Puy, C. SF 8. 
Worden, J . Clements, W ;. 
M. A. Guthrie, J. A. Badger, D. E. Rice, F. W. Tobey. 


NOTES AND NEWS OF THE TRAVELERS. 


J. D. Sipp, sales agent of the Duroy & Haines Company, 
has just returned to New York City from a long Southern trip. 
This is Mr. Sipp’s first appearance in the far South, and he 
stated that he found the Southern druggists very charming 
fellows, and very keenly alive to the advantages offered by 
the wines and soda fountain requisites of the Duroy & Haines 
Company. 


Frank G. Somers, traveling representative of Parke, Davis 
& Co., wholesale druggists of Detroit, was found dead in bed 
in his room at the Goodlander Hotel, Fort Scott, Kan., on May 
8. He retired in apparently good health. Heart disease was 
assigned as the cause. 


Buffalo.—E. Smith, representative of the Philadelphia 
house of Smith, Kline & French Company, paid us his regular 
visit lately. He stops at a house that has been offering a 
piano to the transient who happened to take the right num- 
ber, so he commissioned a friend to find out, but the lightning 
didn’t strike his way. 


F. L. Washbourne is still in the lists, coming here regularly 
in the interest of W. J. Bush & Co. with essential oils, etc. 
The middle of July found him in Buffalo. 


W. B. Robeson, regular representative of the perfyme spe- 
cialties of the French house of Antoine Chiris, stopped off 
lately on his regular round and did the usual good business. 


S. H. Greenburg spent a few days in the city lately selling 
the specialties of the surgical supplies house of J. Elwood Lee 
Company, going the usual rounds and selling goods every- 
where. 


G. H. Brickwedei has left the office work of C. F. Boeh- 
ringer & Soehne and gone on the road for the firm in place of 
Mr. Case, lately deceased. He paid his first visit to Buffalo 
druggists late this month, and was well received. 


Boston.—H. Heineman has been talking plasters for Bauer 
& Black, Chicago. 

The Upjohn Pill & Granule Company, Kalamazoo, Mich., 
has had A. M. Stone calling on the trade here. 


Mr. Livingston recently gathered a batch of orders for 
Schieffelin & Co., New York. 


John Gleichmann called on the trade a few days ago for 
Merck & Co. 


The specialties of R. Hoehn & Co., New York, were ably 
presented by T. M. Stewart on his last trip. 


H. W. Thomas recently did a good business here for F. R.. 


Arnold & Co., New York. 


Philadelphia.—Somebody presented Clarence E. Elston 
with a boy’s cane, but it will have to be exchanged for a 
parasol! It happened June 25, and she looks like her father. 
Bauer & Black will please make note that it costs more to 
support three than two. 


A. B. Willson, who represents Stallman & Fulton, of New 
York, as well as Ungerer & Co., has secured the local agency 
for Herf & Frericks, of St. Louis. With this string we expect 
to see Mr. Willson soon calling on the trade with an auto- 
mobile. 
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Trefethen, Charles F. Monroe, Charles T’. Dill, * Bateman, W. P. 
H.. G. rnald, i ce Marvin, > D. 


Mr. Phillips, who represents the Rat Biscuit Company, of 
Springfield, Ohio, is busy calling on the retail trade, and has 
been meeting with remarkable success. He usually sells every 
man he calls upon, and he is keeping up his record in this 
city. 


Fred. A. Fenno, who sells confectionery for Wallace & Oo., 
of New York, recently called upon us, and bade us farewell 
preparatory to going on his cruise along Long Island Sound. 


Our old friend, Fougera Wirth, has been with us and, as 
usual, brought a Boston storm with him, but that did not 
deter him from gathering in our orders. 


Cleveland.—Mr. McMillan, a representative of McKesson & 
Robbins, is at the Hollenden Hotel with seven large sample 
trunks full of a fine line of druggists’ sundries. 


E. O. Norte is looking up the druggists’ wants in the fluid 
and solid extracts and pills of Eli Lilly & Co.’s make. 


T. H. Cheetham is here with a fine line of Lazell, Dalley 
& Co.’s perfumes and toilet waters. 


C. R. Myers, of Myers Bros., Fremont, O., is calling on 
the trade with a line of rubber goods which the firm has an 
enviable reputation for producing. 


Chicago.—D. P. Hart, of the W. J. M. Gordon Chemical 
Company, has been working Chicago for car lot orders of the 
famous glycerin, which has been awarded so many gold and 
silver medals in this country and Europe. 


C. C. Daily, the resident Denver agent of Eli Lilly & Co., 
was at the Chicago Drug Trade Club July 3 in company with 
C. C. Lake, the resident Chicago agent. 


Charles L. Gleeson, connected with the importing depart- 
ment of Parke, Davis & Co., celebrated the Fourth here. Since 
Mr. Gleeson has become a benedict and has done something 
for his country he travels little. 


Cards are out announcing the marriage of S. H. Cohen to 
Miss Minnie Blitz, of Louisville, June 18. Mr. Cohen was 
one of the most successful salesmen on the pay roll of Lehn & 
Fink, and is now located in Cincinnati with the Stein-Vogler 
Drug Company. 


Frank M. Bell, manager of the pharmaceutical department 
for Armour & Co., was asked by your correspondent what he 
knew of the meat trust. He replied that there was none in 
existence, but that the high price of beef was due to the fact 
that the entire West was covered with golf links, there being 
no land left for grazing. 


M. P. Mears will represent Morrisson, Plummer & Co. in 
Indiana hereafter with a full line of sundries and holiday 
goods. 


M. F. Hahn, representing the Meyercord Company, Incor- 
porated, has just returned from a successful trip to Omaha 
and the West. He brought back a bunch of orders for decalco- 
mania transfers, for which the house is noted. 


S. W. Silsbee, the genial Southern representative for the 
L. A. Becker Company, is back in the city shaking hands with 
old friends. He has a prosperous look and wears a smile that 
indicates he did something in the way of big orders south of 
the Mason and Dixon line. 
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Ghe Drug and Chemical Market 


The prices quoted in this report are those current in the wholesale market, and higher prices are paid for retail lots. 
The quality of goods frequently necessitates a wide range of prices. 





Condition of Trade. 


New York, July 26, 1902. 
HERE has been no feature of exceptional impor- 
tance calling for special mention in this introduc- 
tion in the several departments of drugs and chemicals 
since our last report. A quiet feeling has characterized 
the market, and speculation in any of the principal staples 
is practically suspended. The season of the year is, of 
course, against any special activity in business, but the 
market has an undertone of strength, notwithstanding the 
diminished volume of trade. and while the tendency ap- 
pears easy, in the absence of important demand there has 
been no general weakening of prices. (Quinine is still on 
the downward grade, the sale of bark at the auction in 
Amsterdam on the 24th inst. showing a decline of 17 per 
cent., the natural result being a lower range of prices for 
the alkaloid. Competition has caused a rather unexpected 
decline in the price of cocaine, and codeine is lower for a 
similar reason. Quotations for menthol show an advanc- 
ing tendency in consequence of the concentration of sup- 
plies which are limited. Peppermint oil continues to ad- 
vance, and values are well sustained at the higher figures. 
Opium shows a dull and spiritless market, and values are 
fractionally lower. With the close of this month, which 
is always a quiet one, so far as general business is con- 
cerned, it is confidently anticipated that the trade will en- 
ter upon a more active business period, and the indica- 
tions are favorable to a continuance of prosperous condi- 
tions. The principal fluctuations during the period under 
review are given below, together with appropriate com- 

ment on the movement in staple drugs and chemicals: 


HIGHER. LOWER. 
Peppermint oil, Opium, 
Menthol, Quinine, 
Bergamot oil, Cocaine, 
Alcohol, Codeine, 
Pennyroyal oil, Beeswax, 
Jalap, Lycopodium, 


Japan wax, 

Cannabis indica, 
Sugar of lead, 
Mustard seed, 
Calabar beans, 

Agar agar, 
Sarsaparilia, Mexican. 
Cream tartar. 


Prickly ash berries, 
Cassia buds, 
Condurango bark, 
Benzoic acid. 
Grains of Paradise, 
Gum kino, 

Ginseng root, 


DRUGS. 


Agar agar (Japanese gelatin) has been advanced in price 
following a rceent decision of the Board of Appraisers, which 
makes it dutiable as a vegetable at the rate of 40 per cent. 
instead of 20 per cent. as heretofore. Holders in consequence 
now ask 60c. 


Alcohol is firmer and higher, the principal producers hav- 
ing advanced the inside limit 2¢ since our last, the quoted 
range for grain now being $2.43 to $2.51, as to quantity and 
terms. 


Arnica flowers are seasonably quiet, and values are largely 
nominal in the absence of demand; quoted 9c to 9l4c. 


Balm of Gilead buds are dull, the recent concession to 30c 
to 32¢c not stimulating the demand to any appreciable extent, 
but holders are firm in their views in consequence of dimin- 
ished stocks. 


- 

Balsam copaiba, Central American, is meeting with a satis- 
factory jobbing inquiry, though large sales from importer’s 
hands are the exception. The sales from jobbers are at 36c 
to 40c for Central American, and 45c to 50c for Para. ~° 


Balsam fir, Canada, has not varied during the interval. 
Prices show considerable firmness, though transactions rarely 
exceed jobbing proportions. 


Balsam Peru has sold actively in a jobbing way, with spot 
goods held at $1.20 to $1.30, but it is intimated in some quar- 
ters that the inside figure might be shaded on a quantity bid. 

Balsam tolu continues held, and selling at the range of 26¢c 
to 29c, but the tendency is rather in buyers’ favor. 


Barks.—Buckthorn is held about as before, but only a lim- 
ited jobbing trade is reported. Cascara sagrada is offered at 
4%,c to 7c as to age, and condition of bark and jobbing sales 
are fairly numerous. Condurango is offered more freely, and 
recent sales have been at a decline to 14¢c to 15c. Simarubra 
is scarce and firm, and holders decline to shade 25c. Soap 
bark, cut, is in good seasonable demand, and the market is 
steady at 5c to 6c, as to quality and quantity. Sassafras in a 
small way is passing out to the trade at 7c to 10c, as to qual- 
ity and quantity. Wild cherry, new crop Southern, is held at 
5¢ to 714¢c, as to quantity. 


Beeswax has offered with increased freedom since our last, 
owing to freer arrivals from producing points and consequent 
accumulation of supplies in dealers’ hands. For ordinary 
pure the range is now 30c to 31c; select, 32c to 33c, and 
bleached, 40c to 45c. Japan wax has developed an upward 
tendency in the interval, and prices are fractionally higher, 
914c to 934¢ being now quoted. 


Cacao butter is held with increased firmness, notwithstand- 
ing a slight falling off in the demand. Prices are, however, 
quotably unchanged, the range being 32c to 3214c for bulk and 
37¢ to 40c for 12-lb. boxes, as to quantity. 


Calabar beans have advanced in consequence of the scar- 
city, both here and abroad, and some holders name 60c as 
acceptable, and this figure cannot be shaded for goods to 
arrive. 


Cannabis indica is held with increased firmness, and hold- 
er offer sparingly at the range of 65c for siftings and 6714¢ to 
70c for tops. 


Cantharides, Russian, have sold to some extent in a job- 
bing way since our last, but the market is quiet at 62c to 65c. 
Chinese are inactive, but holders are meeting jobbing orders 
at the old range of 42%4c to 45c. 


Cassia buds continue in fair jobbing demand, and the in- 
side figure is a shade lower, 21c being named, though strictly 
prime commands 22c. 


Chamomile flowers, new crop German, are held at 17¢ to 
22¢, as to quality and quahtity, but the demand at the moment 
is very moderate. 


Coca leaves, Truxillo, are held at 22c to 24c, but there is 
very little inquiry for either this variety or Huanuco, which 
is quoted at 33c to 35c. 


Cocaine continues unsettled, and stable prices cannot be 
expected until the active competition now prevailing between 
manufacturers ceases. Though none of the manufacturers 
quote less than $3.50 for bulk, it is intimated that there are 
sellers at $3.40. 


Codeine has further declined, and the market is easy in con- 
sequence, with $3.20 named as inside for bulk, and we hear of 
some sales at even a shade below the new limit. 


Codliver oil is seasonably quiet, but the market retains its 
firm tone, and while barrel lots offer at $38, leading brands 
are held up to $42. Futures are now receiving some attention, 
but buyers and holders are too far apart in their views to 
admit of important business. 


Colocynth apples are less actively inquired for, but the 
market is well sustained at the quoted range of 38c to 45c for 
Trieste and 16c to 17¢ for Spanish. 

Cuttle bone, Trieste, is dull, and prices, though not quotably 
lower, are in buyer’s favor. Jeweler’s is quiet, but steady at 
75c to 80e for large and 48c to 45c for small. 
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Grains of Paradise are in better supply, but the demand 
does not rise above jobbing proportions, and quotations show 
a decline to 15c to 16c. 


Lycopodium offers with more freedom, and values are a 
shade easier, recent sales of ordinary being 51%4c, but Pollitz 
is unchanged at 58c to 54c. 


Menthol prices continue to advance both here and abroad, 
and there has been some speculation in the article, though 
the limited supply and the higher range of prices demanded 
have served to restrict business. While nothing appears to 
be now obtainable below $4,75, an occasional lot can be 
picked up at a shade under this figure, say, for $4.65. Some 
sellers, however, name $5 as the inside limit, and the market 
closed firm. 


Nux vomica is held and selling in small lots at 2c to 24e 
for Calcutta and 25e to 2%4c for Cochin. 


Opium has offered with increased freedom, but the easier 
tendency of the market appears to prompt caution on the part 
of buyers, and the consuming demand is slow, though hold- 
ers have again given way to the extent of offering cases at 
$2.75, while for jobbing lots $2.77% to $2.80 would be ac- 
cepted. Powdered is easy, with free sellers at $3.45 to $3.55. 
All the indications point to a further decline in the near 
future. The Constantinople correspondent of the London 
Chemist and Druggist, in line with this, says: “In view of 
the enormous crop of almost 10,000 cases, we fail to see what 
is to prevent a serious decline later on when goods accumulate 
on seacoast markets.” 


Prickly ash berries are dull and weaker, with sellers now 
at 25c to 30c, but this range appears to be still above buyers’ 
views, and little business results. 


Quinine is weak and unsettled, and a further drop in price 
was announced after the result of the auction sale of cinchona 
bark in Amsterdam was made public, but the break in value 
has not developed any speculative interest, and the demand 
searcely rises above jobbing proportions. The revised range 
for both domestic and foreign shows a decline of 2c, and the 
uniform quotation for bulk is 23¢ to 28ce. 


Tonka beans, Angostura, are in fair jobbing demand, but 
recent heavy arrivals have slightly unsettled the market, and 
quotations are a shade lower, or, say, 70c to Tde. 


Thymol is not actively inquired for, but values are well 
sustained at the range of $2.20 to $2.30. 


Vanilla beans continue in good request and firm, with the 
inquiry confined chiefly to medium grades of Bourbon and 
new crop Mexican, for which the range stands at $2 to $6 and 
$6.75 to $11, respectively; cut Mexican stands at $3.75 to $5.50. 


CHEMICALS. 


Acetate of lime is finding a good consuming outlet and a 
fair export business is in progress at the range of 0.95c to Ic 
for brown and 1.85¢ to 1.40c for gray, as to quantity and 
terms. 


Arsenic, white, is quiet, and jobbing quantities are obtain- 
able at 3144¢ to 314¢c, as to brand and seller. 


Benzoie acid, artificial, has declined in the interval on ac- 
count of competition among importers, and while 34c to 36c 
is named, it is believed that the inside figure could be shaded 
on a quantity bid. 


Blue vitriol is a shade firmer and the tendency is upward, 
with 4.70c now named as an inside quotation for carload lots 
and jobbing sales at 4%c to 5liéc. 


Boric acid is well sustained at manufacturers’ quotations, 
and a satisfactory trade is reported within the range of 10%c 
to 1144¢ for crystals and 11%4c to 113%4¢c for powdered. 


Chlorate of potash is finding sale in a jobbing way only 
at the market range of 8'%4c for crystals and 8%c for pow- 
dered. 


Citric acid continues in good demand and firm at 33c to 
3344c for domestic in barrels and kegs respectively. 


Copperas is firmer, and the inside quotation has been ad- 
vanced to 424e for carload lots and smaller quantities in pro- 
portion. 


Cream of tartar is firmer, influenced by the increasing cost 
of crude material, and manufacturers have advanced their 
quotations 1c, the revised range for powdered being 2214c to 
2214c, as to quantity. 


Nitrate of soda is tending downward, and quotations show 
a further decline to $1.92% for spot and $1.90 to arrive. 
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Rocheile salt is held with increased firmness, due to the 
fact that most of the cheaper outside stock has been taken up, 
and we hear of nothing offering below manufacturers’ quota- 
tions of 16%4¢ to 17ec. 


Sal ammoniac is inquired for, and the market is well sus- 
tained at the range of 91éc to 9\4c for lump and 5%c to 6c for 
white grain, as to quality and quantity. 


Sugar of lead has been advanced by the manufacturers to 
the range of 8'4c to 8c for white and 64c to 6%c for brown. 


Tartaric acid is meeting with moderate attention, and 
prices continue firm, in sympathy with strong markets for 
crude material. Crystals quoted at 28c to 28%c and pow- 
dered at 28\4c to 2814c. 

ESSENTIAL OILS. 

Anise and Cassia are slow of sale, though prices are quot- 

ably unchanged. 


Bergamot, influenced by stronger cables from Messina, 
coupled with increased demand, is higher, the market range 
having been advanced from $2.10 to $2.25, the outside figure 
for single cans. 


Lemon and orange are held with increased firmness, but 
prices are not quotably changed, the range for lemon being 
70e to 7T5c, and orange $1.20 to $1.45. 


Pennyroyal is in good seasonable demand and firmer, quo- 
tations showing a fractional advance, or, say, $1.40 to $1.45. 


Peppermint is again the center of attraction in this depart- 
ment, and the volume of business is satisfactory to dealers. 
Prices have advanced during the interval from $1.80 to $1.90, 
and we hear of sales of case oil at $2.05, with $2.10 to $2.15 
the quoted range as the market closed. Advices from the 
country report a discouraging crop outlook, owing to unfavor- 
able weather conditions, and the yield is expected to show a 
shortage. 


Sassafras remains steady in price, and the demand is of 
seasonable proportions. 


Wintergreen is held at $1.45 to $1.60 for natural or sweet 
birch, and a fair jobbing trade is in progress. Artificial is 
jobbing at 4714c to 55c, as to quality and quantity. 


GUMS. 


Aloes, Cape, continues in demand and firm at the recent 
advance to 8c to 10c. Curacao is quiet at nominally un- 
changed prices. 


Asafetida has sold freely in a jobbing way during the in- 
terval within the range of 16c to 25c, as to quality and quan- 
tity. 

Camphor is in good seasonable demand, and held at the 
range of 57¢ to 57i4c, as to quantity. 


Chicle continues in good jobbing request, with the sales at 
32¢ to 34c, as to quality. 

Gamboge has weakened in tone, with sellers now at 5714¢ 
to 60c for prime pipe and 55c to 574c for block or chips. 


Kino is in better supply, and offers more freely at a de- 
cline to 24¢ to 25c. 


Myrrh is held with more firmness, particularly the finer 
grades, and holders name 16c to 22c as acceptable. 


Tragacanth is meeting with increased attention, and Aleppo 
is held at the full price of 75c to 80c for firsts, 55¢ to 65¢ for 
seconds and 45c to 50c for thirds. Turkey commands 35c to 
90c, as to quality and quantity. 


ROOTS, 


Althea, cut, is finding moderate sale in a jobbing way at 
unchanged prices. 

Arrowroot, St. Vincent, is in moderate demand and firm 
at the range of 8%4c to 10c. 

Gentian is in steady moderate demand; the statistical posi- 
tion of the root favors holders, who name 4c to 4%c as ac- 
ceptable. 

Ginseng is offering more freely, and spot quotations are 
lower, to the extent of $3 to $5, as to quality. 


Golden seal is firmer, owing to diminished supplies and a 
somewhat better demand, but prices are without quotable 
change, holders naming 51c to 54c. 

Ipecac is weaker in tone, due to lessened demand, though 
prices are nominally unchanged at $2.40 to $2.50 for Rio and 
$1.10 to $1.15 for Carthagena. 
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Jalap has developed increased firmness, and most holders 
decline to shade 10c, though there is one seller at 914c. 


Sarsaparilla, Mexican is scarce and firmer, most holders 
now asking 714c and offering with reserve. 


Senega has developed increased firmness, owing to freer 
buying; about everything procurable being taken up at 50c, and 
52c to 55c was named as the market closed. 

Serpentaria has advanced in the interval, and 35c to 36c 


is now named for spot goods, though parcels to arrive are 
offered at a concession from the inside figure. 


SEEDS. 


Canary is in good consuming demand, and the market is 
steady for Smyrna at 3c to 35%c. 

Caraway, Dutch, is neglected at the moment, and quota- 
tions are more or less nominal. 

Celery is in steady fair request and firm at 714c to 7%4c. 

Colchicum is dull, and offers more freely at a decline to 
30c. 

Mustard is in good seasonable demand, and prices are frac- 
tionally higher on California and Bari brown and German 
yellow. 

Poppy is seasonably quiet, but holders of a limited stock 
are firm in their views, and decline to shave 6%4c to 7c. 

Quince, influenced by a dull market, has declined to 34c to 
38e, as to quality and quantity. 

Wormseed is in light supply, and quotations are well sus- 
tained at the range of 18c to 14c for American and 11¢ to 12¢ 
for Levant. 





HINTS TO BUYERS 





Barrett & Barrett have in Malt Myrrh a preparation which 
is gaining ground rapidly in the estimation of both the public 
and the medical profession as a non-intoxicating tonic. Write 
them at Chicago, Iil., or South Haven, Mich., for introductory 
terms, mentioning the AMERICAN DRUGGIST. 


Listerine toilet soap, which sells at $12 a gross to the trade, 
bids fair to be quite as popular as Listerine itself. Druggists 
who have not yet stocked this soap should write to the Lam- 
bert Pharmacal Company, St. Louis, Mo., for terms, mention- 
ing the AMERICAN DRUGGIST. 


Abbott’s Saline Laxative is advertised in over 30 leading 
medical journals, and its use is growing steadily among the 
best class of physicians. Druggists who stock it and push it 
make money and friends by doing so. Write for free advertis- 
ing matter to the Abbott Alkaloidal Company, Chicago, IIl., 
mentioning the AMERICAN DRUvuGGIST. 


The St. Louis College of Pharmacy will open its thirty- 
seventh annual session on Monday, September 29. The course 
given is a thoroughly practical one, the Dean of the college be- 
ing one of the best known practicing pharmacists in the United 
States, Prof. James M. Good, of 2346 Olive street, St. Louis, 
who will be pleased to forward prospectus upon application. 


Every mother with small children needs an Arnold’s Steri- 
lizer. Write Wilmot, Castle Company, 28 Elm street, Roches- 
ter, and they will send you a booklet which you can put into 
every nursing bottle you sell, and thus advertise yourselves 
a es Arnold Sterilizing Company direct to the persons inter- 
ested. 


The School of Pharmacy of the Medico-Chirurgical College 
of Philadelphia offers a course, including laboratory work in 
microscopy, chemistry and pharmacy, and granting a degree 
of graduate of pharmacy after two courses of seven months 
each. For full particulars regarding the course, address Har- 
vey H. Mentzer, Dean of the Medico-Chirurgical College, Phila- 
delphia, Pa. 


The “ Kohinoor” certified thermometers afford 100 per 
cent. profit, and since every one is guaranteed by the maker 
they are highly creditable to the druggist who handles them. 
Write to your wholesale druggist for quotations on two min- 
ute, one minute and half a minute Kohinoor thermometers in 
pce rubber case. They are carried in stock by all leading 

obbers. 


The drug trade generally are formally notified against the 
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purchase or sale of any colorable imitations of the well-known 
Fellows Compound Syrup of Hypophosphites, even though 
they have a different name than Fellows. It is pointed out 
that the highest courts have decided that if a preparation is 
offered for sale, which so much resembles another one that an 
innocent purchaser may be deceived by~the resemblance, this 
is an infringement of the Trade-Mark Law. 


The D. M. Chessman Mfg. Company, of Cambridge Springs, 
Pa., have entered into contracts for large advertising expendi- 
tures in newspapers, on billboards and by means of window 
displays. Their Canadian business has grown so rapidly that 
they have found it necessary to open a branch in Canada for 
the convenience of their customers. Druggists who wish to 
keep up with the times should write them for advertising 
matter for free distribution, mentioning the AMERICAN DRuUG- 
GIST. 


Notwithstanding the fact that the courts have decided that 
the act of the Legislature of the State of New York requiring 
the issuance of mileage tickets is unconstitu.‘onal, the New 
York Central Railroad still continues to issue such tickets, 
from 7,000,000 to 10,000,000 miles of mileage tickets being used 
on this road every month. The advantages of this method of 
purchasing tickets has no doubt something to do with the 
enormous increase in passenger traffic on the New York Cen- 
tral Railroad which has occurred recently. 


Egg Flake, which is manufactured in Kansas City, is 
claimed to be the pure, unadulterated evaporated eggs, repre- 
senting everything in the egg, except the shell. Herbert B. 
Baldwin, analytic and consulting chemist, who is chemist to 
the Department of Health of Newark, N. J., writes that 
“ After a careful examination of egg flake for preservatives, 
starch and other adulterants, I can state that I found nothing 


‘but pure egg evaporated.” This product is particularly use- 


ful where eggs are scarce or high in price. A free sample 
with full instructions will be sent to applicants mentioning 
the AMERICAN DruGGIst when writing to the Pure Food Com- 
pany, 73 Warren street, New York. 


Some of the most artistic and convenient pharmacy inte- 
riors in the metropolis were made by Seger & Gross, of 42 West 
Sixty-seventh street, New York.. This concern have always 
been known for their high grade work; but of late they have 
made a radical departure in offering a series of ready made in- 
teriors at extremely low prices. These interiors are shipped 
“knocked down,” and can readily be put together by any 
local carpenter. The firm’s business in this department has 
grown enormously, while their special order work also shows 
steady development. Druggists contemplating a change in 
their store interiors, or thinking of fitting out a new store, 
should certainly correspond with Seger & Gross before plac- 
ing their orders. 


We publish in this issue a very artistic insert from the 
Liquid Carbonic Acid Mfg. Co., calling the attention of the 
soda water dispenser to the advantages offered by the “ liquid 
fruits” and “liquid gas.’ The Diamond brand of crushed 
fruits made by the “ Liquid ’”’ Company are particularly fine 
this season, the strawberry and pineapple being specially at 
tractive. Those dispensers who use “ Liquid” fruits state 
that their customers come for blocks to get their soda water, 
on account of the richness and fullness of the syrups made 
from them. The Liquid Carbonic Acid Mfg. Company are 
preparing beautiful mezzo-tint reproductions of the “ Lily 
Queen” ready for framing. This artistic picture will be sent 
to all who desire it on return of the coupon at the lower corner 
of the insert accompanied by 6 cents in postage stamps. This 
is an excellent opportunity to obtain an original and beautiful 
picture, and we are sure will be appreciated by dispensers gen- 
erally. 





An Expanding Business. 


The rapid growth in the business of the Norwich Pharmacal 
Company has necessitated the removal of their New York 
offices to more commodious quarters at 64 Fulton street. They 
have also established a new branch office in Chicago at 92 
Franklin street, where a full line of their products is carried. 
This Chicago branch is in charge of A. N. Wisner, who has 
represented the Norwich Pharmacal Company in the State of 
Illinois for several years past. Work is now in progress on a 
new four-story brick building at Norwich, N. Y., measuring 50 
x 100 feet, which will furnish considerable additional space for 
the laboratory work of the firm. This story of expansion is 
one of the best evidences that the work in products of the 
firm are satisfactory to the trade. 
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PROCEEDINGS OF A PHARMACEUTICAL 
CONVENTION. 


O. O. Slab’s Plea for Improvement. 
By W. W. KERR, 
Fullerton. Val. 
(Concluded from page 72, Vol. XL.) 


HE next move, suggested by the heretofore presiding 
T genius, was the election of a president, and the 

customary squabble over who he should be and 
how he should be elected was about to begin, when 
Dreary Drug Towel, hanging on a nail near by, clamored 
for recognition, demanding the right to membership in 
the club. Growling Graduate was on his feet instant- 
ly protesting warmly against the admission of anybody 
as dirty as the Dreary Drug Towel. He argued vo- 
ciferously that if this convention hoped to accomplish the 
renovation of existing evils, it must itself be a clean. con- 


vention, as otherwise, instead of cleaning out the Augean. 


stables, it would only besmirch whatever it touched. After 
working himself up into a lather of perspiration over this 
line of argument, R. R. Stand, with a sarcastic smile, re- 
minded him that the argument came with a very bad grace 
from him, inasmuch as he was so dirty himself that it was 
impossible to see the point of it, and proposed that all who 
favored receiving Dreary Drug Towel as a member signify it 
by holding up their right hands. A comfortable majority 
having signified their willingness to admit the applicant, he 
was declared elected. Dreary Drug Towel made a neat little 
speech, thanking the members for the courtesy, and taking 
occasion to say that a large part of the dirt that was on him 
came from Growling Graduate, but that enough was still 
left as to render him incompatible with such effrontery. 


TROUBLE OVER SELECTION OF PRESIDING OFFICER. 


This business having been disposed of, the question re- 
curred upon the election of a presiding officer, and the dis- 
cussion was beginning to wax very warm again as the result 
of the fact that there were as many conflicting opinions as 
there were disputants. One argued that the oldest person 
present should act in that capacity. This was combatted by 
the younger members upon the idea that he would be an 
effete back number, and as this was a convention primarily 
organized for the express purpose of downing everything be- 
longing to the past and instituting a new order of things, it 
would not be appropriate to install an old fogy in the chair. 

Another preposed electing the youngest member. This was 
opposed, of course, by the elders, who claimed that although 
the object was the inauguration of a new regime, yet it would 
require more brains than any of the younger members could 
boast of to successfully engineer this convention to that end. 
This, of course, raised a storm of indignation from the juniors, 
and for a time it appeared as if pandemonium would rule the 
roost and thus settle the question of a presiding officer. 
After this storm had subsided and comparative peace hovered 
over the deliberations again, R. R. Stand, the self constituted 
president pro tem, to whom all, notwithstanding their own 
personal importance, seemed to look with some degree of 
respect, proposed that each member should place his favor- 
ite in nomination, and afterward a vote be taken, the member 
receiving the largest number of votes to be declared elected. 
This was agreed to, and nominations came thick and fast, un- 
til everybody present was placed in nomination. When the 
count was made it was discovered that each member had 
received one vote, and, of course, no election. 

It was then agreed that each member should write down 
on a slip of paper the name of the person he desired for pres- 
ident. The result of this was that each member voted for 
himself, and consequently there was still no election. It now 
began to look as if there was going to be a permanent dead- 
lock. All sorts of suggestions were made, such as that the 
cleanest member should occupy the seat; this, of course, 
raised another cyclone, as no one was willing to be reckoned 
as dirty, or at least that any one was cleaner than himself, 
and, indeed, it developed that there was not enough difference 
between any of them to particularly designate a presiding 
officer. Again it was proposed that the dirtiest member 
should be exalted to the chair, but when it was discovered 
that this was likely to promote Dreary Drug Towel, it was 
scornfully rejected, as, although a majority were willing to 
admit him to membership, none felt inclined to face him in 
the chair. 


R RETORT STAND CHOSEN TO PRESIDE, 


At last, in sheer despair, some one suggested that we al- 
ready had a presiding officer in the person of R. R. Stand, and 
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what use did we have for another. This was acquiesced in, 
rather than adopted, by the assembly, and so that vexed 
question was settled. 

At this point Growling Graduate renewed his motion to 
read the minutes. The president sarcastically told him to 
read them then. G. G. was somewhat astonished, but not 
much abashed, to discover that he did not have any to read, 
but seemed to congratulate himself that he had gotten in the 
first regular motion any way. 

The next step was to elect a secretary. After some hag- 
gling over the matter, very much modified, however, by the 
reaction from the previous excitement, Particular Percolator 
was honored by that oftice, and the convention was declared 
organized and ready for business. 


G GRADUATE IS HEARD FROM. 


Silence now reigned supreme for some time; indeed, it be- 
came painful. The fact was that the convention had almost 
expended its entire energy in the process of organization, and 
was how suffering a sensation of collapse, added to which 
was the further fact that it had never really satisfied itself 
as to what it was there for. All things come to an end some 
time, and so did the painful silence. It was broken by the 
question from the president, “Is there anything before the 
house?” Quick as a flash G. Graduate was on his feet with 
the response, * Yes, [ am.’’ The president replied with an 
ironical smile that if there was nothing more, a motion to ad- 
journ would be in order. 


O O. SLAB TAKES THE FLOOR WITH A MOTION. 


No motion to adjourn being made, O. O. Slab arose very 
dignifiedly, and in his soft, unctuous tone of vpice remarked 
that he thought that it was customary on occasions of this 
kind, and at this particular juncture, for the president, or 
some one designated by him, to state the object of the meet- 
ing, and suggested that his honor now do so. This was a 
poser. The president felt that this was only reasonable and 
proper, and that inasmuch as he had allowed himself to be 
acquiesced in as president, he must not shirk any duty im- 
posed upon him. But then, what was the object of the meet- 
ing? For the life of him he didn’t know, and he felt that 
there was nobody present who did, but the object of the 
meeting must be stated, and so, after some little time spent 
in clearing his throat and donning a suitably dignified air, he 
gravely announced that the object of the meeting was to ob- 
ject, and that the chair was ready to hear a motion. The 
only motion visible for some time was the motion of shuffling 
feet, and the apparent desire to make a general motion toward 
the door, which would doubtless have been carried without 
opposition if Mr. Slab had not again slowly raised himself 
into a perpendicular position with the remark that in order 
to get the business before the convention, he would move 
that the president call upon the members, one by one, to state 
their grievances, and at the conclusion adopt a resolution 
that would settle the whole matter. 


THE OINTMENT SLAB STATES ITS GRIEVANCES. 


The President: “If there is no objection to this motion, I 
will call upon my friend Slab, who is probably the oldest 
member present, both in years and term of service, to begin.” 

Mr. Slab: “ Mr. President. While my vanity feels flattered 
by being called upon to begin the exercises on this occasion, 
my modesty would have preferred that some one else had 
been called upon first, in order that I might have had an op- 
portunity to have collected my nerves, as well as something 
to say. 

THE OLDEST MEMBER, . 


“ You are correct in the statement that I am probably the 
oldest member present, both in years and service. I have 
been engaged in pharmaceutical work for now nigh on to 
half a century, and it would be strange if in that time I had 
not acquired a good knowledge of my profession. I would 
take in, and have taken in, a good deal by the simple process 
of absorption. I have seen scores of my fellow workmen 
come, sport themselves awhile gaily, and then go out into the 
dust pile, and I feel competent to correctly present my case, 
and that my words should have weight with those whose duty 
it is to right our wrongs. 


THE ANTIQUITY OF OINTMENTS. 

“It is with some pride that I point to the fact that the class 
of pharmaceutical preparations with which I have to do is 
one of the oldest, if not the oldest, in existence. Ever since 
history began to record transpiring events, mention is made 
of the application of remedial agents by inunction, and with 
the first mention, unguents are spoken of, not as something 
new, but as long known and used. So highly were they held 


Pg ZS ana 


eh nh 














64 AMERICAN DRUGGIST AND 


in esteem as curative agents in the case of human ills that 
they assumed a sacred aspect, and from the beginning were 
used in all the religious rites, both in the ceremonies of pagan- 
ism and in the true church. Anointing with oil was the 
symbolic ceremony with which the priests, the tabernacle and 
all the holy vessels were set apart from a common to a 
sacred use, and Isaiah, the prophet, in illustrating the moral 
degradation of the chosen people by physical unsoundness, 
pronounces them ‘full of wounds, and bruises, and putrifying 
sores’ that ‘have not been closed, neither bound up, neither 
mollified with ointment.’ They recognized the pharmacist, 
too, asthe only correct authority in the matter of manufacturing 
their anointing mixtures, and in this furnished an example 
to many in this day and time that could be heeded to ad- 
vantage. In the divine directions for making the holy oil 
for anointing the tabernacle, it was specifically directed that the 
several ingredients should be ‘compound after the art of the 
apothecary’ (secundum artem). 

“From that day on, as the years have piled themselves 
upon each other until the present, and in every clime under 
the sun, from the cannibal in his jungle to the prince on his 
throne, they have been recognized as a very important mem- 
ber of the family of remedies, and to-day they form an ex- 
tensive class of remedies in every pharmacopeia in the 
world, the British containing no less than forty-four and our 
own twenty-three, to say nothing of the vast number of com- 
binations used in physicians’ prescriptions and in domestic 
practice. 

OINTMENTS HAVE NOT PROGRESSED. 


“With such a history behind them, and such an exalted 
position in modern materia medica, it is strange that greater 
progress has pot been made in the processes of their manu- 
facture. In this regard they have not kept pace with their 
fellow pharmaceuticals, ‘and hence these tears.’ Our es- 
teemed friend, Percolator, may mingle with his ‘ plaint of the 
existing order of things’ a pardonable pride in rehearsing 
the many improvements that have been made in the processes 
for the manufacture of the various pharmaceuticals in his 
line; so may your honor and so may others, but old Ointment 
Slab can only say, as he might have said a thousand years 
ago, ‘Years may come and years may go, but I go on for- 
ever.’ 

“Ointments consist of the base and the medicament, and 
are applied either for the absorption of the latter for its con- 
stitutional effect, or merely for its influence on the surface; 
hence the selection of a suitable substance for the base be- 
comes an important matter, and with all our boasted progress 
the ideal one has never yet been found. It must possess 
several characteristics; it must be of such consistence as to 
admit of being readily applied by inunction; it must admit 
of ready absorption, if such is desirable, or must hold the 
remedial agent for its surface action, if that be the object; 
it must be inert in itself or very bland in its action, and non- 
oxidizable. 


THE NEED FOR AN IDEAL OINTMENT BASE, 


“ Several different substances have been recommended for 
the purpose, each one doubtless possessing some one or more 
of the requirements in a pre-eminent degree, but none cover- 
ing the whole ground. Lard has always held the highest seat 
in the synagogue, and has been persistently adhered to by 
our revisers time out of mind, and yet it falls very far short 
of meeting the requirements of a general ointment base, and, 
indeed, is so far inferior to some others in some respects that 
it is passing strange that it has held its place so stubbornly 
in the estimation of the authors of our official standard. 
Admitting that it is superior to everything else in all saving 
its great tendency to become rancid, that alone should so far 
condemn it as to stimulate closer investigation of the claims 
of some of the other candidates for its place. Benzoinating 
it, as is now required by the U. S. P., is a great improvement 
if a satisfactory process for conducting that operation should 
be provided, but even then it can only be retarded, not pre- 
vented. 

“Hydrous wool fat is another base having many advan- 
tages. It does not become rancid; is quite absorbable, and 
hence is especially adapted for such ointments as are required 
to be absorbed; but it is too stiff and tenacious to be readily 
applied, unless first mixed with some more unctuous sub- 
stance. It has the official sanction, but is not listed as enter- 
ing into any combination. 

“ Petrolatum, liquid, soft and hard, also official, but not 
proposed for any compound, is another valuable ointment 
base that is not having the pharmacopeial recognition it de- 
serves. It possesses every requirement in an ideal ointment 
base, except its absorbability, and in this regard opinions 
differ. In a series of experiments made several years ago by 
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some of our prominent workers, whose names are not now 
remembered, with the view of ascertaining its value in this 
réspect, the conclusion was reached that it left nothing to be 
desired, and besides it is not a necessary inference that be- 
cause the base is not easily absorbed, consequently the 
contained medicine is not taken into the system, and the 
very general use made of it by physicians in their extempo- 
raneous ointments goes far toward supporting the idea that 
it is valuable in this respect. In addition to this we have 
the testimony of our cousins across the water. The British 
Pharmacopeia has adopted soft, or a mixture of hard and 
soft, paraffins in about twenty-eight per cent. of its official 
ointments. 

“A number of other bases have been put forward from 
time to time. Mixtures of different substances; private 
formule, etc., which may or may not be good, but unneces- 
sary to consider in this connection. The point is, would it 
not be wise in our revisers to introduce a little variety in the 
bases for the several official ointments, and see if they could 
not be adjusted to the various uses to which they are to be 
put, and not stick to lard as if it were the only thing in ex- 
istence that would at all answer the purpose. As for me, I 
have been so anointed with lard, lard, lard, that I am sure 
it is no wonder I grunt. 


THE PLACE OF THE CERATES. 


“ But, Mr. President, I am engaged in the manufacture ef 
another class of pharmaceutical products as a kind of side 
line, with which I have a controversy. I allude to the cerates. 
According to our nomenclature, those ointments to which are 
added wax, resin or some other substance, rendering them 
too hard to be applied by inunction, are denominated ‘ cerates,’ 
and they take their name from the wax (cera). It strikes me 
that either the nomenclature or the classification is faulty. 
Now we have a cerate containing thirty per cent. of white 
wax, and an ointment containing twenty per cent. of yellow 
wax. Besides, we have ointment of rose water, containing 
twelve and one-half per cent. of spermaceti and twelve per 
cent. of white wax, and tar ointment with twelve and one 
half per cent. of yellow wax. The question is, are these 
cerates or ointments? It is true if they are soft enough to be 
applied readily by inunction they would, under the rule, take 
the latter designation, but when is such a preparation in that 
condition? It seems to me that that is somewhat a question of 
opinion, and largely a question of muscular power, at all 
events too indefinite a proposition for an exact authority such 
as our Pharmacopeeia is supposed to be. 

“ Again, they contain wax (cera), the substance that gives 
the name to the class of cerates, and does not consistency de- 
mand that they should have that title, or at least that the 
dividing line between the two should be accurately defined? 
Now we have what, when I was young, was called simple 
cerate, containing thirty per cent. of wax, and simple oint- 
ment containing twenty per cent., from which it must be 
concluded that the dividing line is somewhere between twenty 
and thirty per cent.; and this fact would give a margin suf- 
ficiently narrow, I should think, to admit of an easy adjust- 
ment of the exact point at which an ointment ceases to be 
an ointment and becomes a cerate. 

“But, Mr. Presiderit, I have occupied enough of the time 
of this convention, and after thanking you for the patient 
hearing you have given me, I will yield the floor to the next 
speaker.” 


THE PRESIDENT HOPES THE COMMITTEE ON REVISION WILL HEAR 
OF SLABS REMARKS. 


The President: “I am sure we have all been very much 
interested and edified by the remarks of our friend Slab, as 
well as highly entertained by his oleaginous eloquence, and 
am confident that if his speech can only reach the ears of the 
revisers of our Pharmacopceia, and we must see that it does, 
they will be equally impressed. I will now call upon our 
honorable Mr. Secretary for whatever he may have to say.” 

Spouting Spatula: “‘ Mr. Pres——” 

The President: “ Mr. Percolator has the floor.” 

Mr. Percolator: “I yield to the spouter.” 

Mr. Spatula: “I only rose to say, Mr. President, that owing 
to the fact that we consumed so much time in the organiza- 
tion of this body, and in view of the possibility of the sudden 
arrival of the porter upon the scene, to say nothing of the 
wrathful indignation of the grand tycoon, I think it would be 
advisable that we adjourn to some time in the near future, 
and I make a motion to that effect.” 

G. Graduate: “I move to amend by reading the minutes.” 

Funny Funnel: “ A motion to extinguish the growler would 
be more likely to carry.” 

Mr. Percolator: “I second the motion of Mr. Spatula.” 
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The President: “To what time would you adjourn?” 

G. Graduate: “To sine die.” 

F. Funnel: “ Until growler die.” 

M. Mortar: “I move that our adjournment be until the 
call of the president and the concurrence of the porter.” 

Mr. Spatula: “I accept the amendment.” 

The meeting then adjourned pursuant to the above con- 
ditions. 





Mulford’s New Laboratory. 


We have just received one of the new catalogues issued 
under date of June 20 by the H. K. Mulford Company, which 
shows a number of improvements and changes that are of 
live interest to every wide awake druggist. The list has been 
classified so as to enable the druggist to readily find his 
wants; a full and complete table of contents has been pro- 
vided; and in addition a therapeutic index has been included. 
A copy of this new catalogue should be in the hands of every 
wide awake druggist. 

Metric dosage on fluid extracts is included. This is in 
keeping with the requirements made by scientific men for the 
general introduction of the metric system throughout, and 
no doubt will be followed out more largely in future lists. A 
large portion of the catalogue is devoted to listing a number 
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of special products, on which information is given as to 
therapeutic action, dosage, etc. 

The department devoted to antitoxins and vaccine is not 
only descriptive of the method of preparing biological products, 
but also shows half-tone reproductions of the excellent facili- 
ties which this firm enjoys for the scientific preparation of 
these products. Half-tone reproductions are shown of their 
new laboratories situated at Glenolden, where all the anti- 
toxin, vaccine and their biological work generally is carried 
on. The very excellent equipment which the H. K. Mulford 
Company have provided for the production of these products 
is significant of the better appreciation of scientific work by 
manufacturers. 

Their pharmaceutical laboratories have recently been very 
much enlarged by the erection of a handsome building in 
Philadelphia, adjoining their old laboratories. This new build- 
ing is eight stories in hight, with two basements, and is 
equipped with the latest up to date electrical devices, by which 
the cost of manufacture is reduced to the minimum; not only 
this, but their machinery department has been entirely recon- 
structed and brought up to the highest state of efficiency. 

The rapid development of this firm while unusual is not 
really remarkable when the energy and originality displayed 
are taken into consideration. They are not only manufactur- 
ers of standard preparations, but they have introduced entirely 
new products which promise to be of great value in medicine. 
Among these are Somnos, a definite synthetic hypnotic, formed 
by the synthesis of chlorzethanal alcoholate with a polyatomic 
alcohol radical. Protan, another new synthetic product of 
Mulford & Co., is formed by the synthesis of tannin with 
nucleo-proteid. It acts as an astringent in the intestinal canal, 
where tannic acid is slowly liberated. This product will un- 
doubtedly prove of great value in the summer diseases of chil- 
dren. Mulford & Co. deserve the success they have attained, 
and give promise of contributing a great deal to the scientific 
advancement of pharmacy in the future. 
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Mallinckrodt’s Granulated Salts. 


No advancement in the manufacture of medicinal chemicals 
has been more highly appreciated by dispensing pharmacists 
than the introduction of pure granulated salts. The Mal- 
linckrodt Chemical Works were among the first to recognize 
the advantages of such products, and their salts are remark- 
able for purity and appearance. The “ M. C. W.” brand may 
be had through all wholesale drug houses at about the same 
price as the ordinary crystals. 





Powdered Rennet. 


Armour & Co. have added powdered Rennet of remarkable 
activity to their list of laboratory products, one grain of which 
will curdle 15,000 times its weight of milk in seven minutes. 
Druggists requiring Rennet may procure the Armour prepara- 
tion from jobbers at 75 cents per ounce; $10 per pound in quar- 
ters and halves, and $9 per pound in one-pound bottles. When 
writing Armour & Co., Chicago, for literature on the subject, 
kindly mention the AMERICAN DRUGGIST. 





New York Grape Juice in California. 


A recent issue of the Pacific Coast Advertiser calls the peo- 
ple of our Western Coast to task for not using home products 
instead of those from the East and abroad, and calls upon the 

local producers to make their wares better known 
by means of advertising. 

That California growers, merchants and manu- 
facturers have been backward in exploiting their 
products, both at home and abroad, is a fact well 
known, but advertising alone will not make an 
article standard in its line. 

The Advertiser complains because Welch’s 
Grape Juice, manufactured in Westfield, N. Y., 
has the call at soda fountains and elsewhere in all 
the Coast cities, while California herself produces 
an ample supply of grape juice. 

A Westfield, N. Y., paper takes up the matter, 
saying: ‘‘ When California can produce an unfer- 
mented grape juice as good as Welch’s, neither 
the Advertiser nor the vineyard owners of the 
State will have any fault to find about sales. 

“It is more than likely that the soil and climate 
of California do not bring the Concord grape to 
that state of perfection which results in the neigh- 

borhood of Westfield, and there may be, in addition to this, a 
knack in the process of manufacture. 

“At any rate, Welch’s Grape Juice is the standard to-day, 
North and South, East and West, and it will continue to be un- 
—— or some other section produces something 
etter.” 





A Practical Capsule Filler. 


The accompanying illustration shows a simple, practical 
device for accurately dividing powders and filling them into 
capsules. This capsule filler fills five 
sizes of capsules, from No. 4 to No. 0, 
inclusive, and will fill 20 capsules of 
one size at one operation in less than 
five minutes. The capsule filler is 
made of cast brass, nickel plated and 
highly polished. Full descriptions 
of the filler and method of opi 
can be obtained by addres 
manufacturer, L. K. Eastman, i 
Woodward avenue, Detroit, fe 
This device appears to be practical, 
and will prove a great saver of time 
"a and labor at the prescription counter, 
oscusa besides giving an accuracy of result 
sin which is not generally obtained in 
the methods usually followed. When writing please mention 
the AMERICAN DRUGGIST. 





Testing Lime Juice. 


Since the consumer depends largely upon the druggist for 
information regarding the value of the lime juice which he 
may have to sell, the druggist should himself test the lime 
juice which he handles. The first test is the quantity of 
citric acid contained in the lime juice—which should not be 
less than from 7%4 to 714 per cent. Out of seven brands on 
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the market, which were recently examined, only one con- 
tained 714 per cent. of citric acid, the others ranging from 5% 
to 5 7-10 per cent., showing that they were diluted with from 
31 to 62 per cent. of water. When thus diluted the lime juice 
becomes oxidized, turns red and is unfit for use. Aside from 
the effect of dilution in producing this red color it makes its 
appearance in all sampes of lime juice which are expressed 
from bruised or, defective fruit. To insure perfectly sound 
lime juice it is necessary to select cultivated fruit in perfect 
condition and to express the lime juice immediately. The 
Montserrat Company, in the island of Montserrat, have col- 
lected limes for upward of 35 years, and they never allow a 
bruised lime to enter into their lime fruit juice, all the juice 
from inferior fruits being boiled down to make into citric acid. 
The Montserrat brand of lime juice is guaranteed to be full 
strength only—namely, 7.25 per cent. of citric acid—and to 
keep indefinitely, so long'as the bottle is closed. In fact, at 
their offices in New York City at 133: William street, they 
have on exhibition specimens which were expressed some 
years before the Chicago World’s Fair, in 1892, and were ex- 
hibited there, and which are now in as perfect a condition as 
when first bottled. The Montserrat Company supply the Hud- 
son Bay Company, who use large. quantities on the extreme 
northern posts to prevent scurvy, while all navies in the world 
who furnish lime juice to their men use. the Montserrat 
brand. . 





Good Advertising for Druggists. 


An excellent method of bringing trade to the drug store is 
contained in the plan of W. F. Young, of 68 Monmouth street, 
Springfield, Mass. He invites druggists to send him a list of 
their neighboring horse owners. Upon receipt of this list he 
sends to each address furnished a copy of his famous booklet, 
“How to Take Care of the Horse,’ bearing the druggist’s 
imprint. This booklet contains a number of formulas which 
would have to be made up by a druggist. The result is that 
a considerable amount of extra business enters the druggist’s 
doors. While the booklet advertises W. F. Young’s Absorbine 
and other preparations, the great bulk of itis made up of form- 
ulary matter, which is bound to prove profitable to the drug- 
gist whose name appears. Druggists are invited to write for 
a copy of “ How to Take Care of the Horse,” and in the mean- 
time are urged to set about making up the list. 





Aseptic Thermometer Case. 


We illustrate herewith a 
simple but effective device 
manufactured by the Norwich 
Pharmacal Company for dis- 
infecting and keeping a clin- 
ical thermometer in an aseptic 
condition. The device con- 
sists of a heavy glass holder, 
the bottom of which is closed 
by a metal screw cap. The 
upper end of the tube is 
closed by a rubber diaphragm 
held in position by a metal 
neck-band, to which is at- 
tached a_ safety chain to 
fasten the case securely to the 
vest. The thermometer is se- 
cured by rubber packing to a 
metal cap, and this in turn 
screws into the neck-band, 
making the apparatus com- 
plete. The glass tube is near- 
ly filled with an antiseptic so- 
lution, which may be done 
through the bottom, the ther- 
mometer being in _ place. 
When the thermometer is un- 
screwed and withdrawn the 
solution is prevented from 
running out by the rubber 

diaphragm across the top. We are indebted for the descrip- 
tion and cut of this new invention to the New York Medical 


Journal. 





A $50,000 Suit. 
The Antikamnia Company have brought suit for $50,000 


damages against Dr. Frank Osincup, of Waverly, Iowa, doing 
business under the name‘of the Kaphenin Company. 
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The Vampire Fly Catcher. 


This is one of the novelties of last season which is rapidly 
gaining in popularity with the public. It consists of a spiral 
wire inclosed in a small tube filled with what is known as 
“tly gum” and hermetically sealed. To put into operation 
one end of the wire is drawn out to bout 18 inches in length, 
making a spiral coil, which is thickly smeared with a sticky 
compond which attracts and catches flies. It is very effective, 
and on account of the form is available for use in many places 
where the usual forms of fly paper are not available. They 
are put up in boxes of three dozen each and retail at 5 cents 
apiece. The sole selling agents are Evans & Sons, 133 William 
street, New York, and Montreal, Canada, who will furnish 
free samples and advertising matter to applicants mention- 
ing the AMERICAN DRUGGIST. 





The Antikamnia Chemical Company and Sutstitutors, 


The New Orleans Medical and Surgical Journal, in com- 
menting on the work of the Antikamnia Chemical Company in 
breaking up the gang of counterfeiters in New Orleans, says: 
“There cannot be two views on the subject of substitution. 
It is swindling, pure and simple. Antikamnia and Antikamnia 
Tablets are made only by the Antikamnia Chemical Company, 
of St. Louis, Mo., and when a physician prescribes either Anti- 
kamnia, powdered or tablets, he means the products of that 
firm. If his patient does not get them, a fraud is perpetrated, 
not only upon the Antikamnia Chemical Company, but upon 
the physician and his sick patient for whom the medicine was 
intended. In other words, the doctor’s patient is taken out of 
the doctor’s hands, transferred absolutely to the substitutor’s 
eare, and then given whatever remedy the substitutor thinks 
best. All this, irrespective of the doctor’s diagnosis. In short, 
the treatment is in accordance with the ‘ diagnosis’ made by 
the substitutor.” 





Good Advertising. 


For over three months the M. P. Gould Company have been 
advertising their new system of advertising for retail drug- 
gists in the AMERICAN DruaGiIsT. We have been informed by 
this company that they have gotten the very best results from 
their advertising. 

They certainly have used a novel scheme. If you will refer 
to their half-page advertisement, which appears elsewhere in 
this issue, you will see the style of their advertising. You 
will see that along with the half-page advertisement there is 
a,coupon, which is to be cut off and sent to the M. P. Gould 
Company, with the druggist’s letter of inquiry regarding the 
M. P. Gould Company’s New System of Advertising. This 
coupon does not bind the druggist to contract for the system. 
He can lose nothing by using the coupon. But if, after send- 
ing the coupon to the M. P. Gould Company and getting their 
pamphlet and letter thoroughly explaining the system, he sees 
fit to contract for the system, then he is allowed $2, or the 
first month’s system free; providing, of course, he has sent in 
the coupon. You will find reproduced here an exact fac-simile 
of the coupon which appears in all of the M. P. Gould Com- 
pany’s advertisements advertising their New Sys- 
tem of Advertising. 

The company inform us that their system is : 
proving very satisfactory indeed; that, although ..” 
it is not a year old yet, they have be- ° 
tween five hundred and one thousand 
druggists using it. These are among the 
very best and most progressive 
druggists throughout the United 
States and Canada. 

It would be well worth while 
for any druggist who 
is at all interested in As & SPECIAL offer to 
advertising to write to wt tatoo 
this company regarding Ps) Drnggist” we will mail 
their proposition, being _¢ smemphict explaining 
sure to send them « and if, after learning all avo 
the coupon from will sreait souwith $2.00 to pay top the 
the AMERICAN first month's service. - in this 
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